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Thirty-sixth Year, No. 15 


Insurance Buyers 
And Insurance Men 
Talk Cover Topics 


American Management Association 
Holds Interesting Atlantic City 
Convention This Week 


200 IN ATTENDANCE THERE 


Floyd R. Du Bois Says Inland Ma- 
rine Is Crippled By Other 
Stock Departments 








Heads of insurance departments of 
many of the largest commercial institu- 
tions of America—some small ones, too 


'—met in Atlantic City this week at the 


separ - 


insurance conference of the American 
Management Association. The titles of 
these men (several women also attended) 


9 66s 


were “manager of insurance,” “insurance 
counsel,” “insurance adviser.” 

Sitting along side of them in the as- 
sembly hall of Hotel Haddon Hall were 
dozens of company representatives and 


brokers. There were representatives 


f . 
| present from such companies as the In- 
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surance Co. of North America, Commer- 
cial Union, America Fore, Royal, Spring- 
field F. & M., Aetna Fire, Phoenix of 
Hartford, Phoenix of London, Fire Asso- 
ciation, Great American, Travelers, Equit- 
able Society, Prudential, John Hancock, 
London Assurance. Many brokerage of- 
fices had representatives present. 
A Real Conference 


When the American Management As- 


) sociation, which was meeting at the same 
» time, called this subsidiary convention a 


“conference,” it hit the nail on the head 
because that was just what it was. There 


» were a few set addresses from the plat- 
| form, but everybody on the floor was 
) Permitted to indulge in the discussion 
§ and at the end of two days it was the 


general belief that few angles of fire, 
marine and casualty instirance were over- 
looked. One entire afternoon was de- 
voted to discussion of the new Roosevelt 
social insurance program, with speaker 
after speaker discussing how the pro- 
gram, if adopted, would affect private 
Pension and other insurance company 
coverage. 

_ Insurance people not only took part 
in the discussion, but they were specially 


| nvited to do so from the chair if they 


seemed backward. They were only back- 
ward in one respect and that was in the 
discussion of the paper of Floyd R. Du- 


(Continued on Page 24) 
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our live women who lives across town. 
displayed an appealing plan, and gave him a chance to buy. 





If a True Neighbor 


Even a General Agent, though he be “as good as 
they make them,” as this one is, slips up once in a while. 


Here’s his confession :— 


We exhort our Agents to canvass their neighbors. 


Yet:—Three 


years ago a man about my own age, with a wife, and a daughter in 
the university, moved next door to me. We have been very friendly, 
shoveling each other’s walks and visiting over the back fence about 


the flower beds. 


Day before yesterday a $5,000 application came across our counter. 
My neighbor’s name was signed thereto, as was the name of one of 


She found him at his office, 


Shoveling a neighbor’s snowy walks, and exchanging 
back-fence flower wisdom with him, is neighborly and 


pleasant. 


But the life underwriter, if a true neighbor, 


does far more. He assures that wife and children shall 


still live in that home if : 
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Voluntary Annuity 
Not In New Social 
Security Provisions 


Old Age Benefits For Over 65, 
Measured by Wages, Regard- 
less of Need 


PENSIONS FOR OLD AGE 


Benefits at Retirement Not to Ex- 
ceed $85 Per Month; Income 
Tax Features 














The Administration’s new social secur- 
ity bill has come out of the Ways and 
Means Committee and is accompanied by 
Chairman Robert Doughton’s majority 
report, and also a rather stinging minor- 
ity report, which latter is signed by Con- 
gressmen Treadway, Bacharach, Crow- 
ther, Knutson, Reed, Woodruff and Jen- 
kins. It substitutes for the Wagner- 
Lewis “economic security” bills. From 
the insurance company standpoint one 
of its most interesting features is the 
elimination of voluntary annuities. 

The bill provides for various grants- 
in-aid by the states; establishes a Fed- 
eral old age benefit system and a Social 
Security board; and imposes certain 
taxes. 

Aid to States Given 

Title I has to do with grants-in-aid 
made to the states for old age pensions 
to persons who have reached the age of 
65. In making these grants the Federal 
Government will match what the states 
put up within certain limits. 

Title II has to do with a system of 
Federal old age benefits, payable to peo- 
ple who have reached the age of 65 and 
will begin in 1942. These benefits are 
to be measured by wages, and are pay- 
able wholly regardless of the need of 
recipient. 

Title III provides grants in aid made 
to the states to pay the administrative 
costs of state unemployment compensa- 
tion system. The amounts authorized 
should be sufficient, the majority report 
says, to meet these costs, and no match- 
ing is required. 


There are various grants to the states 
to assist them in giving aid to depend- 
ent children; and for aid to services of 
the states relative to maternal and child 
welfare, care of crippled children, voca- 
tional rehabilitation, development of their 
public health services. 


How New Bill Differs From Old 


In Atlantic City this week where he 
addressed the Insurance Buyers’ division 
of the American Management Associa- 
tion, and was chairman of the session 
on social insurance legislation, W. R. 
Williamson, assistant actuary of the 
Travelers, who was loaned by that com- 
pany to the administration at Washing- 
ton up to the time that the Wagner- 
Lewis bills were introduced, briefly 
sketched the changes between the 


(Continued on Page 12) 
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On its Hundredth Charter Anniversary 
NEW ENGLAND MUTUAL 


eAnnounces A New Policy 








“MULTIPLE INCOME” 


Combining Family Income and Retirement Income 


THE FIRST PART of this new Multiple In- 
come Plan assures, in the event the Insured 
dies, adequate funds for his widow through- 
out that crucial period when children are 
growing up. 

It does this not by an immediate cash pay- 
ment at death that may be exhausted within 
a few years, leaving his widow stranded with 
young children still to support, — but, by a 
steady flow of monthly income checks pay- 
able to his widow over a period of years. 
At the end of this family income period, 
his widow receives a cash payment of the 
policy in full. This payment she can use un- 
der one of the policy options to secure a 


monthly income for life, since the children 
will by that time be on their own resources. 
THE SECOND PaRT of this plan provides for 
that day when the Insured retires. This same 
policy, after protecting his family during 
his working life, provides him with a Re- 
tirement Income. If he wishes he may se- 
lect a Joint & Survivorship Annuity which 
will guarantee a Monthly Income to him- 
self and his wife as long as either shall live. 
Or, he may eleét to receive the full, guar- 
anteed Cash Value of the policy in one sum. 
An illustration giving the figures at any 
age, together with a booklet explaining the 
policy in full, will be sent on request. 
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Today the New York Life celebrates 
the ninetieth anniversary of its founding 
which took place on April 12, 1845, when 
the Nautilus Insurance Co. was organized 
with James De Peyster Ogden as presi- 
dent and a guarantee fund of $55,815 

ed by the trustees. 

tind Herbert H. Lehman and Sup- 
erintendent of Insurance George S. Van 
Schaick of New York send their felicita- 
tions to the company in letters which are 
printed in the April issue of Nylic Re- 
view, especially gotten up in commemora- 
tion of the anniversary, filled with remin- 
iscent articles and historical pictures. 
Many officers contribute to the issue, in- 
cluding President Thomas A. Buckner, 
Vice-Presidents Walker Buckner, L. 
Seton Lindsay, Charles H. Langmuir, 
Griffin M. Lovelace; Vice-president and 
Actuary Arthur Hunter; Treasurer Al- 
fred H. Meyers, Chief Medical Director 
Robert A. Fraser, Secretary William F. 
Rohlffs, Assistant Secretary Norman R. 
Haskell and Robert E. Dedell, field sec- 
retary. 

The leading article in the special Nylic 
Review edition tells how the New York 
Life began. It says: 

It was on April 12, 1845, that twenty 
public-spirited citizens of New York City 
'met and organized the life insurance 
company which is now known as the 
New York Life. These citizens, who com- 
posed the original board of trustees, in- 
cluded some of the most influential mer- 
chants and industrial leaders of the day, 
—such men as James Brown, founder of 
the banking firm of Brown Brothers & 


' Company; William H. Aspinwall, one of 


the builders of the Panama Railroad; 
Prosper N. Wetmore, an organizer and 
the first Colonel of the famous Seventh 
Regiment; Henry W. Hicks, a leading 
member of the Society of Friends; and 
Loring Andrews, whose financial support 


}was of substantial help to Cyrus W. 


Field in overcoming the obstacles met 
with in laying the first Atlantic cable. 

The twenty-first trustee, or director, 
elected on June 2, 1845, was James 
Harper, one of the founders of the well 
known publishing firm of Harper & 
Brothers, At that time he was Mayor of 
the City of New York, and it was under 
his administration that an unsightly ten 


) acres of rocky soil and swamp land was 


converted into a park, which is now 
known as Madison Square and at one 
corner of which now stands the beautiful 
New York Life Home Office. 

The first officers selected were James 
DePeyster Ogden, President; Aaron M. 
Merchant, Vice-President, and Lewis 
Benton, Secretary. Pliny Freeman was 
the first actuary and in charge of the 
life insurance department of the Com- 
pany, 

The first public advertisement of the 
company seems to have appeared on the 
14th of August, 1845. It read as follows: 
This Company recently organized 


— the improved and deservedly popu- 























wef plan of mutual assurance, commences 
with a capital of $50,000. which will be 


| Continually augmenting as its business 
} increases. One of the peculiar advantages 
attending insurance with this Company is 


+ . . 
that all the assured share annually in its 


} ofits and are interested in its success. 


The earned premiums or profits will be 
safely invested by the Company, consti- 





tuting a permanent fund annually aug- 
menting for the benefit and security of 
all parties interested.” 

The Company’s first office was at 58 
Wall Street (then the center of New 
York’s business district), and during the 
first five years of its existence it moved 
twice, first to No. 29 and then to No. 68 
Wall Street. The Company moved from 
Wall Street to rented quarters at 106 
Broadway in 1850, and in 1856 bought the 
building at 112 Broadway, its first real 
Home Office. Here it remained until 
1870, when it occupied its second “perma- 
nent” home at 346 Broadway. This loca- 
tion was “permanent” to the extent of 
more than half a century. 

In the first year of its existence the 


New York Life issued about 350 policies. 
Policy No. 1 was for $5,000 on the life of 
Lewis Benton, the Secretary of the Com- 
pany, and its date was April 17, 1845. 
Policy No. 2 was also for $5,000 on the 
life of Pliny Freeman, Actuary. 

During its first decade the New York 
Life was subject to the many trials and 
dangers of infancy; but it continued 
steadily to grow and to feel its strength 
and vitality extending in various direc- 
tions. The founders realized that the 
Company would fill a great public need, 
but it probably never occurred to them 
that they had laid the foundation of a 
Company that was to become one of the 
largest and strongest financial institu- 
tions in the world. 


Gov. Lehman, Supt. Van Schaick, 
Praise New York Life’s Record 


Governor Lehman and Superintendent 
of Insurance Van Schaick praise the 
ninety-year record of the New York Life 
in letters felicitating the company upon 
its anniversary. The letters follow: 

I am very glad to extend to the rep- 
resentatives and agents of the New York 
Life Insurance Co. my hearty congratu- 
lations on the ninetieth anniversary of 
this great protective institution. I feel 
that it is most appropriate that I convey 
my felicitations and good wishes to you 
on this birthday occasion through the 
medium of your official paper the “Nylic 
Review.” 

The New York Life Insurance Co. has 
rendered a distinct public service over 
this long period approaching a century. 

You, as its representatives, as did your 
predecessors, bespeak for a great prin- 
ciple, one in which I am in hearty. ac- 
cord—the principle of financial independ- 
ence through life insurance. 

As a policyholder carrying a large 
amount of insurance I know the satis- 
faction and contentment that comes from 
life insurance. ° 

Cooperation and unselfish sacrifices of 
the many to mitigate the misfortune of 
the few should appeal to everyone in- 
terested in the welfare of the country. 
The thrift which has built up the great 
reservoir of the insurance assets has been 
amply rewarded by the value of life in- 
surance during the present economic de- 
pression. 

The stability of life insurance through 
this period, I think, should be a source 
of pride to all of our citizens. 

It is a pleasure to send you this mess- 
age of greeting and to wish the New 
York Life many more years of progress- 
ive and protective endeavor. 

Yours very sincerely, 
Herbert H. Lehman. 
Healthy Growth Praised by Van Schaick 

The celebration of the ninetieth anni- 
versary of its existence by the New York 
Life Insurance Co. is certainly an occa- 
sion for pride on the part of the State 
of New York. 

If the limit of the life of a corporation 
were the same as the limit of human life 
under the tables of mortality on which 
the insurance companies base their pre- 
miums and reserves, this company’s life 


would continue for only six more years. 
Corporate life, although subject to many 
of the vicissitudes, fortunately is not 
measured by the same laws of vitality 
and longevity as those of the human 
race. 

The New York Life has shown an in- 
nate vitality, a healthy growth, and 
reaches its ninetieth milestone having 
lived an exceptional corporate life. 

There is every reason to believe that 
its best traditions will be maintained. Its 
management is of the highest order. The 
ideals of its president, his devotion to 
the business and to the broad progress- 
ive viewpoint relating to insurance, his 
willingness at all times to subordinate 
himself to the company over which he 
presides, have impressed all. 

May the New York Life Insurance Co. 
continue to meet in the future years its 
problems, its vicissitudes and its suc- 
cesses with the integrity and _ public 
service that have become characteristic. 

George S. Van Schaick. 


ork Lite Was Organized 
20 Years Ago ‘Today 


Has 55th Anniversary As 
Company Celebrates 90th 





THOMAS A. BUCKNER 


Thomas A. Buckner, president of the 
New York Life, on Monday celebrated 
his fifty-fifth anniversary of the day 
when he joined the company as an 
office boy in Milwaukee. The anniversary 
came at the beginning of the week in 
which the company celebrates the nine- 
tieth anniversary of its founding. Mr. 
Buckner, who was elected a vice-presi- 
dent in 1900 at the age of 35, became 
president in 1931. Among those present 
at an informal luncheon Monday was 
Herbert Hoover. 

Walker Buckner, senior vice-president, 
will celebrate his fiftieth anniversary with 
the New York Life in July. 


Hunter Tells How Improvements of 
Many Years Created Present Policy 


How the present policy forms were 
created by constant improvements and 
liberalization during the ninety years of 
the New York Life’s existence is told by 
Arthur Hunter, vice-president and chief 
actuary, in the anniversary number of 
the Nylic Review. In the beginning writ- 
ing of a life insurance contract was a 
bold adventure, today it is a science. 
Mr. Hunter in his article said: 

When our company started in business 
ninety years ago it was a bold venture to 
write life insurance and accordingly the 
early policies were cautious documents. 
Comparatively little was known of the 
mortality among the population and 
there must have been some concern in 
the minds of the founders as to whether 
the death rate among the persons in- 
sured would be better or worse than the 
average. Was it the average of the peo- 
ple who would apply for insurance or 


was it only those who anticipated that 
their beneficiaries would profit early by 
the transaction ? 

The sanitary conditions and drainage 
facilities were most unsatisfactory and 
the necessity of pure water was not rec- 
ognized. There were epidemics of cholera 
and smallpox in addition to the ever- 
present malarial fevers, typhus and 
dysentery. As was to be expected, there- 
fore, the most liberal policy of ninety 
years ago was a very conservative docu- 
ment, judging from our present stand- 
ards. Let us compare the Ordinary Life 
policy issued by our company in 1845 and 
our 1935 form. 

The earliest policies were voided if the 
insured went beyond the settled limits of 
the United States or went south of Vir- 
ginia and Kentucky during July to Octo- 
ber. Moreover, the same condition ap- 
plied to an insured if he traveled in “the 
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British provinces of Canada, Nova Scotia 
and New Brunswick.” These restrictions 
should not cause surprise when the high 
death rate is kept in mind. Even in the 
City of New York which was thought to 
be healthier than most of the towns the 
death rate around the year 1845 was 
never lower than 25 per thousand, where- 
as today it is about 10 per thousand. 

On the average, one-third of the yearly 
deaths was due to cholera, smallpox, 
typhus and malarial fevers, practically all 
of which have been eliminated today. 
Consumption, then known as the “white 
plague,” was the leading cause of death 
ninety years ago but is now far down the 
list. 

Needed Permit to be Insured 
While on Ship 

Our present policies do not restrict the 
insured with regard to place of residence 
or as to travel on land or on sea. It may 
be noted in passing that one of the re- 
strictions in the early days was that 
travel on the “high seas” was not cov- 
ered. When we think of the time it took 
to cross the Atlantic, principally in sail- 
ing ships, and the unsanitary conditions 
on board these vessels, extreme caution 
seems to have been warranted. 

Of course, one could get permission 
from the company to travel by sea on 
paying an extra premium. The regular 
rate for a permit to go by ship from New 
York, Philadelphia or Boston to Southern 
ports or to cross the Atlantic Ocean was 
$5 per $1,000, and a general permit to 
travel without restriction by land 
throughout the United States and Canada 
called for $10 per $1,000 each year. There 
were certain Southern cities in which 
extra premiums for residence of $20 per 
$1,000 were charged to unacclimated 
persons. 

When Surrender Values Started 

Probably one of the greatest changes is 
that whereas in 1845 any reserve under 
a lapsed policy was forfeited, today lib- 
eral surrender values of different types 
are provided. Naturally as there was no 
cash value no loans were available even 
for payment of premium, while nowadays 
the policy-holder may borrow up to the 
limit secured by his cash value on the 
sole security of the policy. These loans 
are repayable at the option of the in- 
sured either in one sum or in instalments 
—a very valuable option. 

If the insured died in consequence of 
a duel or any violation of law or was lost 
at sea, the company was not liable. Con- 
trast that with the present policy under 
which there are no restrictions with re- 
gard to the manner or place of death, 
except that in event of suicide within two 
years the liability is limited to the prem- 
iums paid. 

Days of Grace 

There were a number of other restric- 
tions; for example, the insured had no 
right to reinstate his policy, against his 
present privilege of doing so within five 
years after lapse upon furnishing satis- 
factory evidence of insurability. Again, 
there was no provision to change to other 
plans of insurance, whereas in 1935 a 
change may be made to various attractive 
forms to suit the needs of the insured. 
Formerly the premiums had to be paid 
on or before the due date, but the pres- 
ent policy-holder has the privilege of 
paying it within thirty-one days after the 
due date. 

In the early years of life insurance the 
dividends were payable in cash or in 
scrip. For the last generation, however, 
the insured has the option of taking the 
dividends in cash, of purchasing addi- 
tional paid-up insurance which increases 
the amount payable at death, or of leav- 
ing them on deposit at interest. If he 
adopts the last mentioned he may, for 
example, use the accumulations to have 
the premiums under a Whole Life policy 
cease after a certain number of years, or 
to mature the policy as an Endowment. 

None of the attractive optional 
methods providing an income for one’s 
dependents after death was in existence, 
the insurance being payable in one sum. 
Today there are many ways of leaving 

(Continued on Page 17) 


New York Life’s 90 Year History 
Held Great Variety of Events 


The great variety of events in the his- 
tory of the New York Life is indicated 
by a chronological table of happenings, 
from the founding to the present day. 
Among the earlier events were the put- 
ting of reserves and premiums on a more 
scientific basis and the discontinuance 
of writing policies on the lives of slaves. 
Important events within the past few 
months have been the introduction of 
participating annuities and the election of 
Herbert Hoover, former President of the 
United States, as a director. 

Interesting Events in Nylic’s History 
1845—April 12, Company organized with 

a “guarantee fund” of $55,815 pledged 
by the Trustees, as the Nautilus In- 
surance Company; James De Peyster 
Ogden, President. 

First policy issued, amount—$5,000, 
which was then the limit of risk on 
one life. 

1847—A. M. Merchant elected President. 

Policy No. 1,000 issued. 

1848—Morris Franklin elected President 
—in his administration premiums and 
reserves were calculated and estab- 
jished upon a more scientific basis. 

Limit of risk on one life increased 
to $10,000. 

Policies on the lives of slaves dis- 
continued. 

1849—Name changed to New York Life 
Insurance Company. 
1850—Assets passed the $200,000 mark. 

Forfeiture because of suicide or 
death upon the “high seas” elimin- 
ated from policies. 

Policy-holders “permitted” to trav- 
el to California by Overland route 
through Missouri. 

Company rented Home Office at 
corner of Broadway and Pine Street. 

1853—Endowment insurance policies in- 
troduced. 

1855—Assets passed the $1,000,000 mark. 

1857—Financial panic in the United 
States. 

First Home Office owned and oc- 
cupied by the Company at 112 Broad- 
way. 

First Agency established on West- 
ern seaboard. 

Special contract issued for mi- 
grants to Pikes Peak gold regions. 

1860—First policy issued providing for 
non-forfeiture in event of default 
after two years from issue. 

1861—Assets now over $2,000,000. 

Beginning of the Civil War. 

Plan adopted for redemption of 
dividend certificates. 

Flag of Truce Used During War 

1862—Correspondence regarding two Vir- 
ginia death claims passed under flag 
of truce to the besieged City of Nor- 
folk. 

General Agency System introduced. 

1865—Paid-up benefit on failure to pay 
premium made participating. 

Company voluntarily began rein- 
statement of Southern policies lapsed 
because of the War. 

Limit of risk on one life increased 
to $20,000. 

1868—Agency publication, “New York 
News-Letter,” launched,—one of the 
first articles noting a policy issued in 
1863 on the life of the famous editor 
Horace Greeley. 

1869—Insurance-in-force $100,000,000. 

Redemption of remaining 
dividends completed. 

1870—First European Agency opened. 

Company occupied new Home Of- 
fice at 346 Broadway. 

Grace period in payment of prem- 
iums introduced. 
1872—Reinstatements first granted. 

Policies issued with cash surrender 
value. 

Company paid claims on life of 
General Custer and five brother of- 
ficers killed by Indians. 

Limit of risk on one life increased 


to $30,000. 








1859. 


scrip 


1871 


1876 


1877 


1879—Home Office at 46 Broadway re- 
modeled and enlarged. 


T. A. Buckner Joins Company 


1880—Thomas A. Buckner joined New 
York Life as a boy in the Milwaukee 
office. 

1885—William H. Beers elected President 
—Mr. Beers in his administration en- 
larged the field force by appointing 
numerous general agents. 

Company eliminated restrictions as 
to occupation, residence and travel 
after policies had been in force two 
years. 

Immediate payment of death claims 
guaranteed. 

Five-year dividend policies issued. 

Walker Buckner joined N. Y. Life 
as an office boy. 

1886—Extended term insurance added to 
policies. 
1889—Assets now $100,000,000. 

First time $100,000,000 of new busi- 
ness was secured in a single year. 

Incontestable clause introduced. 

Loans for the sole purpose of pay- 
ing premiums, introduced. 

Company sent Charles Langmuir 
(father of Vice-President Langmuir) 
to Johnstown flood area to speed ser- 
vice to distressed beneficiaries and 
policyholders. 

1892—John A. McCall elected President. 

Policy loans other than for prem- 

iums first introduced. 


Company began changing from 
General Agency to Branch Office 
System. 

First Company convention for 
agents. 


1894—Applicants in hazardous occupa- 


tions insured in separate dividend 
classes. 

1895—Agents’ Nylic system of benefits 
introduced. 


1896—$100,000,000 in death claims paid 
since organization. 
First “Substandard” policies issued 
to under-average lives. 
Nylic Clubs organized by Thomas 
A. Buckner. 
1897—First meeting of the $200,000 Club. 
Reinstatement allowed within one 
year after lapse. 
1898—Four $100,000 Clubs organized. 
1899—$1,000,000,000 insurance in force. 
Premium rates made_ uniform 
throughout entire United States and 
Canada. 
Women accepted at 
premium rates as men. 
Optional methods of settlement at 
death or maturity included in policy 
contract. 
Reinstatement allowed within five 
years after dapse. 


Buckner Vice-President When 
35 Years Old 


1900—Thomas A. Buckner elected Vice- 
President at age of 35. 
1903—Entire agency force 
branch office system. 
Limit of risk on one life—which 
had been gradually increased—now 
$300,000. 
1906—Alexander E. 
dent. 
Issuance of deferred dividend pol- 
icies discontinued. 
1907—Darwin P. Kingsley elected Presi- 
dent. 
New form of annual dividend policy 
issued. 
1908—$100,000,000 of dividends had been 
paid since organization. 
1909—Walker Buckner elected Vicc- 
President in charge of European 
business with headquarters in Paris. 
1910—Waiver of payment of premium in 


the same 


now under 


Orr clected Presi- 


event of total and permanent dis- 
ability introduced. 
1911—By this date all. policies were 


carried on a 3% reserve basis. 
1913—Term insurance on policy loans in- 
troduced. 


Jos. P. 
Age} 





Nylic Review’s Unusual 
Edition on Annive 


One of the most remarkable ; 
ever put “ “re agency field ~ ALL a 
cation is the April edition of Ny. 
Review. From cover to cover I Talk by 
made up in the style of the New Yori - 
News-Letter, first agency publicatioy 
of the company which was begun j , 
1868. The appearance of the Ney. Joseph 
Letter was close to that of the natios. US real 
ally-read magazines of the times, resentativ’ 
The cover of the Nylic Review an. B agency 0! 
niversary 1ssuc 1s printed in gold ani ea ? 
red, showing the first permanent home seen 
office of the company and its fry jp owns th 
newspaper advertisement, set off hyp test whic 
an old-fashioned picture frame. Ilys. weeks. 


months 11 


trations include a large frontispje 
- cee : 
: hin busines 


portrait of President T. A. Buckne; 
oil paintings of the company’s eigh; jst year. 
presidents; old policy forms and liter. Mr. Da 
ature; also old photographs of ageney ps DUY life | 
meetings. The company’s  yarioys little, and 
home office buildings are shown, one $100,000 0 
photograph depicting No. 346 Broad. jwith the 


























way Building in 1885 draped in moun. bcreased I 
ing for General U. S. Grant, all si Bpresent 
stories covered with black cloth anjg At ter 
flags. ‘Bthat he_ 
Many quotations from the News.—23e"t: 
Letter appear interspersed among the policies a 
new articles written for the issue py @4"Y othe1 
the company’s officers. ; Follow1 
agents al 
went to 
1918—General accident double indemni Cafe Loy 
benefit introduced. importan' 
had as 1t: 
Withdraws from Foreign Fields f manent.” 
1919—Company began complete wit mee bs 
drawal from all countries outside @ £°° wht 
the United States with the exceptiaj ing mg 
of Canada. pe hildre 
1920—Harold Palagano elected Treasury ° The ste 
1923—One Billion dollars in asse a 
reached in this year. p “ye ils 
1924—Minimum age at which polo x age 


might be obtained reduced to 10, 
1925—Five Billions of insurance-in-fore 
Salary savings plan of insuran) 


inaugurated. 
Alfred L. Aiken elected a Vic 
President. 
L. Seton Lindsay elected a Vic: 
President. 
1926—Removal of policy provision th 
unpaid quarterly and _ semi-anni 


premiums for the balance of th 
policy year should be deducted fr 


the face amount of insurance @ 
death. . 
Arthur Hunter elected a Vie 


President. 
Wilbur H. Pierson elected a View 
President. 


Charles H. Langmuir elected @ Mr. G 
Vice-President. _ Pvestment 
Griffin M. Lovelace elected a VieW/insurance 


President. 
1927—First mecting of the Top Club. 


present hom 


1928—Company occupies 
site of di 


office building on the 
Madison Square Garden. — 
William Macfarlane elected a Vict} 
President. a 
Walton P. Kingsley elected a Vie 
President. 1 / Penn Mi 
1929—One Billion dollars in death claicfa New 
paid since organization. ; 
Calvin Coolidge, former Presiel The N 
of the United States, elected a N.WePenn M 
Life Director. establish 
1931—Thomas A. Buckner elected Pres Mass., ir 
dent. Mas distri: 
1933—One Billion dollars in dividends duction 
been paid by this date. of Amh 
Alfred E. Smith, ex-Governor @of Wor 
N. Y. State, elected a Director. n the 
1934—Introduction of participating # 5 ears, 
nuities. Z 
1935—Assets now over $2,109,000,000. | NEW 
Herbert Hoover, former Preside] The | 
of the United States, elected a N. Mutual 
Life Director. mew tra 








Aifred H. Meyers elected Tree@@Mesiring 
Ime agi 
mand edt 
will be 


urer, succeeding Harold Palagano'! 
tired because of illness. 
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| PJos. P. Day Tells Taylor 
nivenanfAgey. of $3,000,000 Line 


rkable iggy., HT FROM ONE AGENT 

y field eit ALL BOUG 

on of Nylic 
cover it j 

© New Yor, 

' publication eS , ; 
as begun inf Joseph P. Day, New York’s most fa- 


= an mous real estate operator, addressed rep- 
4€ Nation. ¥ 


e times, resentatives of the Harold ms eo 
Review ap. agency of the Mutual Life, 521 Tifth 
in gold anj penne New York, and their wives fol- 
anent hom i the successful closing of a con- 
nd its firy os. h had been running for eight 

Set off gts “This agency in the first three 
rame. | Ilus — in this vear has had an increase 
{rontioien 3 sag var eel of 76% over the same period 

Uuckner 
op eight an Day said that when he started to 
“8 of salt } buy life insurance he could i ny 
y’S vs Ney Hlittle, and that was rated up. ne first 
‘shone a ¢100,000 of standard insurance he got was 
Shown, one Mutual Life and he has 1in- 

346 Broad Swith the Py utua : 1 the 
“Bcreased his insurance line until at the 
Hpresent time he is carrying $3,000,000. 
An interesting feature of his talk was 
that he has continued with the same 
the Ney. @agent. He advocated the sale of small 
omen S policies as there are more of these than 
he issue py 22y other kind, and they grow. sala 
. Following the talk of Mr. Day the 
agents and their wives left the agency; 
went to a luncheor and dance at the 
Cafe Loyale. The women had taken an 
important part in the campaign which 
had as its slogan “Make Prosperity Per- 
n Fields Pmanent.” They had participated by sub- 
mitting names of persons who might be 
cood insurance prospects, and encourag- 
ing night calls of their husbands on pros- 
pects. The wives also furnished names 
of children. . 

The stage money idea was used in the 
campaign. This stage money was paid 
for calls made, for applications submit- 
Mted, for submitted weekly reports and 
d to 10. ‘for other activities. The wives were also 
nce-in-fored aid stage money for what they did. At 
f SUTaNS she end of the contest there was a gala 

»fauction sale at the agency and prizes 
ed a Viti were purchased with the stage money. 





f 

Real Estate Operator Feature o 

a ae Closing Eight Weeks 
Successful Campaign 


d in mourn. 
ant, all six 
< cloth and 


$$... 


le indemnit 


iplete with 
S outside 
he exceptic 





d Treasure: 
IN asseiy 


hich _ polis 













ted a Vici - ° 
Greene Newark Supervisor 


wision For Continental American 
nce of He Harry Greene, leader in volume pro- 
lucted fr duction for the Continental American of 
surance ae 


"Wilmington, 1934, has been appointed 

Hagency supervisor of that company’s 

E Newark, N. J., office. He has been with 

ted a Vie§the Continental American only since 
/February, 1934. 

elected @ Mr. Greene was formerly in the in- 

Fvestment business, but found that life 

ted a Vie} insurance not only served his clients from 

Ban investment standnoint but also from 

p Club. Fthe protection angle. He rarely calls on a 

~.. @Man more than twice, many of his sales 

Building Shaving been on first interview and cold 

sent hom!) Canvass approaches. He has already made 

ite of ogre — Leaders Club for the year 


d a Vi 


R 





oda Vict 
tela Ve) CAMPS WORCESTER BRANCH 
“ ice — 
abe | Penn Mutual Boston Agency Establishes 
‘ath clan) New Office Under Management of 
{ G. Francis Whitcomb 
Presidegy The Manuel Camps Jr., agency of the 
ed a N. Penn Mutual Life in Boston on April 1 
established a branch office in Worcester, 
‘ted Presf}Mass., in charge of G. Francis Whitcomb 
as district manager. He will build a pro- 
idends wduction unit from scratch. A graduate 
pof Amherst, born and always a resident 
yvernor @Of Worcester, Mr. Whitcomb has been 
ctor. * the life insurance business seven 
ating apeyears, 


0,000. | NEW COURSE IN KEE AGENCY 
Preside | The William H. Kee agency of the 
‘da N.)Mutual Life in Brooklyn is starting a 
grcw training course Monday for those 
mcsiring to enter life insurance as full- 
mime agents. Joseph K. Wilson, C.L.U. 
pend educational director of the office, 
§ will be the instructor. 


ed Trea 


lagano ft 






















PMrospects 
re 


Mlentiful! 


The successful salesman of Life 
Insurance seldom complains of a 
scarcity of prospects. 


Secure in the knowledge that he has served 
his policyholders well, he KNOWS that 
EACH ONE of them will be a potential 
buyer of additional protection as long as 


he gives them the attention they deserve. 


Do yours need your advice? 


The Prudential 


Insurance Company of America 


Epwarp D. Durrie.p, President 


Home Office, Newark, New Jersey 


























Eric Wilson Appointed 
Production Manager 


ADVANCED BY R. G. ENGELSMAN 





Former Athletic Director Sold 100 Lives 
in 1934; John H. Alexander Made 
Agency Director 





Eric J. Wilson has been appointed pro- 
duction manager of the Ralph G. Engels- 
man agency, Penn Mutual, 500 Fifth 





ERIC J. WILSON 


Avenue, New York. John H. Alexander 
has been appointed agency director. 

Mr. Wilson came to this country nine 
years ago to study physical education. 
He was graduated from the Springfield 
Y. M. C. A. College, and later became 
physical director at the Henry Street 
Settlement, New York. After a short 
experience selling athletic devices he 
came to the Engelsman agency five years 
ago as a personal producer. Working 
cold canvass, his business has grown un- 
til in 1934 he wrote approximately 100 
lives for more than $500,000. In addition, 
Mr. Wilson has found time to lecture 
throughout the country and to write a 
book, “There Are No Strangers.” 

John H. Alexander’s Career 


Mr. Alexander, the newly appointed 
agency director, has been in the insur- 
ance business since 1919, starting in the 
home office of the Travelers. He was 
with that company ten years. In 1920 he 
was appointed assistant cashier at the St. 
Louis office. Next he became cashier of 
the Charlotte (N. C.) branch, covering 
the states of North and South Carolina. 
In 1926 he was made assistant cashier at 
the Travelers New York office at 55 
John Street. He then joined the Engels- 
man agency as cashier. When the new 
Penn Mutual premium collection office 
was instituted at 30 Church Street Mr 
Alexander was appointed supervisor and 
office manager. 


STEVENSON’S HIGH RECORDS 


Wrote $3,409,076 Last Month; Has Kept 
That Pace for All of First Quarter 
of 1935 
The John A. Stevenson agency of the 
Penn Mutual Life in Philadelphia paid 
for $3,409,076 in March, an increase of 
26.3% over that month last year. This 
was the largest March in the agency’s 
history and the fourth consecutive month 
in which more than $3,000,000 was paid 
for. For the first quarter of 1935 the 
total paid for was $10,027,975, an in- 
crease of 26.5% over the first quarter of 
1934. The agency is considering $40,000,- 
000 as its goal for the year, that being 
the production it would obtain if keep 
ing up the present pace. 
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Philadelphia Ass’n 
Gets Ethical Guide 


COMITY COMMITTEE WRITES IT 





Lists Tests That A Proper Presentation 
Must Pass; Seven Points 
of Question 


A “Guide to Ethical and Lawful Prac- 
tice” has been prepared by the law and 
comity committee of the Philadelphia 
Association of Life Underwriters. It lists 
the tests a life insurance presentation 
must pass in order to be considered ethi- 
cal. The committee’s statement follows: 

The insurance laws of Pennsylvania 
prohibit rebating, twisting and misrep- 
resentation. The provisions of the law, 
including penalties for the violation 
thereof are well known to all under- 
writers. 

The law and comity committee real- 
izes that its functions are to promote 
observance of the insurance laws of the 
commonwealth and to raise the standard 
of ethical business conduct among life 
underwriters. The committee can render 
its greatest service only if every under- 
writer cooperates and presents to the 
committee all cases which come to his 
attention involving violation of law or 
such irregularity of practices as tend to 
destroy the desired ethical standards. 

In considering matters referred to the 
committee, it proposes to examine into 
the full details of the transaction and 
the underwriting reputation of the indi- 
vidual involved. For example, should a 
case be presented to the committee in- 
volving twisting, in determining whether 

“any misrepresentation or incomplete 
comparison” had been made and the in- 
sured’s interests caused to suffer, it will 
inquire into the following: 

List of Questions 

Were incontestable policies surren- 
dered for contracts immediately contest- 
able ? 

Did the insured suffer any loss in con- 
sequence of the placement of new policies 
which were inferior to those surrendered 
in connection with the non-forfeiture fea- 
tures, suicide clause, optional modes of 
settlement, waiver of premium, disabil- 
ity income, double indemnity, automatic 
premium lien, beneficiary designation, 
guaranteed interest return, or inferior in 
any other respect? 

Did the insured lose or will he later 
lose any money value as revealed by a 
comparative study of cash or loan values, 
rate of interest on loans, premiums, or 
dividends, particularly if dividends were 
used in estimating future results? 

Was the insured harmed in any way 
as a result of the transaction, for exam- 
ple, with respect to his insurance stand- 
ing, medical record or otherwise? 

Was the insured made fully aware of 
all details of the transaction, including 
possible gains and losses therefrom? 

Was the original insuring company or 
any other party in interest given every 
reasonable opportunity to conserve the 
interest of the policyholder? 

As a rule the committee is not con- 
cerned whether the transaction origi- 
nated with the agent or the policyholder, 
and whether the policyholder expressed 
satisfaction with the transaction. 

Appearance Before Committee 


In any matter referred to the com- 
mittee, the agent against whom the com- 
plaint is filed will be given the fullest 
opportunity to appear before the com- 
mittee and present such information as 
he may regard relevant. It is to be un- 
derstood that his communications to the 
committee will be regarded as confiden- 
tial, and that due weight and considera- 
tion will be given to his frankness in 
dealing with the committee, in reciting 
details of the transaction, and in disclos- 
ing whether he profited in consequence 
of the transaction. 

It is a rule of the committee that a 
member who may be directly or indirect- 
ly interested in any case brought before 
the committee shall not sit in judgment 
on such case. 


Oil Struck on Property 
Owned by Southland Life 

Mercedes, Texas, April 9.— The 
Southland Life of Dallas may be one 
of the richest companies for its size 
in America as a result of the discov- 
ery of a deep test oil well late yester- 
day at Mercedes. The Southland Life 
owns hundreds of acres in this ten 
thousand acre survey and operators 
here believe the field to be one of the 
most important oil discoveries in 
years. 

All land in the survey is owned 
either by the Southland Life or by the 
American Land Co., which corporation 
is held by Harry L. Seay and Clarence 
E. Linz, president and vice-president 
of the insurance company. Drilling 
is being done by the Union Sulphur 
Co. of Louisiana on a lease. The well 
blew itself in at 7477 feet. 











R. E. ORTH RESIGNING 

Raymond E. Orth, manager of the San 
Francisco office, Home Life of New 
York, since 1929, is resigning from that 
post April 30. Mr. Orth began as a 
school teacher in 1929, but in 1926 start- 
ed selling life insurance as a part-time 
agent. In two years he led the agency 
and when Manager Paul S. Kantz left 
for the East Mr. Orth succeeded him. 
He was president of the San Francisco 
General Agents’ and Managers’ Associa- 
tion in 1933. He has not announced fu- 
ture plans but intends to ieee in agency 
development work. 





SUGGEST 5% INTEREST LIMIT 

The banking and commerce committee 
of the Canadian House of Commons, 
which has been considering a bill to hold 
the interest on policy loans to a maxi- 
mum of 4%, has recommended 5% as 
the maximum. A maximum of 6% had 
been urged before the committee in hear- 
ings. 





Southern Executives Will 
Motor to Va. Beach Meeting 


The meeting of southern agency exec- 
utives and their associates to be held un- 
der the auspices of the Life Insurance 
Sales Research Bureau at Virginia Beach 
May 1 and 2 will have two topics at each 
morning’s discussion. The first day the 
topics will be conservation and business- 


getting plans. For the second day sub- 
jects will be methods for improving home 
office supervision and current agency 
problems, including the agreement for 
eliminating part-time agents. A get-to- 
gether dinner may be held the evening 
of May 1. Kenneth R. Miller of the 
Bureau staff will be in charge of the 
meeting. 

Most of those attending the Bureau 
meeting will have been present at the 
session of the Southern Round Table, 
Life Advertisers’ Association, at Rich- 
mond on Tuesday morning, April 30, fol- 
lowing which the entire party will motor 
to the shore, visiting Jamestown, Wil- 
liamsburg and Yorktown en route. The 
party will dine at the New Chamberlin 
Hotel, Fortress Monroe, Old Point Com- 
fort, on the way to Virginia Beach. R. 
G. Richards, agency secretary of the 
Atlantic Life of Richmond, as secretary 
for the Southern Round Table, is han- 
dling the local arrangements for both 
meetings, assisted by Charles C. Flem- 
ing, editor of publications for the Life 
Co. of Virginia. 





DEL MONTE SALES MEETING 


The Equitable Life of Iowa held a re- 
gional sales conference at Del Monte, 
Cal., April 1 and 2. H. E. Aldrich, vice- 
president and superintendent of agencies, 
conducted the school, which was attend- 
ed by a hundred agents. Managers pres- 
ent were Russell L. Hoghe, Los Angeies; 
M. E. Goss, Oakland; H. L. Patterson, 
Fresno, and C. B. Hensley, San Fran- 
cisco. 
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James A McLain Celebratin, 
Fifteenth Year With Guar: 








Tributes to 
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JAMES A McLAIN 







James A McLain, vice-president of ty 
Guardian, is this month celebrating hi 
fifteenth anniversary with the c 
At every stage of his career he has mi 
tained a deep and active interest in ty 
field and its success and his attendant 
at conventions and agency meetings bal) 
made him a personal friend of many ¢ 
the field force who are setting aside Ro with a lu 
month in tribute to him. He is look Bossert. 
upon by many of his friends as ty occasion, 


































representative of the field at the hom James F. 
office. P present gi 
After several years of personal produ) son. Mr: 
tion Mr. McLain joined the home sti) shared in 
in 1920 as agency assistant. Four yeas casion at 
later he became assistant superintendah Also pres 
of agencies and the following year wa) daughter 
appointed inspector of agencies. © father wh 
In 1928 he was made superintendent@ ing as ai 

agencies and placed in full charge of til year. 

field’s development. His success in th Grant 1 
position resulted in his promotion atte } company, 
two years to agency vice-president a event and 

later in the saine year, 1930, he wa ident M. 
elected vice-president of the company. | Presiding 
Earley, le 
FINLEY’S ALL-DAY MEETING | who intro 
’ with a n 
Celebrates Twenty-fifth A © home offi 
With Penn Mutual in Kentucky; | ance peor 
Davis and White Present ) those frot 
The twenty-fifth anniversary with tj) dent Edn 
Penn Mutual Life of Arthur W. Fink) Chapman 
Kentucky general agent, was obser Directo 
at Louisville with an all-day agen lating tal 
meeting. Vice-President Frank H. Davi) surance 
and Actuary George R. White were a ‘0 deal r 
the meeting, Mr. Davis making the cit bilities o; 


speech of the day and also appearing a) ance car 
















speaker at the luncheon meeting of th) illuminati 
Louisville Association the same day. ) suppositic 
Mr. Finley opened the agency's omy been give 
meeting. Tom E,. Liscomb, associ! 5 son ager 
general agent, was chairman for the df) president 
and speakers, members of the agent) put toge 
ig Walter G. Chapman, Louisville; } § by Russe 
. Scruggs, Berea, and J. Colgan Now tor of a: 
man, Louisville. Actuary White #)) addresse: 
swered questions for two hours. B pany at | 
© striking 
BUREAU SCHOOL MAY 2031 | {13ie by 
J. C. Higdon, vice-president of problems 
Business Men’s Assurance and a met cl day were 
ber of the executive committee of | th 
Life Insurance Sales Research Bureatly 
is chairman of the committee 0 * The , 
rangements for the Managers School agency 
the Bureau at Excelsior Springs, 4 p have ser 
May 29-31. A. Smit! 
Mr. Pett 
S. S. WOLFSON 85% AHEAD § Atkinsor 
For the first quarter of 1935 the 5° p kinson h 
Wolfson agency, 1934 leaders of ti Consin y 
Berkshire Life, are 85% ahead in pay “sastron 
for volume as compared with the 5 Where h 





period of last year. 
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wm. F. Atkinson Agency, 
Brooklyn, 50 Years Old 


CELEBRATES WITH LUNCHEON 












Tributes to Founder, James F. Atkinson; 
Message From President Cleary; 


Grant L. Hill, Speaker 





The Atkinson Agency of the North- 
western Mutual, 16 Court Street, Brook- 
iyn, celebrated its fiftieth anniversary 





IN 











sident of thy 
lebrating hj 
he company 
he has main 
terest in th 
S attendang 
neetings hal 
of many ( 
ng aside thy with a luncheon Saturday at the Hotel 
le is look#? Bossert. It was a pleasing, sentimental 
ends as th occasion, paying tribute to the founder, 
at the hong James F. Atkinson and to his son the 
present general agent, William F. Atkin- 
onal produy son. Mrs. Atkinson, who was present, 
- home sti shared in the congratulations of the oc- 
Four yeas, casion and received several bouquets. 
perintendajy Also present was Miss Louise Atkinson, 
1g year wa) daughter of the founder who aided her 
1€s. father when he opened the agency, serv- 
intendentd® ing as an office assistant for about a 
harge of ty year. 
cess in ti Grant L. Hill, agency director of the 
notion alts company, came from Milwaukee for the 
esident a event and brought greetings from Presi- 
30, he wa) dent M. J. Cleary and the home office. 
company. © Presiding at the luncheon was Ernest H. 
) Earley, leading producer of the agency, 
EETING § who introduced the speakers. He opened 
f with a number of telegrams from the 
Anniver) home office, prominent clients and insur- 
ntucky; ance people. Among messages read were 
sent | those from President Cleary, Vice-Presi- 
ry with ti dent Edmund Fitzgerald and Wm. Ray 
W. Finks) Chapman, assistant director of agencies. 
is obser? Director of Agencies Hill gave a stimu- 
lay agen) lating talk on the opportunities in life 
ik H. Dung insurance for men who have the courage 
ite were am to deal realistically with the great possi- 
ig the chil bilities opened to them by a life insur- 


WM. F. ATKINSON 


ppearing a ance career. A most entertaining and 
ting of th? illuminating feature of his talk was a 
ne day. supposition address assumed to have 


ency’s om been given at the opening of the Atkin- 
, associdiis son agency fifty years ago by a vice- 
or the dij} president of the company. This talk was 
he agents put together at the home office largely 
uisville; 4 by Russell P. Thierbach, assistant direc- 
sigan Now tor of agencies, from actual records of 
White #§) addresses made by officers of the com- 
rs. pany at that period and it brought out in 

striking fashion both the great advances 


Y 20-31 — by life insurance in the half cen- 
at of te UTY and also the fact that many of the 
id a mee problems confronting the business to- 
oe at “ay were present then as well. 

h Burea Early Days of Agency 

e on é \ ° 

School The early history of the Atkinson 


ings, Mig — was discussed by two men who 

i ‘ @ Served longest in the organization— 
; ‘eee Petty and H. Stanley Wells. 
EAD | Ath; etty talked mostly about James F. 
: Le nson and his background. Mr. At- 
> the 5.5 inson had been a manufacturer in Wis- 
rs _of 7 consin who lost his business through a 
d in pay “ee fire and came to New York 
the sam Where he became an agent of the old 





Provident Life & Trust. After about a 
year he went to Chicago with the North- 
western. Mr. Atkinsoa made such an 
outstanding success in less than two 
years that the home office offered him a 
general agency in Brooklyn to cover all 
of Long Island and this agency was 
opened March 23, 1885. Among old 
papers that Mr. Atkinson used to like 
to show was a letter from the Chicago 
general agent after he had been there a 
short time telling him he should go into 
some other business as he was not fitted 
for life insurance. The Atkinson agency 
started from scratch for the premium 
collections for the territory at that time 
was only $24. James F. Atkinson was 
kindly in voice, expression and manner 
and had the gift of attracting people to 
him. A religious man, he early estab- 
lished what has come to be known as the 
Golden Rule of the agency founded on 
the best traditions of life insurance prac- 
tice. 

Mr. Wells, a senior veteran of the 
agents, said that there were only nine 
agents in the organization when he be- 
came affiliated in August, 1898. Forrest 
Case, leader of the agency for March, 
told of the debt the newer men in the 
agency owed to the old agents for what 
they had done to build both the com- 
pany and the agency in laying its fine 
tradition of service to the insurance buy- 
ing public. 

The luncheon arrangements were in 
charge of Robert L. Hershey of the 
agency who also put on a skit with Miss 
Margaret Muir, Mr. Atkinson’s secre- 
tary, in a humorous impersonation of Mr. 
and Mrs. Atkinson on a bird walk. Mrs. 
Atkinson is quite an ornithologist and 
the impersonating pair discovered many 
rare varieties of birds among members 
of the agency at the tables. Music was 
furnished by John F. Flynn, member of 
the agency, at the piano, and Miss Nella 
Brown, also a member of the agency, 
who was a former society editor of the 
Brooklyn Eagle as song leader. Two 
daughters of Mr. Case, Helen and 
Eleanor Case with Miss Charlotte Don- 
ahue, rendered selections with two cellos 
and piano. 


Sun Life of Canada Names 
Moore Assistant Secretary 


H. M. Moore, superintendent of agen- 
cies for the Sun Life of Canada in charge 
of the western United States department, 
will become assistant secretary in charge 
of mortgage investments. He succeeds 
E. S. Ball who is retiring after having 
been with the Sun for twenty years as 
superintendent of the mortgage depart- 
ment. Mr. Moore has been with the 
Sun in an executive capacity for a num- 
ber of years and has spent a quarter of 
a century in insurance work. 

D. B. Mansur is appointed inspector 
of mortgages. Mr. Mansur joined the 
company immediately following his grad- 
uation from the University of Manitoba 
in 1924. He is an associate of the Actu- 
arial Society of America and for the past 
few years has been connected with the 
real estate department. 

F. D. Macorquodale. superintendent of 
agencies in charge of the western foreign 
department, is transferred to the western 
United States department. 





ACTUARIAL FIELD WORK 





Jonathan Sharp and E. H. Hezlitt Con- 
duct Special Cost and Rating Studies 
in West and South 

Jonathan Sharp, well known in New 
York actuarial circles, has just returned 
from Minneapolis where he has been 
making a study of various methods for 
determining cost factors at the home of- 
fice of the Northwestern National Life. 
One of his partners, Edward H. Hezlitt, 
has spent several weeks in New Orleans 
on assignment in the Pan American Life 
home office reviewing the rate structure 
in keeping with the present trend to- 
ward lower life insurance interest rates. 
Incidentally, Mr. Hezlitt is a newspaper 
publisher as well as actuary, his paper 
being the Malden (Mass.) Press. 
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“Grave of Nancy Hanks Lincoln,” 


from “ABRAHAM LINCOLN — BIOGRAPHY 
IN WOODCUTS.” Reproduced by permission of 


Charles Turzak, Chicago. 


DETERMINATION 


_—— in sorrow and depressed in 


gloom by all that constitutes a pioneer burial, 


beside his weeping sister he kneels down, to con- 


secrate with tears and promises, the grave of 


‘“‘Angel Mother.” 


Disasters occur in the experience of all. They 


leave one bruised and hopeless or they serve to 


stimulate a determination to rise above all calami- 


ties. 


Lincoln once gave this valuable advice to a 


youth, which might be heeded by those who have 


become depressed: 


“Let no feeling of discour- 


agement prey upon you, and in the end you are 
to succeed.”’ 


Insurance Company 


FORT WAYNE, INDIANA 


The Lincoln National Life 
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Policyholders’ Night 
Draws Large Turnout 


BIG GROUPS FROM AGENCIES 





McMillen 107; Riehle 77; Paul Speicher 
Discusses Security; Association 


Ad Published 





Policyholders’ Night of the Life Un- 
derwriters’ Association of New York City 
broucht out large delegations to the Ho- 
tel Pennsylvania dinner Tuesday, two of 
the biggest groups being 107 from the 
Clifford L. McMillen agency, Northwest- 
ern Mutual, and seventy-seven from the 
Riehle office of the Equitable Society. 
These figures include agency guests. 
At the afternoon business session 250 
new members had been taken into the 
association, increasing the total to 1,611, 
a record for that date of the year. Joseph 
D. Bookstaver, Travelers, was praised at 
the dinner for his work in the member- 
ship campaign. 

Paul Speicher, editor of the Insurance 
R. & R. Service of Indianapolis, was the 
feature speaker of the dinner and dis- 
cussed life insurance as a means for out- 
witting social insecurity. He pointed out 
that civilization has been a series of es- 
capes, from wild animals, from the rigors 
of weather, from barbarous government ; 
that escape from disease is now in proc- 
ess and that next is escape from fear of 
the future. Sense of social insecurity 
is compounded of money in the pocket 
today and assurance of money for the 
needs of tomorrow when earning power 
has stopped, he said a survey of the 
man in the street” in Indianapolis in- 
dicated. 

Any institution that is to be respon- 
sible for the supply of money tomorrow 
by guarding the savings of today must 
be of such reputation that it gives abso- 
lute peace of mind to those it protects. 
Insurance, which has stood secure in the 
changing world of the last hundred years, 
answers the need. 

There were fourteen past presidents of 
the New York Association on the dais. 
The diners stood and cheered them. 

The much-heralded newspaper ad print- 
ing the names of all paid-up members of 
the association for the vear appeared in 
the New York Herald-Tribune Wednes- 
day morning, occupying five colums of 
one of the general news pages. It ex- 
plained the purpose of the association, 
also its relation to the Bar Association 
in law and the medical association in 
medicine. 


TO REWORD RESOLUTION 





Executive Committee of N. Y. Ass’n Will 
Probably Revamp Wording of 
Part-Time Resolution 

At a meeting of the executive commit- 
tee of the Life Underwriters Association 
of New York Tuesday it was voted to 
refer back to the committee the resolu- 
tion recently adopted by the committee 
on the subject of part-timers for the 
purpose of revamping it. There is a 
difference of opinion in general agency 
offices as to what constitutes a “part- 
timer.” The resolution of last month 
defined the term as one “engaged for 
compensation or profit in work other 
than insurance in any of its branches.” 
That would bar some well-known pro- 
ducers of this city, if too rigidly inter- 
preted. 





NEW YORK STATE BILLS 

The New York State Senate has passed 
and sent to the Assembly the O’Brien 
bill amending Section 100 by permitting 
domestic life companies to invest in or 
loan not more than 1% of its total assets 
upon notes or bonds secured by mort- 
gage. The Senate has also passed the 
amended bill prohibiting discrimination in 
issuing life insurance policy solely on 
account of applicant being wholly or par- 
tially of African descent. The bill now 
goes back to the Assembly for concur- 
rence. 


Nylic’s New Treasurer 





Blank & Stoller 
ALFRED H. MEYERS 


Alfred H. Meyers, newly elected treas- 


urer of the New York Life, has been 
with the company for the past thirty- 
three years and assistant treasurer since 
May, 1928. He first began working for 
the New York Life as a messenger boy 
on April 14, 1902. 





EXTENSION INSTITUTE SUIT 





Attorney General’s Action Will Thresh 
Out Question as to Definition of 
“Practicing Medicine” 

Just what the term “practicing medi- 
cine” means will probably be threshed 
out before a referee in the case of the 
Attorney General of New York State, 
John J. Bennet, against Life Extension 
Institute, Inc. The Attorney General re- 
gards the Life Extension Institute as an 
organization “practicing medicine” with- 
out a license. The institute examines 
policyholders of many insurance compan- 
ies as to their physical fitness. It does 
not, of course, practice medicine nor give 
medical treatment advice; but that does 
not mean that an examiner might not 
hear a nervous man undergoing an exam- 
ination say he drinks too much coffee, for 


instance, and the physician-examiner 
might comment: 3etter cut down on 
that.” 


The Life Extension Institute, Inc., was 
incorporated twenty-one years ago, and 
its charter was drawn by William H. 
Taft and Robert W. De Forest, who were 
two of America’s most distinguished cit- 
izens. Harold A. Ley is head of the in- 
stitute, which has never paid more than 
7% dividends on preferred stock and has 
paid no dividends on common stock. 





PASSES KILLGREW BILL 


The New York State Assembly has 
concurred in the State Senate amend- 
ments to the Killgrew unemployment in- 
surance bill and the measure has gone to 
the governor for approval. The act goes 
into effect March 1, 1936, and charitable 
institutions are exempted from its pro- 
visions. The rate of contributions based 
on payrolls to be made by employers of 
labor the first year will be 1%; the sec- 
ond year it will be 2%; the third year 
it will be 3%. Thereafter the advisory 
council will re port on a plan to put into 
effect a scale of contributions to the fund 
based on the actual employment experi- 
ence of each industry. 





MISSOURI CODE BILL STATUS 

Reports from Jefferson City are that 
the Missouri insurance code bill, which 
was strenuously backed by Superintend- 
ent R. Emmett O’Malley, stands little 
chance of passing. Opponents of the 
measure, among them fraternal interests, 
caused several amendments tending to 
cripple the bill to be passed. 
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One Reason Why 


our business is ahead this year is the 
smooth functioning of our depart- 
ment of 


SERVICING AND PROGRAMMING. 


| In keeping with today’s trend to- 
ward selling life insurance on an 
income basis approach, our Pro- 
gramming department is featuring 
one definite mode of settlement 
called the family income option 
which gives an income to the bene- 
ficiary not only for a given period 
of time but for life. 


{| This plan tied up with the guar- 
anteed annuity feature in our poli- 
cies gives a complete life insurance 
service. 


BROKERAGE BUSINESS SOLICITED 


Phones: PEnnsylvania 6-6605* 


ERKSHIRE: 


LIFE INSURANCE CO. | 


Organized in 1851 
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1 L. Boggs 50 Years 
“ Lith Mutual Benefit 


LONG SUPERVISOR OF CLAIMS 













= Societies and Churches; 
ieee ephew of “Don’t Give Up 
The Ship” Lawrence ; 





|. Lawrence Boggs, supervisor of claims 


D of the Mutual Benefit Life, will celebrate 
: his fiftieth anniversary with the company 
cn Monday. His service represents more 
than half the life of the company, which 
was founded ninety years ago. He will 
S observe his seventieth birthday in No- 


> yember. 
ic Mr. Boggs came to Newark and the 
) Mutual Benefit in 1885 after a brief bit 
' of business experience with the Wall 
' Street National Bank which failed in a 

short panic. The Mutual Benefit was a 

“struggling company in a brownstone 

building at Broad and Clinton Streets. 
" Amzi Dodd was the company’s vigorous 
president and friends in Newark told me 
that the company was growing. So under 
the attention of the late Bloomfield J. 
Miller, actuary, I began my duties. 

In 1911 Mr. Boggs was advanced to an 
oficial position as head of the company’s 
claim department, with the title of super- 
visor of claims. Since he has been at the 
head of the claim department the total 
"payments to policyholders and _ their 


’ beneficiaries have been $500,000,000, 
His Many Affiliations 


Mr. Boggs was born in Perth Amboy, 

) N. J. in 1865 where his father was col- 

N lector of customs, appointed by Presi- 

Ie dent Lincoln. He is active in many or- 

vanizations as treasurer and trustee of 

the New Jersey Historical Society, treas- 

urer and vestryman of Grace Episcopal 

' Church in Newark, trustee and treasurer 

of the Hospital of St. Barnabas, Newark, 

president of the board of proprietors of 

East Jersey, director of the Perth Amboy 

© Gas Light Co., director and secretary of 

| the Perth Amboy Savings Institution, 

; trustee of St. Matthews Church Fund in 

’ Newark, former vestryman of old St. 

' Peter’s Church, Perth Amboy, the oldest 

Episcopal Parish in New Jersey, also ac- 
tive in the Diocese of Newark. 

He is a member of the Sons of the 
American Revolution, and the oldest liv- 
ing member in point of service. His Cer- 

; tificate of Membership being No. 4, Mr. 
| Boggs was one of the founders of the 
New Jersey Society, admitted April 20, 
1889; also member of the Bay Head 
Yacht Club, Friends of LaFayette, the 
Church Club of the Diocese of Newark 
and the Collectors League of New York. 
| He is a great nephew of James Lawrence 
| of “Don’t Give Up the Ship” fame. 
| Mr. Boggs resides in Newark but has 
>a summer home in Bay Head, New Jer- 
sey, for fishing and yachting. 











FIDELITY MUTUAL MANAGER 

Markham P. Tohnson, former manager 
for the Penn Mutual in Tulsa, Okla., is 
) tow manager of the Fidelity Mutual of- 
hee in that city. He entered life insur- 
ance in 1930. Prior to that he had con- 
siderable experience in sales work having 
started with the Liggett and Myers To- 
Yacco Co. in 1922 as salesman and within 
)4 Tew years was successively promoted to 
division sales manager and to assistant 
departmental sales manager in charge of 
territory covering seven states. 


Sgr ae OR 


HERMAN STARR WITH BEATTY 
Herman Starr has become assistant to 
a A. catty, agency manager for the 
my Mutual Life in New York City. 
t r, Starr is a graduate of the New York 
ge eid training course and entered 
sthe business in 1930, after having been 
8 manager in Brooklyn for the Stude- 
pPaker Corp. For a while Mr. Starr was 
—_ training director of a Mutual Life 
p>ranch office; then for two years he was 
assistant manager of the J. E. Bragg 
Sency of the Guardian Life. . 
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MADE SOLE GENERAL AGENT 





E. M. Somerville to Continue Penn Mu- 
tual’s Big Office in Kansas City, 
Succeeding Late Brother 

The Penn Mutual Life’s Kansas City 
agency has been placed in charge of E. 
M. Somerville as general agent, successor 
to the firm of J. P. & E. M. Somerville, 
general agents. The senior member of 
that firm died on Friday, March 15. The 
two men were brothers and were given 
charge of the agency in 1904. The Som- 
erville agency is one of the Penn Mu- 
tual’s largest and most important offices. 





COMMDR. WARE WITH EUBANK 


Commander Bruce Ware, U. S. N., aide 
to the commandant of Brooklyn Navy 
Yard, will join the Gerald A. Eubank 
Downtown agency of the Prudential 
when he retires from the Navy in June 
of this year, to become a personal pro- 
ducer. Mr. Eubank himself was once 
an apprentice seaman in the Navy, served 
as an assistant paymaster during the war 
and was a close friend of Admiral Plun- 
kett. 





LINCOLN NATIONAL MEETING 


“Speeding Up Sales” was the theme 
of the last meeting of the Fort Wayne, 
Ind., salesmen of the Lincoln National 
Life at the home office. Harry V. Lytle, 
Jr., western manager of Time Magazine; 
Marshall Holmes, Chicago representative 
for Better Homes and Gardens maga- 
zine, and J. F. Hunt, Chicago manager 
of Maxon Outdoor Advertising, all talked 
on the general subject. W. T. Plog- 
sterth, director of field service for the 
Lincoln Life, presided. 





INDIANAPOLIS C.L.U. MEETS 


At the April meeting of the Indianapo- 
lis chapter of Chartered Life Underwrit- 
ers Burke Nicholas, assistant trust offi- 
cer of the Fletcher Trust Co., spoke on 
the services of corporate trustees. Ed- 
ward A. Krueger, chapter president, pre- 
sided at the luncheon. 





SHUGG AGENCY GAINS 28% 


The Arthur Shugg agency, Aetna Life, 
St. Louis, Mo., has shown a gain of 
28.9% in new life insurance, exclusive 
of all annuities, during the first quarter 
of this year. Number of cases gained 
18.7% and premium volume 25%. 





GINSBURG AGENCY GROWING 

The Robert Ginsburg agency, Guaranty 
Life, St. Louis, Mo., has shown an in- 
crease in business and moved into larger 
quarters in the Lanireth Building. 


U. S. Supreme Court 
Hears Two Cases Argued 


DISCUSS FRAZIER-LEMKE LAW 





John W. Davis and William Marshall 
Bullitt Argue Against It; Coupon 
Taxation Decision 





The Supreme Court of the United 
States listened to two insurance cases last 
week. One involved the constitutionality 
of the Frazier-Lemke Act. The ruling of 
the court has not been handed down as 
yet. In the other case the court held 
that coupon values are not reserves with- 
in the meaning of the revenue act of 
1921. 

The Frazier-Lemke case is Louisville 
Joint Stock Land Bank v. Radford. Al- 
though no insurance company is involved 
this is a test case and many similar suits 
involving insurance companies are being 
held in abeyance waiting for the high 
court ruling. Among those arguing on 
the creditor side were John W. Davis, 
eminent constitutional authority, and 
William Marshall Bullitt of Louisville. 
Judge Dawson of the Federal Court in 
Louisville held the Frazier-Lemke farm 
moratorium act unconstitutional and he 
was supported by the United States 
Court of Appeals at Cincinnati. 

The American Life Convention has 
sent out a special bulletin in which Gen- 
eral Counsel and Manager C. B. Robbins 
gives the results of a questionnaire on 
the Frazier-Lemke suit. The bulletin is 
based on replies by ninety-one companies, 
forty-three of which had such cases 
pending. 

Inter-Mountain Life Case 


Coupons on a 20-payment life non- 
participating policy, guaranteeing inter- 
est and accumulation of a fund, are not 
“reserve funds required by law” within 
the meaning of Section 245 (a) (2) of the 
revenue act of 1921, the Supreme Court 
ruled in reversing the case of Helvering, 
Commissioner of Internal Revenue, v. 
Inter-Mountain Life. This case was on a 
writ of certiorari to the United States 
Circuit Court of Appeals for the Tenth 
Circuit. 





J. F. CARROLL TRANSFERRED 

John F. Carroll, formerly cashier at the 
Jersey City Office of the John Hancock, 
has been transferred to the company’s 
office at Passaic, N. J. 





EASTERN LIFE INCREASE 
Paid-for production of the Eastern 
Life during the first quarter was 79% 
better than that quarter of last year and 
a record since 1929. 























The assets of the Northwestern Mutual, as reported to state insurance departments, now 
total a billion dollars—a great estate administered for the mutual welfare and protection 
. of more than 600,000 policybolders, 
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DES MOINES COMPANIES GAIN 





Average Increase in March Production 
Is 36.8%; Eight Home Offices Up 
From 3% to 60% 

Eight life insurance companies with 
home offices in Des Moines, Ia., reported 
gains in March business over March, 
1934. The average increase was 36.8%. 

Paid-for business of the Equitable of 
Iowa topped the $10,390,000 mark for a 
gain of 53.1%. The Bankers Life ‘re- 
ported $5,103,198 for an increase of 3.1%. 
The Central Life Assurance is up more 
than 15% while the Yeoman Mutual reg- 
istered a 57% increase. The Great West- 
ern gained 60%. the Webster Life 30%, 
the American Farmers Mutual Life 50% 
and the National Life 25%. 





EQUITABLE’S NEW FARM MGR. 


The Equitable Life Assurance Society 
has appointed Nils A. Olsen, formerly 
chief of the Bureau of Agricultural Eco- 
nomics of the U. S. Department of Ag- 
riculture, as manager of the farm invest- 
ment department of the company. This 
iS a new position created for Mr. Olsen. 
Heretofore the entire mortgage depart- 
ment of the society, both city and farm, 
has been in charge of Charles J. Martin 
as manager of the mortgage loan de- 
partment. 





CALIFORNIA COMMISSIONER 

S. E. Carpenter of Los Angeles has 
been appointed Insurance Commissioner 
of California by Governor Merriam, suc- 
ceeding E. Forrest Mitchell, who has 
served two years beyond expiration of 
his term. Mr. Carpenter is well-known 
in insurance circles on the Pacific Coast. 


TEXAS GENERAL AGENT 


The Atlantic Life has appointed Robert 
Bruce Parker as general agent in San 
Antonio, Texas. Mr. Parker was form- 
erly with the Acme Life. The new agency 
succeeds the C. W. Fenstermaker Co. for 
the Atlantic Life. 





J. P. McDONALD TRANSFERRED 


The Northwestern Mutual Life has 
transferred John P. McDonald from the 
auditing division of the home office to 
the agency department. He had been in 
the auditing division for ten years. 


GENERAL AGENT OF OLD LINE 

The Old Line Life of America has ap- 
pointed Stanley M. Patton as general 
agent in Springfield, Ill. He has been 
a life underwriter in Springfield for many 
years. 
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Amateur Ad Writer 
Produces Fine Copy 


INSURANCE AD WINS CONTEST 





Readers of Reading, Pa., Eagle Wrote 
Messages for John Hancock Local 
Agency; One Got Grand Prize 
cleverest insurance ads 
. 1 recently was produced not by 
an advertising agency but by a partici- 


pant in a contest put on by Essick & 
Barr, Reading general agents for the 
John Hancock Mutual Life, and the 


Reading, Pa., Eagle 
The contestants wrote 

for each of forty-five Reading 

and the grand prize went to the 


advertisements 
concerns 
copy 





vritten for Essick & Barr by Charles 
Shad f West Lawn, Pa. The winning 
cot 1ds 
I Spe I Crav Ever Upwa 
W + g 
to it time get protective insurance 
at 4 cy without it 
at s without it 





Essick says 


erous ama 


(,enera Age 7 
that at least 95% of the nun 
teur advertisements submitted sh¢ 
that the contestants had caught the 
idea of insurance and of what it 
lo for the insured and his family 

“The re has far exceeded any- 
thing we dared to hope for,” he com- 
ments, “not only in mere numbers but 
in the intelligence of the copy submitted 
and in the splendid thoughts embodied 
Insurance is a thing we do not expect 
a great many people to be very familiar 
with, and yet these ads prove to us that 
the people of Reading are not only fa- 

iliar with it but appreciate its tremen- 
dous value.” 


mwed 
basic 
would 


sponse 


Samuel M. Foster, Chairman, 
Lincoln National Board, Dies 


Foster, chairman of th« 
board of the Lincoln National Life and a 
prominent figure in the business and 
charitable circles in Fort Wayne, Ind., 
died at his home last week following an 
extended illness. He was 83 years old 
He and his brother, the late Col. David 
N. Foster, were donors of the tract of 
land which is now Foster Park in Fort 
Wayne 

\ graduate of Yale University Mr 
Foster went to Fort Wayne in 1879 from 
Orange County, N. Y. He was one of the 
first Mid-west manufacturers of ready- 
to-wear garments and was active in the 
Wayne Knitting Mills, now a branch of 
the Munsingwear Co. He was chairman 
of the board of the Lincoln National 
Bank and Trust and was active in the 
insurance company for eighteen years 

In 1913 he was appointed ambassador 
t Argentine by President Woodrow 
Wilson but declined the appointment. In 
1920 he ran for Lieutenant Governor of 
Indiana the Democratic ticket but 
went 1 


Samuel M 


on 
down in the Republican landslide of 
that vear 


CANADIAN FIGURES FOR 1934 


Figures for 1934 and 1933 furnished by 
G. D. Finlayson, Federal Insurance Sup- 
erintendent at Ottawa, show the follow- 
ng amounts of paid business for leading 
companies in Canada 

1934 1933 
M of $69,144,044 $78,574.11 
Sun Life 43,998,427 4 30.31 
I on Lif 39,015.43 41,640,872 
Pru of A 35,843,892 31.858.748 
Mutu , of 4 sda 34.325.7 37.453.218 
Gre We I 26.4 28,251,449 
Manufactt 2 723 22 3,147 
Confeder 2 8.18 g 
Imperial 6,954,223 13.813.557 
Dominion Lif 15,963,025 15,103,2 
Canada Life 15,877,514 16,627,451 
North Amer 14,389 12,463,584 
Crown Life 12,747,014 ),853,834 


Five More Speakers Added to 
Southern Round-Table Plans 


Two advertising men who have become 
agency executives will address the joint 
luncheon of the Southern Round Table, 
Life Advertisers’ Association, and the 
Richmond Association of Life Underwrit- 
ers at the Virginia Capitol April 30. 
They are S. A. Swisher, assistant super- 
intendent of agencies of the Equitable 
Life of Iowa, and E. C. Sparver, direc- 
tor of agencies of the Reliance Life. Mr. 
Swisher is president of the Life Adver- 
tisers’ Association. 

Three speakers have been added to the 
Southern Round Table program. Thomas 
J. Hammer, director agency service Pro- 


tective Life, will discuss “Useable Ideas 
for Agency Meetings’; Rex B. Magee, 
advertising manager Lamar Life, will 


speak on “Policyholders’ Service Cam- 
paigns—Are They Worthwhile?” Col. 
W. E. Talbot, vice-president and agency 
manager of the Southland Life, who will 
be in Richmond at that time with a group 
publicizing the forthcoming Texas Cen- 
tennial, will also speak 


L.O.M.A. INSTITUTE GAINS 


Registrations Total 4,748 for May Exams; 
96 Companies Represented; Many 
in New Graduate Course 
An increase of 12% over 1934 is al- 
ready evident in the registrations for the 
1935 Life Office Management Associa- 
tion Institute examinations. To date 
4,748 registrations have been received for 
the exams which will be held in May. 
Students are registered from ninety- 
six life companies located in all parts 
of the United States and Canada. The 
majority are from employes in the home 
offices of member companies but there 
is also am increase in the registrations 
from employes of branch offices, non- 
member companies, state departments, 
consulting actuarial firms and life insur- 

ance associations. 

Eichty-two students are registered for 
the examinations in the graduate course 
given for the first time this year. Suc- 
cessful completion of the major and mi- 
nor examinations in this course and the 
submission of a satisfactory thesis leads 
to a fellowship degree. 
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Des Moines Calls You 


to the 1935 Convention of the National Asso- 


ciation of Life Underwriters, to be held the week of 


September | éth. 


A fine Program of Education and Entertainment, 
plus contacts with national leaders, will make it worth 


your while to be present. 


Des Moines is primed to put over 


A REAL CONVENTION 


It will pay you to attend 





EQUITABLE LIFE 


~~ INSURANCE COMPANY™ ~ 
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DES MOINES 
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D. F. Houston Commenj 
On Investment Fie 


SECURITY SCARCITY NOT NEW 


Mutual Life President Quotes 1885 p 
port to Show Similar Conditions. . 
Assets $1,160,509,652 


Comments by D. F. Houston 

changes in the investment Portfolio ¢; 
the Mutual Life of New York are mad 
by Mr. Houston in his annual report 3: 
president the scarcity (3 
good investments at present he Says 
“This is not the first time when finanei: 
institutions, including this company, hay. 
e . ‘or - 

found it difficult to secure suitable jp. 
vestments.” He quotes from the fg 
Statement to show similar business Con. 
ditions. 


Discussing 


Mr. Houston said in part: 

The admitted assets of the compan; 
on December 31, 1934, were $1,160,500. 
652 as compared with $1,119,8557% » 
the close of 1933, an increase of $465}. 
926. The company’s fund for depreti. 
tion of securities and general contingen. 
cies was maintained at $59,605,705 fo, 
December 31, 1934, as compared with $59. 
144,346 at the close of 1933. . 

The company owned on December 3 
1934, $573,472,485 (book value) of bond 
mainly long-term senior lien securities 
and $21,540,564 (book value) of preferre 
and guaranteed stocks, an aggregate of 
$595,013,049. This total is $50,660,509 in 
excess of the value of such securitie 
held on the last day of 1933. 

1934 New Investments Were $75,181,2% 

During the year new investments a. 
gregating $75,181,226 were made. This 
increase was largely in 
government bonds and notes with shor 
maturities. On December 31, 1934, with 
assets of $1,160,509,652, the company’ 
United States government securities wer 
$104,688,968. In 1922, when its assets 
were $691,125,635, the United States gov- 
ernment holdings were $104,865,310. Ih 
1922 the market value of the United 
States government securities held by th 
company was $197,760 below book value 
In 1934 they were $3,657,524 above book 
value. 

The company has steadily diversifiei 
its security holdings by purchase of var- 
ous types of high-grade bonds. Becaus 
of this diversification and also of bonds 
maturing, the company’s holdings of fal: 
way securities have materially decrease 
in the last few years. 
its assets. At present they constitute 
28% of its assets. 


1934. 
Has Single Farm Loan 
On December 31, 1934, the company 


had $258,047,393 of first mortgage loam 
on real estate. The company has only ont 
farm loan 
long standing. 2 

This scarcity of sound securities wi 
a good yield has been due largely to tht 
depression and the fact that businessé 
have not been in need of funds for & 
pansion, and in some measure to the ut 
usual responsibilities and liability attac 
ing to the issuance of securities impos 
by recent legislation. 


HARRISBURG HEARS STEWARD 
Dr. Verne Steward, originator of th 
Steward tests for agency selection us! 
in many offices today, lectured in Hat 
risburg, Pa. last week under the at* 
pices of the 
Life Underwriters 
eral agents took acti 
in the future to keep out as n 





A number of get 


n to use the test 


sible potentially unfit and incompete 
agents. Dr. Steward, lecturer_on ™ 
; ge as fn 
insurance at the University of Southe 


California, has been addressing agent 








United State 


It is for $6,000 and is «J 





In 1924 the railway 
securities of the company were 45% oi 


The holdings of such 
securities were reduced by $7,917,147 n§ 


Harrisburg Association 0} 
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AARON M. MERCHANT , WILLIAM H. BEERS 


JAMES De PEYSTER OGDEN 1847-1848 MORRIS FRANKLIN 1885-1892 
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ALEXANDER E. ORR THOMAS A. BUCKNER 
JOHN A. McCALL 1906-1907 DARWIN P. KINGSLEY 1931— 
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Reproductions of oil portraits of New York Life's eight Presidents 
It was Emerson’s thought that an institution is the lengthened Today a vast family of men, women and children, who are the 
shadow of a man. Eight presidents have given the New York Life _ policyholders, own this strong mutual Company. Though their indi- 
the imprint of their leadership since the Company was founded on __ vidual policies average only $2,500, their total insurance is over six 
April 12, 1845. They have guided it safely through all the national —_ and a half billion dollars. The story of New York Life under its eight 
crises of the past ninety years... adhered to the principle that inin- _ presidents, from the days when the United States was still a pioneer 
Vesting “‘safety is always the first consideration”... built a nation- nation up to the present, is told in our Ninetieth Anniversary 
wide organization to spread the benefits of New York Life protection. booklet. Ask a New York Life representative, or write, for a copy. 


SAFETY IS ALWAYS THE FIRST CONSIDERATION ... NOTHING ELSE IS SO IMPORTANT 


NEW YORK LIFE INSURANCE COMPANY 


FOUNDED IN 1845 
51 MADISON AVE., NEW YORK 


A MUTUAL COMPANY 
THOMAS A. BUCKNER, President 





New York Life Emblem Since 1859 
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Let Death 
Take A Holiday 


Of course, if you insist upon 
thinking of spring in terms of 
winter or of joy in terms of 
sorrow—or, let us say, of life 
insurance in terms of death— 
there is really nothing we can 
do to prevent it... But we'd 





rather you wouldn't. We think 
of life insurance as life insur- 
ance, with all that the name 
implies. Freedom from worry. 
A comfortable old age. A 
guaranteed estate. In a word, 
the comforts of life... Per- 
haps that is one reason why 
this seventy-year-old mutual 
company, with nearly one 
billion dollars of insurance in 
force, numbers among its 
policy owners many a wise 
business man who regards life 
insurance as the investment 
opportunity of a lifetime. Yes 
—life insurance is very much 


alive. Let death take a holiday! 


PROVIDENT MUTUAL 


Lire INSURANCE COMPANY OF PHILADELPHIA 
Founded 1865 





This is one of a series of newspaper 
advertisements published by Provident 
Mutual in sixty cities. 














New Social Security Provisions 


(Continued from Page 1) 


Doughton and the old bills. Mr. William- 
son received copies of the new bill and 
the reports just before the Atlantic City 
conference and had time only for a hur- 
ried examination. Principal changes in 
the Doughton bill as he noted them fol- 
low: 

Doughton Bill, H. R. 7260 (formerly 
Wagener Bill S. 1130, Lewis Bill H. R. 
4142 and Doughton Bill H. R. 4120). 


Title I—Grants to States for Old Age 
Assistance 

Appropriation—$49,750,000 for fiscal 
year 1936, and thereafter sufficient to 
carry out the purposes of the Title. 

State Plan : 

1. Eliminates reference to adding in- 
come to spouses income for “means test” 
purposes. 

2. Federal Board has no control over 
selection, tenure of office and compensa- 
tion of State Agency personnel. 

3. No lien against estate of recipient, 
but if any amount collected by state 
from estate of recipient, one-half of this 
to be paid to the Federal Treasury. 

4. Residence requirement—five years 
in last nine instead of five years in last 
ten. 

5. Limits of grant are one-half of 
amount paid or $15 per person plus 5% 
of such amount for expenses. 

6. Grants not made subject to suffi- 
ciency of funds. 

7. Provision for revoking grant for 
cause. ‘ 

8. No provision for Governor acting 
for state legislature. 

9. Under administration of Social Se- 
curity Board instead of F.E.R.A. 

Title 1l—Federal Old-Age Benefits 

Old-Age Reserve Account: 

1. “There is hereby authorized to be 
appropriated to this account for each 
fiscal year an amount sufficient as an 
annual premium to provide for the pay- 
ments required under the title such 
amount to be determined on a reserve 
basis in accordance with accepted actu- 
arial principles based upon such tables 
of mortality as the Secretary of the 
Treasury shall from time to time adopt, 
and upon an interest rate of 3% per an- 
num compounded annually. The Secre- 
tary of the Treasury shall submit annu- 
ally to the Bureau of the Budget an es- 
timate of the appropriation to be made 
to the account.” 

2. Provision for annual report of the 
actuarial status of the account. 

3.° Those eligible—all employes under 
65 years of age apparently including R. R. 
employes (regardless of earnings) ex- 
cept agricultural workers, domestic ser- 
vants, casual laborers, steamship work- 
ers, employes of Federal, State or Mu- 
nicipal governments, or employes of non- 
profit organizations. :. 

4. Qualifications for Benefits—(1) 65 
vears of age. (2) Wages earned after 
36/12/31 and before attainment of age 
65 not less than $2,000, some part of 
which was earned in each of five calen- 
dar years. No payments before 42/1/1. 
No restrictions on service after age 65. 

5. Benefits at Retirement—%% of 
first $3,000 earned after 36/12/31 and be- 


fore age 65 plus 1/12% of next $42,000 
plus 1/24% of balance, such benefit in no 
case to exceed $85 per month. Excess 
over $3,000 in any one year not included. 
Refund Annuity form only—no provision 
for Joint and Survivor Annuity. 

6. Benefit at Death—(a) Before age 
65—an amount equal to 3%% of total 
wages paid after 36/12/31. (b) After re- 
tirement—An amount equal roughly to 
3%4% of total wages less old age bene- 
fits. (Without letters of administration 
if less than $500). (In lieu of return of 
exact contributions plus interest). Ex- 
cess over $3,000 in any one year not in- 
cluded. 

7. Benefit at 65 for employes not qual- 
ified to receive old-age benefits—an 
amount equal to 3%4% of total wages paid 
after a certain date. 

8. Taxes (Title VIII) (1) Income Tax 
—All employes (on that part of all sal- 
aries $3,000 or less) after 36/12/31—in 


exact amounts. 1937-1939—1%; 1940- 
1942—11%4%; 1943-1945—2%, and 1946- 
1948—214%. After 48/12/31—3%. Not 


deductible for other federal income tax 
purposes. (2) Excise Tax—All employ- 
ers (on that part of all salaries $3,000 
or less). 1937-1939—1% etc. (see above). 
No guarantee that funds will ac- 
cumulate at 3%, as recommended in the 
Morgenthau Amendment. 
10. Administration by Social Security 
Board instead of Social Insurance Board 
under Department of Labor. 


Title I11I—Grants to States for Unem- 
ployment Compensation Administration 


Appropriation— 

State Eligibility to Receive Grants— 
Must show satisfactory methods of ad- 
ministration (other than those relating 
to selection, tenure of office and com- 
pensation of personnel). Taxes—(Title 
IX) Tax on Employers of ten or more 
Employes. The total number of em- 
ployes working at least some part of 
one day in each of at least twenty weeks 
in the calendar year to be ten or more. 
Commencing 36/1/1—Excise Tax on totai 
wages of all employes apparently includ- 
ing R. R. employes (except agricultural 
laborers, domestic service workers, 
steamship employes, family employes, 
employes of federal, state or municipal 
governments, employes of non-profit or- 
ganizations). 


Amount of Tax—1% in 1936; 2% in 
1937; 3% in 1938 and thereafter without 
regard to production index. 

No part of tax to be collected from 
employes. 

Credit to Employers—Up to 90% for 
current State tax. 

No benefit within two years of first 
date of payment of State tax. 

Reserves to be held in Federal Treas- 
ury—Unemployment Trust Fund. 

Salary Limitation—removed—Employ- 
ers to be taxed on full payroll. 

Parts Eliminated from this Title: 


(a) Contractors’ responsibility for sub-contrac- 
tors’ tax. 

(b) Pooled Funds at least 1%. 

(c) Guaranteed Employment allowances. 

(d) Allowance for additional credits after five 
years. 

(e) Provision for Reserve Accounts. 


——= 


SHARP COMMENT ON Bil, | 





Ways and Means Committee’s Mino; 
Opinion of New Social Security Mea, 
ure; Private Business Competition 
The Ways and Means Committe, 
minority report on the new Doughig 
social insurance bili is extremely Critics 
of the measure. The report alleges thy d 
the measure would impose a Crushin, 
burden upon industry and upon labor. 
that it establishes a bureaucracy jn 4; 
field of insurance in competition yj 
private business, and that it will destr 
old age retirement Systems set up by 
private industry, “which in most 
stances provide more liberal benef 
than are contemplated” in the bill, 


ty 


Interest Rates Earned By 


> aS >’ e . 
British Co.’s Remain 

Several important British life offic: 
have reported earning on their funds ky 
year average rates of interest rangin; 
from 4 to over 444%, after deducting in.) 
come tax. To a certain extent the m 
depends on whether the funds have ben 
valued at market prices or if the lowe 
values ruling some years ago have bea 
left in the balance sheets. In any tay 
the ability of the offices to earn gui 
net rates, which are substantially highe 
than the gross rates yielded in 1934 hy 
gilt-edged securities, is one of the con. 
tributory factors in the good results ». 0 
cured by the institutions for their a. 
sured. 

The favorable yield on the insurance) 
funds is partly due to the investment of 
large sums in the past on better term! 
than can now be obtained, considerabi 
proportions of these investments having 
been undisturbed. Expert employment oi! 
the funds entrusted to-the offices is on 
of the causes of the growing appreci:) 
tion of life insurance in the United King. 
dom, the results for which showed ref 
markable improvement last year. Ar 
other reason is recognition of the value 
of the income tax rebate allowed to pdf 
icyholders on premium payments. 





ae 








CONTINENTAL SHOWS GAINS | 
The Continental Assurance of Chicago? 
wrote $13,300,000 of new life insurane| 
in the first quarter of 1935. a 25% gain! 
of the figure written in that quarter of 
last year. Insurance in force now ay 
ceeds $181,000.000. Policy loans and sw 
renders are 20% lower than a year ago 





J. H. BRINE ON BANKERS BOAR) 

John H. Brine, president of the Rollins} 
Hosiery Mills of Des Moines, has beet) 
elected a director of the Bankers Lilt) 
He is also president of the National As 
sociation of Hosiery Manufacturers att 
a member of the Code Authority. 





Title V of original Bill—Voluntary Ar} 
nuities—eliminated. 

Title VII—Social Security Board for 
merly Social Insurance Board—now 'f 
separate Agency instead of under the 
Department of Labor—to administer?) 
parts of Bill. : 
















from birth to 65 next birthday. 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE, 








THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, 


A POLICY FOR EVERY PURSE AND PURPOSE 


Joseph L. Durkin 
Secretary 


John J. Gallagher 
Treasurer 


PHILADELPHIA, PENNA. 











NORTH CAROLINA 


R. S. Plummer, for many years a successful Supervisor for this Com- 
pany in Philadelphia, is returning to his native North Carolina. 
Mr. Plummer will have openings for General Agents in several 
North Carolina cities (Charlotte excluded). 


PHILADELPHIA LIFE INSURANCE COMPANY 
111 N. Broad Street, Philadelphia, Pa. 
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Pension Reserves As 
Seen by Williamson 


TALKS TO INSURANCE BUYERS 





Insurance Company Methods 
ne Accumulation Not Applica- 
ble For Social Insurance Measure 


In discussing the pensions features of 
the Doughton social insurance bill W. R. 
Villiamson, Travelers actuary, said at the 
hevers’ conference of the American Man- 
agement Association im Atlantic City this 


The current Doughton bill has deter- 
mined a basis for pensions as follows: 
Pensions at age 65, after five years of 











W. R. WILLIAMSON 


taxed service: For wages taxed, first 
$3,000 to result in a monthly pension of 
one-half of 1%. For wages taxed be- 
tween $3,000 and $45,000 the monthly 
benefit of one-twelfth of 1%. For wages 
taxed beyond $45,000, monthly pension 
one-twenty-fourth of 1%. Maximum 
monthly pension $85; minimum $10; 
eventual average, possibly $50. 

The pension age of 65 was subject to 
the further limitation that employment 
must have terminated, so that some cred- 
its could have been anticipated against 
the total cost as a result of postponed 
retirement. At retirement an equivalent 
joint life pension was available for a man 
and his wife or a woman and her hus- 
band. These provisions N. R. 7260 drop. 
N. R. 7260 is the Doughton bill. 

No cash value is contemplated under 
this program, the cash value being a 
function of private insurance which had 
almost as much disadvantage as advan- 
tage in that it places a wrong emphasis 
upon the purposes of insurance. 

Death Benefits 
; So many established pension plans 
have adopted death benefits that while 
_ benefits are not an inherent part of 
*") Pension program they have been add- 
€d as a minor details of this one. It is 
a hangover of the individual reserve or 
cash value aspect of individual insurance, 
probably a recognition of need. The 
inclusion of death benefits has always 
ted in a reduction of the amount of 
Pension otherwise available as a result 


of a certain definite rate of contribution 
im a pension plan. 

.-€ amount of death benefit has been 
simply determined here as 31%4% of the 
less any annui ents 
made. J ulty payments 
B In spite of advance planning it de- 
ke pes that the amount of wages taxed 
amount to less than $2,000, in lieu of 
. Pension at age 65 or subsequent re- 
a benefit of 31%4% of wages 


taxed will be paid in cash to the man of 
65, obviating the payment of very small 
annuities, 

Taxation 


The expressed intention of the current 
bill is to collect a tax which on “custom- 
ary actuarial principles” is sufficient to 
furnish the benefit. The tax rates have 
been determined as applicable to wages 
and salaries up to $3,000 per annum at a 
varying rate, half in the form of an in- 
come tax upon the employe, half in the 
form of an excise tax upon the employer. 
Each of these taxes has been determined 
as 1% for years 1937-1939, 11%4% 1940- 
1942, 2% 1943-1945, 214% 1946-1948, 3% 
1949 and thereafter. If it were assumed 
that the customary insurance company 
methods of accumulation of reserves 
were followed, interest were earned at 
the rate of 3%, the population developed 
in accordance with the best evidence now 
available, these tax rates should prob- 
ably be sufficient to meet all requirce- 
ments for a long time to come, but not 
quite adequate to build customary re- 
serves without additional subsidy in ad- 
dition to the interest payment. 

We are dealing with extremely im- 
portant factors here, and as I have al- 
ready outlined, I do not believe that cus- 
tomary insurance company methods of 
reserve accumulation are applicable. The 
Federal Government, for example, seems 
to have determined that for civil service 
pensions it is not necessary to accumu- 
late the entire reserves but a Govern- 
ment subsidy is given direct in lieu of 
building up part of the reserve funds and 
then collecting the interest thereon. 
There seems, however, no particular ob- 
jection to these rates of taxation upon 
the employers and their employes. They 
are so determined as to rest with rela- 
tive ease upon the payrolls of the next 
few years and the charges are not more 
but probably less than would have to 
be made for generally solvent individual- 
ly handled pension programs. Recogniz- 
ing that this is all taxation and that much 
of it falls upon people who have not 
heretofore paid income taxes, these rates 
of taxation seem wisely to extend the 
provision for common benefits to those 
who are to be the major recipients of 
those benefits. It seems a democratic 
extension of the tax base and the rec- 
ognition that the joint sharing of pro- 
vision for old age is the common respon- 
sibility of all of us. The earlier com- 
mittee rates of one-half of 4% to 2U% 
would have pressed more lightly upon a 
dawning recovery and have been as sat- 
isfactory initially. 

Supplementing the tax upon the em- 
ployer and the employe further taxes are 
to be required of the citizens as a whole 
to the extent necessary to meet interest 
payments on the securities held by the 
pension fund, and possibly in the future 
any further subsidy needed to meet pay- 
ments of either the present scale or an 
increased scale of benfits. When przac- 
tically the entire body of the gainfully 
employed are making such advance pro- 
vision and the securities are Government 
bonds, it seems rational to recognize that 
Government bonds represent non-pro- 
ductive enterprise and that all interest 
payments are collected through taxation 
of whatever form future governments de- 
termine. 

Administration 


The administration of the compulsory 
old age annuity system is to vest in the 
Federal social insurance board. The col- 
lection of taxes will be the responsibility 
of the Commissioner of Internal Reve- 
nue and the management of the fund will 


‘be under the direction of the Secretary 


of the Treasury. In the collection of the 
taxes from employer and employe it is 
apparent that the stamp system will be 
the simplest plan to follow. The respon- 
sibility of the Federal Government to 
carry out the terms of this program will 
probably be very definite, though exact 
benefits in the future may be changed. 
Future Congresses may well modify the 
plans—which has been done in most pre- 
vious social insurance. enterprises. There 
is no thought in the contributory pro- 
gram of utilizing state administration at 





Old Age Assistance 
and Old Age Benefits 


In its majority report on the Doughton 
Social Security bill the Ways and Means 
Committee in part gave this explanation 
of Old Age Assistance and Federal Old 
Age benefits as found in the bill: 

The plan must be state-wide in opera- 
tion. If, as is the case at present in sev- 
eral states, it is to be administered by 
the counties, it must not be optional with 
each county whether or not it will give 
old age assistance but rather must be 
mandatory upon all the counties. Wheth- 
er the administration is in the hands of 
the counties or not, there must be some 
direct financial participation by the state 
itself and some one state agency must 
be charged with final administrative re- 
sponsibility. i 

A person shall not be denied assistance 
on the ground that he is not old enough 
to be eligible for it, if in fact he has 
reached the age of 65 years. Until 1940 
a state may set the age limit as high as 
70 years. 

Payment to States 

Section 3: The Federal Government will 
match what the States put up for old-age assist- 
ance, by paying quarterly to each State one-half 
of the total amount paid as assistance to people 
in the State who are at least 65 years old and 
who are not inmates of public institutions. (If 
the State wishes to pay pensions with respect 
to aged people over 65 in private institutions, 
the Federal Government will match those pay- 
ments; but it will not match payments to_per- 
sons less than 65, or to persons in public insti- 
tutions.) Federal payments with respect to any 
person, however, will not be more than $15 per 
month. If the State gives a pension of $20 the 
Federal Government will pay half of it; of $30, 
the Federal Government will pay half of it; of 
$40, the Federal Government will match only the 
first $15 put up by the State, so that the Federal 
share will be $15 and the State will put up the 
other $25. Federal payments shall be made on 
a prepayment basis, on the strength of esti- 
mates by the State, and the Board, with later 
adjustments if the actual expenditures differ 
from the estimates. The Federal Government 
will also help the States to meet administrative 
costs, paying therefor an additional amount equzl 
to 5 per cent of the regular quarterly payment to 
the State. All these payments, and all other pay- 
ments under this bill, are to be made without a 
prior audit by the General Accounting Office; 
but there will be a postaudit. It is understood 
by the committee that, in the case of grants to 
States, the General Accounting Office, in making 
this: audit, will seek to ascertain only (in the 
absence of fraud) whether the certifications were 
based on the findings which the Board is re- 
quired to make prior to certifying, and whether 
payments were made in accordance with the cer- 
tifications. 


Old Age Benefit Payments 


For the purpose of building up a re- 
serve sufficient to supply the funds nec- 
essary to pay the benefits provided for 
in this title as such payments accrue, 
there is created in the Treasury of the 
U. S. an “old age reserve account,” to 
which an annual appropriation, beginning 





all, though probably a coordination of 
collections of taxes for state and the 
Federal Government will eventually be- 
come necessary. 
Comments 

It has been suggested in many quar- 
ters that large reserve accumulations of 
Government bonds, the interest on which 
is payable by taxation, will be misun- 
derstood by both citizens and the Gov- 
ernment; that greater clarity of admin- 
istration would be possible were this step 
to be omitted, and that the taxes col- 
lected from the employers and the em- 
ployes should be spent for old age as- 
sistance and such other governmental 
programs as require the funds, in ac- 
cordance with customary tax theory, and 
that the necessary subsidy now repre- 
sented by the interest payments on bonds 
should be collected directly through tax- 
ation when needed. Most of us are not 
sufficiently financially minded to follow 
through the implications of this sugges- 
tion adequately. It has sufficient merit 
to warrant much further consideration. 
An indefinitely large expansion of bond- 
ed indebtedness means at least a radical 
reduction in the interest rate, a more 
equitable course than repudiation. 





with the fiscal year ending June 30, 1937, 
is authorized. The amounts of such ap- 
propriations will vary from year to year, 
but the amount appropriated for any year 
shall be that amount determined (in ac- 
cordance with accepted actuarial princi- 
ples, and on the basis of such mortality 
tables as the Secretary of the Treasury 
shall from time to time adopt, and of 
an interest rate of 3% per annum com- 
pounded annually) to be sufficient as the 
premium necessary for each year to build 
up the required reserve. 

Every qualified individual shall be en- 
titled to receive, with respect to the 
period beginning on the date he attains 
the age of 65, or on January 1, 1942, 
whichever is later, and ending on the 
date of his death, an old age benefit. 
Payments of such benefits shall be made 
as nearly as possible at monthly inter- 
vals, but not necessarily on the first of 
each month. The rate of payments will 
vary from $10 a month to $85 a month, 
depending upon the total amount of 
wages earned by the recipient after De- 
cember 31, 1936, and before he attains 
the age of 65. 

Payments Upon Death 

Section 203: If any individual dies before 
receiving any payment of a benefit, there shall 
be paid to his estate 344% of the total wages 
earned by him atter December 31, 1936, and 
before he attains the age of 65, 

If any recipient dies before the total of the 
payments of benefits to him has equaled 34% 
of the total wages earned by him after Decem- 
ber 31, 1936, and before he attains the age of 
65, the remainder shall be paid to his estate. 

If any recipient has, through error or other- 
wise, been underpaid and has died before ad- 
justment has been made, the amount of the 
underpayment shall be paid to his estate. 

Payments to Aged Individuals Not 

Qualified For Benefits 

Section 204: If any individual, upon attain- 
ing the age of 65, is not qualified to receive 
benefits, an amount equal to 342% of the wages 
earned by him after December 31, 1936, and 
before he attains the age of 65, shall be paid 
to him (or, if he has died before receiving such 
payments, to his estate). 


Amounts of $500 or Less Payable to 
Estates 


Section 205: If the amount payable to an 
estate under section 203 or 204 is $500 or less, 
the Social Security Board may pay it directly 
to the persons it determines to be entitled there 
to under the law of the State in which the de- 
ceased was domiciled. 


Overpayments During Life 

Section 206: If any recipient, through error 
or otherwise, has received benefit payments in 
excess of the amount to which he is entitled, and 
dies before such overpayments have been ad- 
justed, tnere shall be repaid to the United States 
by his estate the amount of such overpayments; 
except that if the amount to which he was 
entitled was less than 34%% of the total wages 
earned by him after December 31, 1936, and 
before he attained the age of 65, the amount 
of the repayment shall be merely the difference 
between the amount rceived by him and such 
AG 


34%%. 
Method of Making Payments 

Section 207: The Social Security Board shall 
from time to time (presumably monthly) certify 
to the Secretary of the Treasury the name and 
address of every individual entitled to receive 
payment under this title, the amount of such 
payment, and the time at which it should be 
made, and the Secretary of the Treasury shall 


make payment in accordance with such certifi 
cation. 
Wages 
Section 210 (a): This subsection defines 


“wages.”” Wages include not only the cash pay 
ments made to the employee for work done, but 
also compensation for services in any other form, 
such as room, board, etc. The term “wages” 
does not necessarily apply to the total remunera- 
tion received from the employer by the em- 
ployee; the term includes only the first $3,000 of 
wages received by an employee from his em 
ployer with respect to employment during the 
calendar year. The following example will illus 
trate how the rule applies: Employer A pays 
employe B a salary of $500 a month beginning 
with the calendar year 1937. At the end of the 
sixth month B has received from his employer 
$3,000. The balance of his salary for 1937 is 
not included as part of the wages. However, 
this is only the case where the employe con- 
tinues in the employment of the same employer 
throughout the year. If the employe leaves 
the service of employer A on June 30, 1937, and 
enters the service of employer C on that date 
and continues with employer C at the same sal- 
ary throughout the remainder of the year, the 
remuneration received by employee B during the 
remaining portion of the calendar year 1937 will 
be included in his wages. 
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Equitable Board of Managers 
Plans Tribute to Parkinson 


The Equitable Society Board of Man- 
agers of Greater New York will launch 
a production drive on next Monday 
morning in tribute to Thomas I. Parkin- 
son, president of the company. The 
campaign will last from April 15 to May 
15 


Frank L. Jones, vice-president of the 
company, and Gage E. Tarbell, senior 
director, will be speakers at the rally 


meeting of agency managers and agents 
at the Hotel New Yorker the first thing 
Monday morning \braham Rosenstein 
is president of the managers’ board. 
Agencies of the territory have been 
grouped into four teams captained by L. 
A. Miner, A. V. Ott, A. B. Johnson and 
W.H. Bender. The committee in charge 
of the campaign includes William J. 
Dunsmore, chairman, Frank Devitt, Abra- 
ham Bleetstein, Milton Herzberg, Mrs: 
Leonora Licht and Samuel Karsch. 


ELLSWORTH PICTURE HUNG 


Boston Agency Has Ceremony Honoring 
Veteran Producer; Also Associate 
Manager Radcliff 

Alfred J. Ellsworth, producer for the 
Travelers in Boston and who was the 
first president of the Travelers Men’s 
Club, Boston District, was the center of 
a ceremony in Boston last week when a 
picture of him was presented to the 
agents by Hubert D. Broderic, now pres- 
ident of the Boston district. The picture 


was hung in the agent’s room_ of the 
Travelers Boston office. Mr. Ellsworth 
was present at the ceremony. He has 


been thirty-five years with the Travelers. 

Col. James L. Howard, vice-president 
of the company, and Gordon V. Kuehner, 
superintendent of agencies, were present 
and made a few remarks. The occasion 
also marked the wind-up of “Rad’s Anni- 
versary Week,” celebrated in honor of 
the fifth anniversary at the Boston office 
of W. L. Radcliff, associate manager. 


MIDLAND MUTUAL NEW POLICY 





Family Provider Policy Supersedes Old 
Family Income Plan; Gives Larger 
Dividends and Cash Value 

The Midland Mutual Life has issued a 
new Family Provider policy which has 
superseded the company’s Family Income 
policy. Dividends on the new policy will 
be slightly higher than those paid on 
Ordinary life in the first twenty years 
while cash values are higher than those 
shown in the old Family Income policy. 

Under the new policy the rates are 
reduced after the tenth or twentieth year 
income period to an amount somewhat 
less than the Ordinary life rate at the 
original age of issue. The benefits pro- 
vided by the Family Provider policy are 
essentially the same as those provided by 
the Family Income plan. 





SMYTH ASSUMES NEW DUTIES 
Harold Smyth, former supervisor in the 
all time department,Luther-Keffer agen- 
cy of the Aetna Life, New York City, 
became assistant general agent of the 
Arthur G. Derr agency, Aetna Life, New- 
ark, on April 1. He was presented 
a desk set and a set of golf clubs as a 
farewell gift from the Luther-Keffer or- 
ganization. He has been twelve years 
with the company and served seven with 
the New York agency. 





O. J. McQUISTION KILLED 

O. J. McQuistion, a Los Angeles life 
insurance man, was killed and his wife, 
Mrs. Ruby McQuistion, was injured when 
their car was side-swiped and forced into 
a ditch by a hit-and-run driver near 
Merced, Calif., according to a press re- 
port received at Los Angeles recently. 
The couple were said to have been en- 
route to San Francisco. Mr. McQuistion 
was an agent for the Prudential and re- 
sided at 41914 North Palm Drive, Beverly 


Hills. 


JOSEPH C. 


BEHAN 


Agents of the Massachusetts Mutual 
made the recent birthday of Joseph C. 
Behan, vice-president of the company 
and head of its production forces, a note- 
worthy event. They presented him with 
$2,000,000 of business on that date and 
he received telegrams of congratulation 
from nearly every agent of the com- 
pany. He had just returned from a South 
American cruise. Mr. Behan is 62 years 
old. His birthday was on March 21. 





Equitable Life of Iowa 


Revises Annuity Rates 

The Equitable of Iowa has revised its 
annuity rates effective April 1 to a degree 
comparable with changes made by many 
life companies during recent months. The 
new rate of annual return on an immedi- 
ate life annuity per $1,000 for a woman, 
age 65, will be $8816 as against $9.001 
under former schedules. 

The Income Continuation contract, 
which is a deferred annuity issued in 
premium units of $100 annually with, an- 
nuity settlements available at any time 
between ages 50 and 70, has also been 
changed. The guaranteed cash value prior 
to maturity is based on 3% interest in- 
stead of 34%, resulting in lower cash 
values and higher dividends. Under the 
old Income Continuation contract for 
women a $100 unit purchased at age 40 
would pay at age 65 $27.63 per month, 
whereas the revised contract will pay 
$25.19 per month. 





NEW SAN FRANCISCO MANAGER 





National Life of Vermont Appoints 
Donald Lamar; Appleman Takes Over 
Washington State Office 

Donald A. Lamar is now manager of 
the San Francisco agency of the Na- 
tional Life of Vermont. He succeeds 
General Agent Frank P. Ebertz, who 
was forced to give up the agency on ac- 
count of serious illness. Mr. Lamar had 
been assistant manager for the Union 
Central in San Francisco from 1933 until 
receiving his new appointment. He was 
born in Geneva, N. Y., but his family 
moved to Seattle when he was still a 
baby. He attended the University of 
Washington two years, then was in the 
Wharton School of Finance, University 
of Pennsylvania. He eventually became 
a vice-president of the Bank of the 
United States in New York City. He 
entered life insurance in San Fran- 
cisco in 1931 with the Penn Mutual. 

Leo C. Appleman has been appointed 
general agent for the National Life at 
Seattle, State Agent DeWitt A. Clark 
resigning to give more time to personal 
production. Mr. Appleman has been 
with the Massachusetts Mutual in Los 
Angeles. 
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EQUITABLE OF IOWA GAINS 





Sets Records During H. S. Nollen Month; 
March Production 53% Ahead of 
1934; Quarter Up 43% 

March business for the Equitable of 
Iowa smashed several company records. 
The total paid production was $10,392,192, 
a gain of $3,603,980 or 53.1% over March, 
1934. The month was the best the com- 
pany has had since March, 1930, and the 
sixth largest in its entire history. For 
the first quarter the company is 43.2% 
ahead of the same period in 1934. Paid 
business for the period totals $20,758,384. 

March 15, set aside in honor of Henry 
S. Nollen, company president, was pro- 
ductive of $3,011,878 paid business. March 
30 saw the greatest single day of paid 
business ever to be recorded by the com- 
pany—$3,296,558. A total of $14,890,530 
of written and examined business was 
submitted during the month and a total 
of $13,672,423 of business was approved, 
both figures marking new all-time highs 
for the company. 





NEW BEST’S ILLUSTRATIONS 


Revised Form of Volume Issued; Con- 
tains More Material Than Previous 
Editions of Book 


The 1935 issue of Best’s Illustrations 
has been issued by A. M. Best & Co., 
in a form revised from previous editions. 
The amount of information has been 
greatly extended, because of 
changes made in showing the data and 
because the new book has twice the 
space of the old one. In general the 
new book covers the first ten leading 
policies and each company represented. 
The new dividend exhibit has been cut to 
ten years, figures beyond that length of 
time being questionable. However, net 
cost is shown for the twentieth year for 
the purpose of indicating the trend of 
dividend scales upon older policies. An- 
nuity tables and Industrial figures are 
also given. 
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EFFICIENT SECRETARY 


Young lady with more than ten years of 
life insurance experience in New York City 
is available for a new connection. A rapid, 
accurate stenographer, she is qualified to 
handle a busy general agent’s detail work. 
Attractive personality. interview 
desired. Opportunity for advancement more 
important than salary. 


Address Box 1252, 


THE EASTERN UNDERWRITER, 
94 Fulton Street, New York 


Personal 
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SUPERVISORS GET BY-LAWS 





a 
Pittsburgh Group Adopts E. J. Johnsm 


Committee Suggestions; Hears R.C. 
Braun Talk Direct Mail 

The Pittsburgh Supervisors’ Club a 

its April meeting adopted specific by 

laws. Although the club has been actit 

for some time it had not been possibk 


to draw up an acceptable set of ula 


The committee which straightened oi! 
the problems and presented the by-laws 


was headed by Eric J. Johnson of th® 
Under the rules the pres 7 
ident cannot succeed himself, also a quo § 


Penn Mutual. 


rum will consist of 50% of the members 


if and when that percentage includes UF 


of the companies represented in the 
membership. The club holds 
luncheons. 

R. C. Braun, advertising manager 0! 


the Reliance Life, addressed the grou)® 


2 


£ 
© 


on the subject of direct mail, demonstra! 
ing the production curves of agents usilt 
direct mail aids. 
comes from persistent and planned 
of direct mail on selected prospects. 





A. C. GRANT RETIRES 
Alexander C. Grant, for many yeal 














monthly 


4 


He finds that succes) 


~ 


» 
3 


senior superintendent of Milwaukee 


dustrial districts for the Prudential, § 
A native of Scotlan'® 


tired on April 1. ; 
he joined the Prudential in 1891. 1 


August, 1931, Edward D. Duffield, prest 


dent of the company, presented 
Grant with the company’s old guard et 
blem at a dinner given in his honor. 
is succeeded by Ralph R. Balsmider wi 
has been with the Prudential 
years. 
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\ business organization which has 
own steadfastly, consistently and safely 
through the decades must have as its 
leaders those who turn their powers to 
attaining the perfections which are sym- 
holized by the loftiest business aims, said 
7 Professor Erwin H. Schell, head of the 
Massachusetts Institute of Technology, 


grown 





— in addressing the New England Mutual’s 
_ — charter centenary convention last week. 
LER The requirements of such leaders in 
» Ine, steering their organization through the 

. decades are continuity accumulations, re- 
les 4 newal, safeguard, orientation and dedica- 
York : tion—stern taskmasters all. Underlying 
every action must be the conviction that 

799 the company and the leader are engaged 
———!} i, one of the highest forms of human 
meen | ceryice. Life yields few satisfactions 


greater than the knowledge that the fu- 
ture may hold security. “You can give 
of your very best and know that it is not 
in vain,” said the speaker. “Indeed, there 
are few vocations which rightfully can 
yield so deep a satisfaction.” 

“Industrial continuity does not result 
I from chance, being the product of neither 
fortuitousness nor luck. One hundred 
years is a long time. It covers several 


lirect If administrative lifetimes. Such an inter- 
yal encompasses many periods of eco- 
nomic crisis for there has been an ever- 
present turbulence in American life. Fi- 
k City nally, any period of 100 years will in- 


corporate many changes of our environ- 
ment, in our mode of living and our eco- 
nomic needs though the fundamentals of 
human nature remains the same. To 
proceed, as has the New England Mu- 
tual, across such a terrain of time with 
its uncertainties, complexities and diffi- 








—— 






ARY 


| years of 


York City ) culties, requires adherence to rene om 
A rapid, general rules of action mentioned in the 
slifed w first paragraph. 

ail work. Continuity and Accumulation 
interview In discussing continuity and accumula- 
ent more tion the speaker said in part: 


| “Continuity demands accumulation. Its 
first essential is the presence of surplus 
—a principle as old as life. It has found 




















TER, its way into the instincts of animals; 
; squirrels hoard nuts and dogs bury bones. 
i One of the earliest responsibilities of 

' tulers was the building of storehouses 
LAWS | where food could be laid away as a pro- 

tection against possible famine. The 
-Johnsm) “eed, to an industry, of financial surplus 
3 B.C goes without saying, but there are other 
‘I accumulations of equal importance which 
Club af May not be capitalized on the books of 
cike by i the company. In this institution to which 
en actneme YO" belong, there are many instances in 
possible which experience has been accumulated 
of rule °"d crystallized so that the values of the 
oned otf Past are multiplied for use in the present. 
- by-law i These accumulations may take the form 
n of them Of Steater dexterity or craftsmanship ; 
the pres © they may take the form of special facili- 
0 a qu: i ties or devices. But in either event, they 
member >ting a higher effectiveness in the con- 
ides 50M | duct of business. They represent a type 
in the of resource which money cannot imme- 
monthly “ately buy. 

_ Years Needed to Build Reputation 
lager 0! “There is another form of surplus— 
e grou) that of company reputation. The power 
onstra!'§ of this resource you well understand and 
its nse appreciate. And you know that it is a 
succt*|= product of the years; something that 
ned W} cannot be assembled in a moment, a 
cts. twelve-month or a decade. 

“What does this mean to you? It is 
) clear that this entire theory of accumu- 
) lation is diametrically opposed to short- 
y yeas term tenure of service. No employe can 
kee it think of his work in a temporary light 
tial, - with such a rule in mind. Indeed, we 
cotlan’ find that the man of brief service is more 
91. li apt to be the liquidator than the con- 
, prestyp Servator in type. These men may have 


od Mr} their use and value, but it is not one of 
urd eft industrial continuity. 

or. hit I maintain that you cannot hold to 
ler wh 2 principle in your business responsibil- 
ourtel ty and neglect it in your daily living 
Without placing a hazard upon your ten- 










New England Mutual Qualities 
Which Endure, Told By Prof. Schell 


ure of service with the company. Ac- 
cumulation springs from outlook on life 
as well as from personal activity. If you 
view life as a cup to be drained, accumu- 
lation will have no place in your philoso- 
phy. If you view life as a cup to be 
filled, it is only natural that you will look 
to every experience to leave some resid- 
ual benefit.” 
Safeguard 

Referring to the rule of safeguard as 
an essential to industrial continuity and 
the necessity of executives developing 
character qualities of reliability and 
trustworthiness Prof. Schell said that 
among New England Mutual Life vigi- 
lances have been those which have pro- 
tected the company against the tempta- 
tion of momentary advantages “which 
may result in future difficulties”; against 
neglect in good times of distant haz- 
ards; against a defeatist attitude in pe- 
riods of difficulty; against adopting the 
easy instead of the toilsome method of 
accomplishment; against over - confi- 
dence ; against hesitancy to admit errors. 





SENFF WARNS ON PRACTICES 

_Gemill B. Senff, now deputy Insurance 
Commissioner of Kentucky and formerly 
Commissioner, has sent a letter to life 
insurance agents in the state announcing 
that he has heard complaints about 
agents criticizing competitor companies 
and he intends to take action where con- 
viction is possible. 





FRASER AGENCY’S GAINS 

_In March the Fraser agency of the 
Connecticut Mutual, New York, paid for 
$1,202,444, as compared with $1,083,852 in 
March, 1934. Figures for the first three 
months of 1935 were $5,502,727; for the 
first three months of 1934 they were 2,- 
766,775. : 


NORENE TO TALK IN NEWARK 





Luncheon of Northern New Jersey Ass’n 
Will Be Last of Season; Special 
Activities Planned 

Edwin H. Norene, assistant superin- 
tendent of agencies of the Connecticut 
Mutual Life, will talk about the problems 
of prospecting at the luncheon meeting 
of the Life Underwriters Association of 
Northern New Jersey at the Newark 
Athletic Club Monday, April 15. This 
will be the last luncheon meeting of the 
season, as the May meeting will be the 
Life Insurance Week breakfast and in 
June the association will hold its regular 
one-day sales congress which will con- 
clude the year’s activities. 





Free Cash Register Policies 
Project of Oklahoma Co. 


An advertising—sales promotion plan 
involving the distribution of very limited 
accidental death policies is operating in 
the Southwest, policies being underwrit- 
ten by the Southern National Life of 
Little Rock, Ark. Policy provisions are 
printed on cash register receipts given by 
merchants to their customers. The face 
amount is $200 for death if struck di- 
rectly by automobile within twenty-four 
hours after issuance of receipt. The cus- 
tomer must sign the “policy” when it is 
given him. Possession of the policy at 
the time of death is considered sufficient 
identification. 

The American Advertising Co. which 
handles the sale to merchants of the 
special cash register paper rolls bearing 
the policy forms was organized by a 
group including William Warren, former 
secretary of the Oklahoma state insur- 
ance board, and E. G. Morgan, who runs 
the headquarters at Little Rock. 





NEW HAMILTON MANAGER 

E. G. Douglas has been appointed man- 
ager of the Hamilton, Ont., branch of 
the National Life of Canada. 














NEARLY FORTY YEARS 











OF GROWTH IN 

















THE UNITED STATES 

















The Sun Life Assurance Company of Canada was incorporated in 1865. 


It has maintained an active organization in the United States for 38 


years. Its progress in the United States has been steady and con- 
sistent, its American clients now numbering a very large proportion 


of its million policyholders. 


It is licensed in 39 states, in the District of Columbia and the Territory 
of Hawaii and maintains fifty-five branch offices in the United 
States, giving coast to coast service. 


policyholder or beneficiary. 


HEAD OFFICE 











Payments due under United States policies are made in United States 
currency either at the branch office through which the application 
was made or at the branch office at which the policy is recorded 
at the time of settlement—whichever best suits the convenience of 


SUN LIFE ASSURANCE COMPANY OF CANADA 
MONTREAL | 








The Sun Life keeps on deposit with United States trustees approved securities 
to the value of its net liability to American policyholders. 
absolute protection to policyholders in the United States is assured. 


In this way 

















| HEARD On The WAY 





Here is an interesting story about a 
Phoenix Mutual policy on which they re- 
cently paid a death claim: 

The policy was for $5,000, issued in 
April, 1866, just a year after General 
Lee’s surrender at Appomatox had ended 
the Civil War. It was a unique docu- 
ment printed in script type and filled 
in by hand. Because of the hazards of 
early travel, it contained many curious 
provisions; for instance, “in case the as- 
sured shall, without the consent of this 
company, visit those parts of the United 
States which lie west of the 100th degree 
of west longitude, or between the first 
of July and the first of November, those 
parts which lie south of the southern 
boundaries of North Carolina and Ten- 
nessee; or shall enter upon a voyage 
upon the high seas, or shall engage in 
any Capacity in service on any sea, sound, 
inlet, river, lake or railroad; or in case 
he shall become addicted to the use of 
intoxicating liquors as a beverage; or in 
case he shall die in consequence of a duel, 
then this policy shall be null, void, and 
cf no effect.” 

Naturally, changing conditions later 
enabled the company to modify its re- 
strictions, and adherence to many of 
these early provisions was no longer re- 
quired. The policy remained in full force 
for over 68 years, despite the fact that 
six major depressions occurred during 
this period. 

The insured died in Montclair, N. J., 
at the age of 89. Beneficiaries under the 
policy were his three children, whose 
present ages are 67, 64 and 52. 

Uncle Francis 


RELIANCE LIFE CHANGES 





R. C. O’Connor Moved to Be Cincinnati 
Manager; Succeeded by R. W. Earl 
in Oregon; More Territory for Scott 
R. C. O’€onnor, who has become Cin- 
cinnati manager for the Reliance Life, 
was transferred from the Oregon depart- 
ment of which he was manager for the 
company. Oregon last year won the Re- 
liance Victory Dinner. Mr. O’Connor 
was president of the Life Underwriters’ 
Association of Oregon last term. Robert 
W. Earl is the new manager of the Ore- 
gon department, taking over the office 
Aprii 1. For the past five years he has 
been state branch manager for the Can- 
ada Life with headquarters in Portland 
and before that was with the Equitable 
Society. He was a football player and 
coach at the University of Oregon. 
Carroll T. Scott, manager of the Vir- 
ginia Department, headquarters at Rich- 
mond, has also assumed charge of the 
Tidewater department, Norfolk. The de- 
partments have not been consolidated. 
AGAINST SWITCHING OF AGENTS 
A strong stand against the migration 
of agents from company to company, the 
recruiting of agents from field forces of 
other companies and the cancelation of 
business in a sound company for purpose 
of replacing it in another company was 
taken by the Southwestern Life of Dal- 
las in a statement published in the April 
issue of The Southwest Insurer of Dallas. 








CHAS. B. KNIGHT PAID BUSINESS 

The Charles B. Knight Agency, Inc., 
general agents, Union Central, New 
York, had paid-for business for March, 
1935, of $2,183,384 compared with $2.147.- 
090 in March, 1934. Total paid-for busi- 
ness for the first quarter of 1935 is $9,- 
335,242 as compared with $5,350,712 for 
first quarter 1934. 


PRU OF LONDON ELECTS 

The directors of the Prudential of 
London have elected Sir George Lewis 
Barstow to be deputy-chairman of the 
company. Thev have also appointed C. 
C. H. Drake, F.I.A., and C. S. Kelham, 
F.1.A.. as joint actuaries to the company 
as from April 1, to succeed F. P. Sym- 
mons, F.1.A., who retired at the end of 
March. 
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G. L. Anderson Secretary; 
Kohler on Co. Committee 


At the quarterly meeting of the North- 
western Mutual Life held at the home 
office this week the trustees elected G. 
L. Anderson secretary of the company 
to succeed Evan D. Jones who died 
March 26. Mr. Anderson has been with 
the company since 1902 and has served 
as assistant secretary since 1914. 

Walter J. Kohler of Kohler, Wis., for- 
mer governor of Wisconsin, was elected 
to the executive committee succeeding 
William C. Quarles, resigned. Both are 
members of the board of trustees. 

The company had a new business in- 
crease for the first quarter of this year 
of 27.82% over the same period of 1933. 





NORMAN SMYTH’S NEW POST 

Norman Smyth has just been appoint- 
ed supervisor of the Leonard Agency of 
the National Life of Vermont in New 
York City. 

A trained life insurance man with both 
home office and field experience, Mr. 
Smyth was recently with the Aetna Life 
and is the brother of Harold Smyth, new- 
ly appointed assistant general agent of 
the Aetna in New Jersey, and James 
Smyth, supervisor of the Luther-Keffer 
Agency 
NEW ALBANY ORDINARY AGENCY 

The Prudential has opened an Albany 
Ordinary Agency, located in the Stand- 
ard Building, 112 State Street. Marcus 
R. Mabee, who was an assistant mana- 
ger of Prudential’s Buffalo Ordinary 
agency, has been made manager of the 
Albany Ordinary Agency. He will have 
as his assistant manager Edmund C. 
Crandall, who is being transferred from 
the Utica office. 

STATE MUTUAL MEETING 

Three home office representatives and 
agents and general agents from five 
agencies gathered in Dayton, O., recently 
for the tri-state regional meeting of the 
State Mutual Life. Discussion and pre- 
pared talks all carried out the theme of 
the meeting, “Under Present Conditions.” 
Home office speakers were Ross B. Gor- 
don, vice-president and supervisor of ap- 
plications; Stephen Ireland, vice-presi- 
dent and superintendent of agencies, and 
James H. Eteson, assistant superintend- 
ent of agencies. 


CLEVELAND ADOPTS NEW RULE 

The Cleveland Life Underwriters Asso- 
ciation had Theodore M. Richle, presi- 
dent of the National Association, as 
its guest speaker on April 11. The Cleve- 
land Association is enforcing a new rule 
that this and future meetings will be 
limited to members in good standing and 
arrangements must be made in advance 
for guests or prospects to attend meet- 
ings. Mr. Riehle spoke on Your Place 
in the Business Recovery. 


DRIVING OUT UNLICENSED CO.’S 

In his drive to rid Wisconsin of the 
sale of life, health or accident benefit 
policies by companies not authorized to 
do business in that state Harry J. Mor- 
tensen, Insurance Commissioner, is mak- 
ing use of newspaper advertising and di- 
rect mail to warn citizens against such 
companies. The initial arrest in the cam- 
paign against unlicensed companies was 
made in Milwaukee recently. 
MICHIGAN DAWE BILL STATUS 
Although the Michigan state senate 
has passed the Dawe bill which would 
make delivery of a policy “prima facie 
evidence of the insured’s sound health at 
time of delivery,” the house is not ex- 
pected to pass it. The bill has been op- 
posed by life insurance companies and 
agents. 

HOLD PALESTINE DINNER 

The Insurance Club for Palestine held 
its first dinner at the Hotel Edison, New 
York City, last night. It was attended 
by many prominent general agents and 
managers of the metropolitan district 
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BE WISE 
“Sell Travelers Low Cost 


Life Insurance” 


45 John Street 


BE WISE ... Mr. Insurance Broker 
Sell Travelers Guaranteed Low Cost 
Life Insurance NOW! 

Come in and See Mr. Groh and Let Him Show You How 


LOUIS REICHERT 


GENERAL AGENT, THE TRAVELERS INSURANCE CO. 
Phone: JOhn 4-3294 
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Illinois Code 


(Brought forward from Page 21) 


ity under the percentage proposals in this section 
to permit of proper investments. 

“Many of the largest and best fire insurance 
companies in the world would be embarrassed if 
required to conform to provisions such as found 
in this section.” 

Insurance Department view: 

“This amendment seeks to exclude fire and 
casualty companies from the percentage require 
ments of the investment act which were advisedly 
put in for the simple purpose of requiring diversi- 
fication of assets which experience has found to 
be very desirable,’ says Mr. Palmer. 

“As a matter of fact the percentage require- 
ments do not apply to foreign companies and it 
will not in any degree harm or hamper domestic 
companies for which we are principally responsi- 
ble as a State. We enable a company to invest 
the surplus of its assets that belong to the com- 
pany in the kind or kinds of investment enum- 
erated in Sub-Section (L) without limitations but 
the funds that belong to the policyholders must 
be invested in accordance with the preceding sub- 
sections that provides for diversification so that 
the policyholders’ funds will be adequately pro- 
tected. Consequently we recommend the rejection 
of this amendment.” 


Investments in Running Mates 


National Board proposal: 

“Amend Senate Bill No, 231 by striking out 
from Section 68 on page 53 of the printed bill in 
line 184 the words: ‘provided, further, that such 
company shall’ and by striking out all of lines 
185 to 191, both inclusive. 

“The limitation here is too drastic. Illinois 
fire and casualty companies would be at a tre- 


mendous competitive disadvantage under these 
provisions because of their inability to organize 
‘running mate’ companies. 

“The provisions stricken out by this amend- 
ment are so drastic that many of the largest and 
best fire insurance companies could not conform 
thereto if domiciled in Illinois. 

“The wisdom of such investments is a matter 
of judgment, more than a matter of law.” 

Insurance Department view: 

“The acceptance of this amendment and the 
acceptance of the preceding amendment would 
enable the company to invest the entire funds 
belonging to the company and the policyholders 
in stocks of another insurance company or in 
holding companies holding insurance companies’ 
stocks. The Code permits such companies to 
invest 500%, of the surplus which belong to the 
company in the stocks of another insurance com- 
pany and we believe that is sufficient. Here 
again, however, this applies with full force only 
to domestic companies and will not hamper legit- 
imate investments of foreign companies provided 
they do not, to an unreasonable extent, invest 
their funds in the stocks of other insurance com 
panies and provided such investment does not 
jeopardize the solvency of the company. 

“Consequently. we recommend the rejection of 
this amendment.” 


Resident Agents Provision 


National Board proposal: ‘Amend Senate Bill 
No. 231 by striking from lines 45 and 46, in 
Section 161, on page 106, of the printed bill, the 
words: ‘and that the persons designated to act 
for it are residents of this State.’ 

“Tf the agent, whether an individual, partner 
ship, association, or corporation, is a resident of 
Illinois, this would seem to be enough to answer 
the desired purpose of the section. The recent 
experiences in Pennsylvania and New Jersey in 
dicate the necessity for the amendment. The 
mere fact that a stockholder of an Illinois cor- 
poration may live in Wisconsin or Missouri 
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ee 
should not be enough to deny such corporatiy, 
a license.” 

Insurance Department view: 

“This amendment proposes to do away wit 
the requirement that agents of companies with 
authority to sign policies be residents of this 
State. 

“The resident agents provision is found jp 
many State laws but it, too, has been a Matter of 
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controversy in National Board circles for years 
untold. 

“We believe it to be essentially sound and fo 
the greater protection of the policyholders of this 
State to require that every agent be a residen 
of the State so that the State may have som 
jurisdiction over him when a policy is issued, 

“Other provisions in the Code amply prote; 
the companies and brokers because there js No 
resident requirement for the licensing of a con. 
pany service representative or a broker. 

“There is no reason in the world why we 
should permit a non-resident to issue an_ ingyp. 
ance policy to citizens of this state, except in th 
case of life insurance where all contracts ap 
signed at the home office but even in that cag 
the Company requires the soliciting agent who 
signs the application to be a_ resident of this 
state. Consequently, we recommend the rejection 
of this amendment.” . 


Chamber of Commerce Suggests 
Amendments 


In a letter to the secretary of the in- 
surance division of the Illinois Chamber 
of Commerce Director Palmer also & 
plains amendments he has proposed to 
some of the sections objected to by the 
Chamber. Extracts from his letter fol- 
lows: 

“Section 75 applies only to Illinois companies 
It permits them to reinsure part of their busines 
in other companies. If, however, they take 
credit for this reinsurance in the reserves re 
quired by our law the reinsurance must be place 
in companies over which we have some jurisdic 
tion and about which we have some knowl 
edge. I think this section is very sound law and 
necessary for the protection of the policyholders. 
I have never heard a good reason advanced for 
the amendment you suggest and I am afraid that 
the purpose of this section has not been fully 
understood by your division. In plain English 
this section requires a company to maintain the 
reserves required by our law or else relieve itsell 
of some of that necessity by placing reinsurance 
in other companies authorized to do business in 
this State. If they place it in companies not 
authorized here they can take no credit for it. 

“Section 87 dealing with the filing and approval 
of policy forms, riders and so forth is, of course, 
open to argument. As a matter of fact, however, 
it would not do much good for the protection of 
our people to prescribe what shall be in a policy 
of insurance if the company could turn around 
and in the next breath change that contract by 
riders and endorsements of which we have no 
knowledge. The practice of the business gener 
ally is to use standard forms of riders. Particw- 
larly is this true of the fire companies. All forms 
and riders are now being filed and approved is 
this Department by a common agent for the 
companies. 
it is not a broad grant of discretionary power to 
the Departnient. A careful reading of the section 
I think will cause you and your Division 
recognize its importance to the public. Sufficient 
leeway is granted the companies by the provision 
that forms dealing with unusual and peculiar cov 
erages need not be approved. I am 
any undue burden on 


properly run 


and will be of great help to the people of this 
State because one of our duties is to see that 
the contracts offered to be sold and sold are fait 9 
and reasonable and gives the policyholder wha 


he pays for in the contract. 


Licensing Change 


“Section 157. Company service representatives 
We are recommending amendments which I think 


will meet your objections. Under these amené 
ments there will be exempted from license off 


cers of associations of companies who are et 
executive 
There will also be exempted employes of 
of organizations ¢mM § 


gaged in the usual and 
duties. 
companies 


ploved 


customary 


and employes 


by companies in inspecting, rating a? 


classifying risks where such employes are no 
engaged in the soliciting or writing of insurance 
how any 
ebjection to the section could be raised by amy 


With these amendments, I don’t see 


company.” 

Robert P. Yelverton has been appoint 
ed general agent for the Ohio State Lif 
in Goldsboro, N. C. 





There is no increase in expense ani § 


; confident 
that in actual practice this section will not place 
companies 
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Hunter’s History of Nylic Policies 


(Continued from Page 4) 


of life insurance to those who needed it 
as much as first-class lives. Persons in 
hazardous occupations are now insured, 
our published lists giving many hundreds 
of occupations involving hazard which 
will be considered by the Company with 
extra premiums. 

Provision is made for paying twice the 
face of the policy, in the event of death 
by accident, in return for a small addi- 
tional premium. , 

One of the valuable provisions in re- 
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ACCUMULATED CAPITAL 


HOUSAND HOLA 


__Inview of the extensive emigration to the Gold Regions, 
_ the above well-known Company of 14 years stand- 
ing, are now prepared to issue policies for that locality. 
: te secure to their families or friends some 
Tesource in case of accidents, and creditors protect them- 
_ Selves from loss for advances. 


For full particulars, as of 





Agent, at eg 


One of the early liberalizations of the New York Life policy contract was its 
extension to cover lives while in the Western gold fields, as shown by this cir- 


cent policies is that which protects the 
insurance in case the policy-holder be- 
comes totally and continuously disabled 
for a period of six months or more. In 
that event the premiums falling due are 
waived from the beginning of the dis- 
ability, so long as the insured is pre- 
vented by injury or disease from follow- 
ing a gainful occupation. 

One of the newer options in the policy 
is that if the insured takes a loan he can 
protect his family for the amount of the 
loan so that the full amount of the 
insurance would be received at death. 
The Company provides, on very moder- 
ate terms, for yearly term insurance to 
cover the amount of the loan. 

Earliest Mortality Investigation 

The earliest mortality investigation of 
our company covered the «experience 
from 1849 to 1854 of those who had 
crossed the plains to California or had 
made the voyage to that state by way of 
Panama or Cape Horn. The hazards of 
the undertaking may be seen from the 
fact that the death rate per annum was 





43 per thousand which is about four times 
the death rate among the population at 
the present time. As a matter of interest 
it may be mentioned that during the first 
two years of its existence the company 
accepted risks on slaves, but there seems 
to be no record of the mortality among 
them. The earliest recorded experience 
of the company, as a whole, covered the 
years 1845 to 1860. It showed that the 
death rate among our policy-holders un- 
der age 30 was nearly three times as 
high as during the last decade. If, how- 
ever, the policy-holders survived to, say, 
age 50, the death rate thereafter was only 
about 15% higher than among our in- 
sured in recent years. 


ANNUITY OPTION UPHELD 





Nebraska Supreme Court Finds Law 
Does Not Invalidate Insurance Con- 
tract Wanted by Both Parties 


Sustaining the claim of the Massachu- 
setts Mutual that it did not violate the 
state law that forbids paying less than 
the amount a company contracts to pay 
on an issued policy, when it entered into 
contract with Mrs. Addie M. Greevy of 
Omaha, Neb., to use the proceeds of a 
nolicy of which she was the beneficiary 
to purchase a life annuity, the Supreme 
Court of Nebraska has dismissed the suit 
of her heirs for the unused remainder of 
these proceeds. This is the first time the 
question has ever been passed upon in 
Nebraska. 

The court says that it is not against 
public policy to release a company from 
iiability when it turns out that the annui- 
tant does not live long enough to con- 
sume the entire proceeds of the policy, 
and that a supplemental agreement to 
perform what both parties were in a 
position to perform will be upheld. 





NORWAY, DENMARK FIGURES 

Norwegian life insurance premium in- 
come last year was greater than in 1933, 
being 132,000,000 crowns compared with 
130,000,000. Annuities and especially col- 
lective annuities rose to new highs. In- 
terest rates are lower but favorable fi- 
nancial results seem probable. In Den- 
mark the total production figure was 
297,000,000 crowns in 1934 against 264,- 
000,000 crowns in 1933. Lapses and pol- 
icy loans have declined. 


PILOT LIFE RECORD IN APPS 

The Pilot Life of Greensboro, N. C., 
had an all-time record number of Ordi- 
nary applications in March, the total be- 
ing 1,248. Production was in honor of 
the birthday of Emry C. Green, presi- 
dent. A total of $3,500,000 Ordinary and 
Industrial business was written. 





FIRST TO QUALIFY 
G. Harry Jackson of the Goulden, 
Woodward, Cook & Gudeon agency of 
New. York was the first to qualify for 
the 1936 sales conference of the Con- 
necticut General, to be held at the Miami 
Biltmore Hotel, Miami, next March. 





NEW MILWAUKEE AGENCY 

The National Guardian Life of Madi- 
son, Wis., has opened a second agency in 
Milwaukee with Hiram O. Hegna, Guy 
M. Watson and R. J. McKee as joint 
managers. Each of the men has been en- 
gaged in life insurance in Milwaukee for 
several years. The agency has a stafi of 
fifteen men in the field. 





SHARE 


THE 
WEALTH 


Above all the wild cat ideas for 
lifting ourselves by our financial 
bootstraps, stands Fidelity’s time 
tested plan for guaranteed security 
in old age. 


Fidelity originated the “Income 
for Life” plan more than thirty- 
two years ago. The thousands who 
have adopted it offer outstanding 
evidence of what man can do for 
himself to safeguard the golden 
years of his life. 


Here is a wealth sharing plan 
which gives without denying any 
man the fruit of his labors—just 
one of a complete kit of modern 
sales tools. 
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IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT Presatent 











NEW L.O.M.A. MEMBERS 

Five companies have recently been ad- 
mitted to membership in the Life Office 
Management Association. They are 
American Life, Colorado Life, Fidelity 
Union, Scranton Life and State Farm 
Life. A total of eight companies has 
been added to the association member- 
ship since the annual conference in Oc- 
tober. 


COLUMBUS MUTUAL INCREASE 
Paid production of the Columbus Mu- 
tual Life was greater in March than 
for any one month during the past three 
years. Danforth* E. Ball, president of 
the company, commented favorably on 
the March total which was nearly 50% 
in excess of that for the same month 
last year. 





JEFFERSON STANDARD GAINS 

The annual convention of Jefferson 
Standard Life agents will be at the home 
office in Greensboro, N. C., May 23. The 
company reports a gain in business in 
force during the first quarter of 1935, 
making the total $316,005,807. 


John A. Klein, legal assistant in the 
claims division, Equitable Society, died 
this week. 





LIFE UNDERWRITERS WANTED 


Insurance office in the Grand Central District has private office accommodations 
for two experienced Life Underwriters who desire to write independently. Our 
facilities will enable the right men to materially increase their business without 
Men interested in developing general 
insurance business among their clients preferred. Apply by letter stating experi- 
ence and interview will be arranged. Strictly confidential. 


incurring the usual office overhead. 


BOX 1258 
THE EASTERN UNDERWRITER, 94 FULTON STREET, NEW YORK, N. Y. 
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INSURANCE 
The convention of the 


agement Association in Atlantic City this 


BUYERS MEET 
American Man- 


week attracted the attention of the world 
of large American business because this 


is a serious-minded organization which 
found a place for itself shortly after its 
organization. It became manifest 
that this type 


lend itself to group meetings; and that 


soon 


an association of would 


idea grew until at the Atlantic City con- 


vention these groups were thirteen in 


number, each with a vice-president in 


charge. Groups are as follows: insur- 
ance, controllers’ council, financial, office 
management, personnel, job order pro- 
duction, mass production, industrial mar- 
keting, consumer marketing, public rela- 
tions, packaging exposition and confer- 


ence, publications, conferences and pro- 


grams. 

Of the group meetings which are of 
especial interest to readers of this papet 
were the two sessions devoted to ccn- 


sideration of insurance topics. About two 
hundred attended the insurance sessions. 
the 
ence of a large number of company ex- 


One outstanding feature was pres- 


ecutives, agents and brokers. They were 
the 
the importance of the personnel of the 


drawn to convention by reason of 


insurance division. Leading concerns in 
industry and commerte for sometime 


had 


and many of those managers or counsel 


have salaried insurance managers, 


were in attendance. 

It is that 
outfits as the Standard Oil of New Jer- 
Harvester Co., 
Co., New England 
National Retail Dry 
United States Rub- 
Public Service Corporation of 


reasonable to suppose such 


International Tim- 
ken Roller Bearing 
Public Service Co., 
Association, 


sey, 


Goods 
ber Co., 
New 


managers with the same care that they 


Jerscy would appoint insurance 
make other personnel appointments; and 
such is the case. Many are quite expert; 
and the buyers’ division will lose signifi- 
cance and importance only if it falls for 


P 


‘opaganda. It must be non-partisan. 
It was early apparent that there is a 
the 


executives of the assured that there be 


demand on part of these insurance 


more simplification in insurance con- 
coverages, practices, and that their 


will be felt in 


pany and in company organization cir- 


tract 
influenc« individual com- 
There is no doubt that the Amer- 
ican Management 


cles. 
Association’s insurance 
factor in 
cooperation between the buyer and seller. 


division will be an important 


1907, at the post office of New York City under the act 





This does not mean that there will be di- 
rect contact between the buyers and the 
individual insurance carriers on a large 
as that would not be desirable 
from a number of angles, but it can 
evolve into an effective series of confer- 


scale, 


ences on certain aspects of coverage the 
conferences to be between company or- 
ganizations and representatives of the 
insurance buyers’ group. 

One of the papers delivered at the in- 
surance buyers’ conference was that of 
Floyd R. Du Bois of Frank & Du Bois, 
New York, on inland marine insurance. 
sensational 
it developed into a most caustic criticism 


In some respects it was as 
of red tape in the insurance business it- 
self, of delay in action on the part of 
some of the insurance organizations; and 
the speaker also charged inefficiency and 
shortsightedness in some insurance chan- 
nels. 


301s wanted to drive home was that the 


The principal point which Mr. Du- 


inland marine market of the stock com- 
panies is being cramped by the insurance 
business itself in expansion and in meet- 
He wanted a 
not want 


ing the needs of insured. 


wide market, which he does 


abused. 
Du 


one 


that Mr. 3018 
His firm is of 
successful broker- 
concerns in the country, and further- 
more, it is United States manager of one 


There is no doubt 


knew 
the oldest 


his subject. 


and most 


age 


of the well-known insurance companies, 
the Yorkshire. There 
however, of Mr. Du 
part of the other stock company men 
attending who thought that the occasion 


was criticism, 


30is’ paper on the 


was not the proper one in which to dis- 
close so brutally inner practices and op- 
eration of companies and their organiza- 
tions. In the audience were representa- 
of non-agency mutual 
and of reciprocals, and, furthermore, the 
majority of those present were the buy- 
ers of insurance. 


tives companies 


Despite observations 
Mr. Du Bois’ tact in 
presenting his blast before this particu- 
lar audience there are audiences which 
should the of this ad- 
dress, and there is where it should be 
circulated. 
members of the company organizations 
which have control of the machinery of 
insurance. 


made respecting 


have attention 


That audience consists of the 





CRUSHING BURDENS 
The Administration has had introduced 
in Congress its new social security bill. 
It is a considerable modification from 








Colonel Howard P. Dunhan, retiring Insurance Commissioner of Connecticy 
(right), is shown greeting his successor, Senator John C. Blackall, on the day thal 
the appointment of Senator Blackall was confirmed by the Connecticut senate. (i 
Dunham has not yet announced his new plans. 
twelve years and before that was with the legal division of the Aetna Life. 


i 


The L 

Few men 

have had a 

rt J. Will 

ire and W 

long illne 

din all o 

re clicker 

Hartford Courant Phit personality 
Success of 
quick su 
He has been in the Department fypnies have | 
Phe busine 








W. W. Greene, vice-president and sec- 
retary, General Reinsurance Corp., is 
back from a Pacific Coast business and 
pleasure trip, having returned via the 
Pacific Northwest. 

* * * 

Clarence T. Hubbard of the Automo- 
bile Insurance Co., a literary writer as well 
as company executive and a banquet enter- 
tainer, was one of the features at the din- 
ner of the insurance division, American 
Management Association, in Atlantic 
City Monday night. There were so many 
highbrow talks and discussions at the in- 
surance division sessions that Mr. Hub- 
bard’s entertainment and the talk of an- 
other speaker along humorous lines were 
exceedingly welcomed. 


the initial Wagner-Lewis bill which could 
not possibly have gone through Congress. 
Under terrific fire of criticisms the Ways 
and Means committee dropped the volun- 
tary annuities section of the bill; made 
other changes. They are found elsewhere 
in this paper. 

The bill provides for a great tax bur- 
den. The majority report has consider- 
able to say about taxes. For instance: 

It must not be forgotten that employer 
and consumer must ultimately foot a 
large part of this bill for the relief of 
destitution. Federal, state and local taxes 
and public indebtedness have been great- 
ly increased by the tremendous problem 
of relief. This program will necessarily 
reduce this great load of public taxes 
now required for relief purposes. If the 
measure we propose will reduce depend- 
ency, as we expect, the burden upon em- 
ployers and consumers may well be 
smaller than it is at present. 

Turning to the report of the minority 


committee the statement is made by that 
committee that the new bill will impose 
a crushing burden upon industry and 
labor; will establish a bureaucracy in tlie 
field of insurance in competition with pri- 
vate business. 

A “crushing burden” leads to more de- 
pendency and more demands for relief. 
A journey around a circle. 





= ——/Fire soon 
A. R. Lawrence, chairman of the Comfbeen with 
pensation Rating & Inspection Bureagook charg 
of New Jersey, is scheduled to talk 
compensation rate making before th 
Elizabeth, N. J., Safety Council on Maj 
6 at the Winfield Scott Hotel. This tal 

is one of a series of four lectures. 
fficers an 


i. e ional Ass 


"harbored 1 
he scrap 
ravelers 
bf his out 








von the « 


Probably 
Villiams t 













e went tc 
Zation as 
fiery re 
4opic and 
lovefest 
he conver 
















Wi 
iplomat | 
op rank. 
nsurance 
atio over 











e could | 
lers as he 














DR. HENRYK GRUBER 





n pretty ¢ 
the nurse 
Dr. Henryk Gruber, leading Polish f-and to reé 
nancial and insurance authority, who spfonsideral 
now visiting this country, will see som rady, 
insurance men while here and also log 























into the Roosevelt Economic Secutll H: 
program. He organized the Polish Stat® Conne 

Bureau of Insurance Control, created tht i ons 
present system of Polish insurance reg * ie 

lations and is president of the Polis been ae 
State Insurance Council and the Perm ome pi 
nent International Savings Institute. He Hartf ; 
is president of Poland’s largest banking Df local 
institution, the State Postal Saving bredomin: 






Bank, and head of the Polish Instituto 
for Collaboration with Foreign Countrié 
On Wednesday night he was a guest @ 
honor at a dinner at the Waldorf-As§ 
toria given by the American Polis 
Chamber of Commerce. 
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The Late Robert J. Williams 

Few men in the fire insurance business 
ave had a greater popularity than Rob- 
rt J. Williams, who ran the Travelers 
‘re and who died a few days ago after 
long illness. Always cheerful, interest- 
din all of his contacts, he was a sure- 
re clicker in making friendships. His 
“ourant Pho personality was a genuine factor in the 
gees uccess of the Travelers Fire and it was 
aie ml quick success; not many new compa- 
artment fopnies have gotten under way so quickly. 
ife. The business knew there was a Travelers 
Fire soon after it started. He had not 
f the Confbeen with the company long— and he 


ion Burea took charge when it started-—before he 
to talk o 











bef on the esteem of the late president, 

oil a - Louis F. Butler. That esteem was shared 

This taigby the other officers of the company to 
tures. he end. 

Probably as good a testimonial to Mr. 

7 Villiams that can be cited was that the 

ficers and committeemen of the Na- 

< ional Association of Insurance Agents 


"harbored no grudge against him during 
he scrap they were having the 
ravelers over branch offices; and one 


with 





“te 
qv 
ee 


R 


f his outstanding triumphs was when 
e went to a convention of that organi- 
ation as it was on the eve of passing 
fiery resolution on the branch office 


fopic and it resulted in what looked like 
lovefest with prominent members of 
he convention and “Bob” Williams thick 
S$ peas, 

Mr. Williams was not only a great 
Biviomat but he was an underwriter ai 
op rank. Any chief executive in fire 
nsurance who can average a 43% loss 
Ratio over a long period knows his stuff. 
For some time it had been known that 
e could never come back to the Trav- 
tlers as he had hardening of the arteries, 

ind he knew it, too, as another member 
bf the family had died of the same ail- 
ent, but he continued in the hospital 
t Hartford and later in Florida to keep 
™ pretty good cheer; to see friends when 
the nurses and doctors would permit; 

ind to read books. One w hich gave him 
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y, who if Ronsiderable pleasure was “Diamond Jim 
see sommprady.” 
also look§ * * * 
Securit! H 
- artf 
lish Stat ord’s Tercentenary 








eated tht | Connecticut is going to celebrate in a 
nce regi e way its tercentenary during the pres- 
‘e Politae™t year, and various committees have 
o Perm—@ecen meeting and planning for quite 





ome time. 

Hartford, through a vast organization 
bf local business men, with insurance 
predominating, plans to indulge in au 
butstanding program of considerable in- 





tute. He 
banking 
Savings 
rstitution 











‘ountries ~ 
guest dmmcrest. The entire celebration will cul- 
dorf-ASie inate in October with a week’s celebra- 





ion in the City of Hartford. I+ will be- 
kin in June, and events will take place 
over Connecticut from the massed 





1 Polist 





















singing of thousands of voices in the 
Yale Bowl in New Haven to historical 
pageants and bands in Hartford 

. K. Hooker, vice-president of the 
Standard Fire, who recently commemo- 
rated his twenty-fifth anniversary with 
that organization, and who is also vice- 
president of the Automobile Insurance 
Co., has much of the responsibility of 
this celebration. He is a direct descend- 
ant of Thomas Hooker who established 
Hartford. 

Numerous committees of insurance 
men are now pondering on just what 
features they will select to present. An 
insurance exhibit will be one definite fea- 
ture. Beyond this, some rather elaborate 
plans are being made, and which will 
have the interest of insurance people all 
over the United States, and which we 
hope to be able to announce at an early 
date. 

Hartford is a delightful city, especially 
in the summer and fall, and those plan- 
ning vacations in or about New England 
will do well to keep posted on these ter- 
centennial plans. 


Recent visitors to the home office of 
the Automobile Insurance Co. have been 
E. N. O’Beirne, manager of the Southern 
department at ‘Atlanta, and State Agents 
James E. Kelly and Henry E. Burkle of 
Dallas and San Antonio, former Hart- 
ford boys who have established them- 
selves most successfully in the Texas ter- 
ritory. 

x x * 


Important Changes in Bills of Lading 

Agents and brokers handling ocean 
cargo accounts who are not located in 
our large ports are unaware of changes 
made in bills of lading by steamship 
companies until some time after the 
changes have gone into effect, especially 
when the steamship companies give no 
notice of making the change. A number 
of steamship lines have already inserted 
in their bills of lading the following 
clause: 

“Tf the shipowner shall have exercised 
due diligence to make the vessel sea- 
worthy and properly manned, equipped 
and supplied, then if the vessel comes 
into collision with another vessel as a 
result of negligent navigation of both 
vessels, the owners of the cargo carried 
hereunder will indemnify the shipowner 
against all liability to the other or non- 
carrying vessel or her owners in so far 
as such liability represents loss or dam- 
age to or any claim whatsoever of said 
cargo paid or payable by the other or 
non-carrying vessel or her owners to the 
said cargo owners and set off, recouped 
or recovered by the other or non-carry- 
ing vessel or her owners as part of their 
claim against the carrying vessel or ship- 
owner.” ‘ 

It is believed that a large number of 
companies who are not already using it 
will have it in their bills .of lading at 
the next printing. This clause requires 


the shippers when the shipowner has 
complied with the Harter Act or the 
Hague Rules to hold the shipowner 





harmless against claims made by the 
non-carrying ship in respect to the cargo 
carried. 

It is possible that all the ocean cargo 
policies should be endorsed to the effect 
that when the assured accepts a bill of 
lading containing this clause, or one of 
similar import, that the insurance com- 
pany agrees to indemnify the owners of 
the cargo insured to the same extent that 
they are required to indemnify the ship- 
owner. The insurance companies in the 
principal ports are aware of this situa- 
tion, but probably most of the brokers 
and agents in the other cities are not in- 


formed. 
* * * 


Walter Carter A Visitor 


Walter Carter of London, former 
United States Attorney of the Royal, 
and who returned to England to be as- 
sistant general manager and later Lon- 
don manager, after which he retired, was 
a William Street, New York, visitor last 
week, 

* * * 


Big Increase in Mountaineering 
Accidents 


Last year 146 persons were killed in 


101 accidents in the Swiss, French, Ital- 
ian and Austrian Alps. This is the high- 
est number recorded during the past 


thirteen years. The second highest was 
recorded in 1931 (128 deaths), while in 
1933 the total was 112. The increase in 
the death-roll is attributable to the 
spread of the cult of mountain walking 
and climbing in Germany and Centra! 
Europe. 

Before the War few foreigners at- 
tempted Alpine peaks without guides. 
Now it is quite common to meet parties 
of young men and girls scaling even the 
most pcrilous peaks with no more 
knowledge of the route or the country 
than they have been able to extract from 
a map and a guide book. Guideless 
climbing, particularly at high altitudes, 
where a sudden change in the weather 


may mean disaster, is a sport for ex- 
perts ~~ 
The London Times gives the following 


analysis of 1934's Alpine accidents: 

“Of last year’s victims 125 were men 
and twenty-one women. Five of the 
men were guides. In nine cases only 
were the parties accompanied by guides, 
and eighteen victims were climbing 
alone. Thirty persons were killed in 
skiing accidents, as against seventeen in 
the previous year. Skiing accidents have 
largely increased in recent years not 
only because of the development of ski- 
ing but also because of the growing 
habit of making ski excursions in the 
higher regions and on the glaciers. 

“Forty-four of the accidents last year 
were due to falls on rocks, fourteen to 
avalanches and eleven to storms and ex- 
haustion. Only one person died from 
a fall in a crevasse, thanks to the fact 
that last summer glaciers were abun- 
dantly covered with snow and therefore 
very safe. The terrible thunderstorm of 
September 9 alone caused the death of 
twenty-one climbers, nine of whom died 
from exhaustion. It should be added 
that fifty-three accidents out of 101 
were either due to imprudence and lack 
of experience, or to unsatisfactory 


equipment.” 
x * * 


Liabilities of Mutual Company 


According to Attorney General George 
Downer of the State of Washington a 
mutual company formed to write accident 
and health insurance and thereafter per- 
mitted also to write motor vehicle insur- 


ance cannot legally keep such two classes 


of business on a separate basis so that 
the liabilities of one class will not in- 
volve the contingent liability of members 
carrying policies in the other class only. 
* * * 
Trying to Form a Union 


An attempt is being made to form a 
union of insurance clerks in New York 
City. The circulars on the subject are 
being sent out from an address on Sixth 
Avenue, considerably removed from the 
insurance district. 





HUGH D. HART 


Hugh D. Hart Resigns 


Hugh D. Hart has resigned from th« 
American Agency Association, Inc., of 
99 John Street which is behind the 


Penny-a-Day policy plan. He is now on 
the Pacific Coast working on a large re- 
insurance deal. At the American Agency 
Association, Inc., Mr. Hart was associ- 
ated with H. F. McGee who is also head 
of the American General Agencies, Inc., 
and who formerly lived in Jackson, Miss., 
where he was engaged in the insurance 
business, specializing in cotton insurance. 
The American General A; Inc., 


gencies, 
has done considerable insurance for the 


Government as a broker. Graham C. 
Wells, also associated with Mr. Hart, 
continues with the American Agency As- 


sociation, Inc. 
* * 


Gypsy’s Prophecy Resulted in 
Policies on Hitler 

Early last month there was quite a 
flurry in London for a few days while 
many people took out or tried to tak« 
out policies against Hitler’s ceasing to be 
ruler of Germany before the end of 
March. The purchase of the poiicies had 
its origin in a story carried by most of 
the newspapers there describing an in- 
cident involving a gypsy and a motorist. 
The story went this way: 

Recently a London man gave a lift to 
a gypsy woman and her child while mo- 
toring in Hull. At the end of the jour- 
ney the gypsy said to him: “There will 
be a dead man in your car by this even- 
ing as sure as Hitler will be dead before 
a month is out.” The same night the 
motorist was called to take a victim of 
a road accident to the hospital. The i 
jured man died on the way in the car. 

Recalling the gypsy’s warning, the mo- 
torist at once took out a £10,000 policy 
at Lloyd’s against Hitler ceasing to be 
Germany’s leader before the end of 
March. The policy cost him £500 ($2,500). 

This story soon spread all over Lon- 
don, with the result that insurance brok- 
ers have had a number of requests for 
similar policies. 

The brokers soon became full up on 
such policies and refused to write any 
more. Toward the last the rate was £10 
per hundred. The story had wide circu- 
lation both by word of mouth and by 
newspapers. But the end of March came 
and the speculators tore up their pol- 
icies. 

* * x 


Absent Minded Broker 


In his talk before the 
ers’ division of the American Manage- 
ment Association in Atlantic City this 
week Floyd R. Du Bois recited the ex- 
perience of a New York insurance broker 


insurance buy- 


whose family lived in New Orleans. His 
father died in New York; the body was 
cremated and the broker arrived at -th: 
station without the urn. He did not re- 
member it until the next morning when 
the train was in Southern territory. Then 
he recalled that he had left the urn at 


the Yale Club. 
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FIRE 


Haid Welcomes Program 
Of Buyers Cooperation 


PROBLEMS MUST BE DEFINITE 


Tells American Management Associa- 
tion Division That Conferences Must 
Be With Authoritative Body 


Talking to the insurance buyers divi- 
sion of the American Management Asso- 
ciation this week in Atlantic City on the 
subject of co-operation between buyers 
and sellers of insurance Paul L. Haid, 
president Insurance Executives Associa- 
tion emphasized the great volume of 
premiums in this country which comes 
to the stock companies from small busi- 
ness, from residential property and farms 
and from smaller type of mercantile 
property. Whether operations are small! 
or large the insurance companies meet 
the demands of the public. 

That situation—the tremendous number 
of risks covered,—has no small bearing 
on the regulatory rules and operations of 
the companies in their broad aspects. 

Evolution of Insurance 


Mr. Haid said that fire insurance is a 
very old business and because of its evo- 
lutionary progress it had not been possi- 
ble to reconcile and to change instantly 
what might appear to be contradictions 
and inconsistencies in operation. He con- 
tinued in part: 

You often may wonder why in one section of 
this country a particular form of coverage, a 
particular system of rating or a particular method 
of inspection and handling of business seems to 
be different than in another section, 

Sometimes it appears that there is no sound 
reason why such a condition exists, but please re- 
member when the business of insurance started 
there was little west of the Mississippi. There 
were long distances to be covered and there was 
lack of communication which resulted in giving 
various parts of the country almost autonomous 
power. In the past few years, more particularly 
in the past three or four years, there has been a 
definite effort on the part of the companies 
through a central organization to harmonize those 
differences in the interests of the companies and 
the owners of property and thus create a better 
uniformity. 

I am wondering if the buyers of insurance and 
the property owners always fully realize and 
appreciate what is being done for them in what 
might be termed a social service in the activities 
with respect to construction, building code, fire 
prevention and all those other correlated activi- 
ties which service is not definitely related to the 
insurance contract itself, bat which gives insur- 
ance buyers and property owners advantages 
which cannot be calculated. 

We have another situation in that we are regu- 
lated forty-eight different ways and in some of 
those regulations are barriers which cannot be 
presently overcome. Gradually, however, in that 
particular activity there is an effort for uni- 
formity and an effort to give, particularly to the 
large nation-wide property owners, form of cov- 
erage which are convenient for them adequate at 


the lowest cost. 
Cooperation 

Mr. Haid said that co-operation be- 
tween agents, brokers, companies, rating 
organizations and other regulatory bodies 
goes on every day; and for the most part 
the meeting of the minds and handling 
of the various problems has met with 
considerable success. He thought it vital 
to the success of the American Manage- 
ment Association’s insurance division to 
have co-operation, too, within its own 
organization so that vital conclusions 
reached by the buyers throughout the 
country should be controlled by the par- 
ent organization. Continuing he said: 

The members of the Insurance Executives 
Association take this opportunity of definitely 
Stating to you not only that we welcome but in- 
vite an eopertanity of discussing with an author- 
itative body of your buyers group any problem, 
be it large or small, which in your judgment is 
of sufficient importance to warrant the attention 
of the insurance companies. I believe that your 
group has a more definite program than hereto- 
fore; it is a program which contemplates progress 
and cooperation, and, as far as I can see this 
picture, there is every reason why that program 
should be brought to a definite working basis, 
and, as far as our companies are concerned, we 
most heartily welcome it. 


S. N. EBEN CORP. MOVES 
S. N. Eben Corporation, insurance 
brokers, have moved from 80 to 116 John 
Street. : 
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H.0.L.C. Pool Formed; 
132 Companies Members 


J. M. WALLER MADE PRESIDENT 


Constitution and By-Laws Adopted; 
Membership May Be Broadened to 


Admit Foreign Companies 


Representatives of more than 100 stock 
fire insurance companies met in New 
York City last Friday to form the “Stock 
Company Association” to insure proper- 
ties in which the Home Owners’ Loan 
Corporation has an insurable interest. 
The association will have its headquar- 
ters in Washington, D. C. The consti- 
tution and by-laws were adopted unani- 
mously and the following officers elected: 
president, J. M. Waller, vice-president, 
Aetna (Fire); vice-president, F. A. Gan- 
tert, president, Fidelity & Guaranty Fire; 
treasurer, B. M. Culver, president, Amer- 
ica Fore Companies. 

Elected to the executive committee 
were the officers and also Sheldon Cat- 
lin, vice-president, Insurance Co. of North 
America; W. B. Cruttendon, vice-presi- 
dent, Springfield Fire & Marine; Perrin 
C. Cothran, secretary, Phoenix of Hart- 
ford; Wilfred Kurth, president, Home of 
New York; W. J. Reynolds, vice-presi- 
dent, Corroon & Reynolds, Inc., and F. 
C. White, vice-president, Hartford Fire. 

The executive committee adopted rules 
of practice and will soon select a secre- 
tary and manager to be in charge of the 
Washington office. Mr. Catlin was chair- 
man of the organization committee and 
Mr. Kurth acted as chairman of last Fri- 
day’s meeting with Mr. Cothran as sec- 
retary. The constitution and by-laws 
were submitted to the H.O.L.C. this week 
and it is expected that the stock com- 
pany association wiil begin operations in 
a short time. The present membership 
of the association is 132 companies, sev- 
eral additional having joined recently. 
The association will handle the defaulted 
premium coverage and also insurance on 
property which the H.O.L.C. has ac- 
quired by foreclosure proceedings. 


May Admit U. S. Branches of Foreign 

Companies 
Colonel Joseph Button, former Vir- 
ginia Insurance, Commissioner and now 
an insurance adviser for the H.O.L.C,, 
was in New York Friday and confirmed 
a report that the H.O.L.C. has suggested 
that the new company association be 
broadened to permit admitted foreign 
companies or their American subsidiaries 
to join if acceptable to Washington. As 
many of these foreign admitted compa- 
nies are among the leaders in the Amer- 
ican fire insurance business, it is felt 
by many that their exclusion is not justi- 
fied. Decision on the question whether 
foreign companies may join the associa- 
tion is expected shortly. At present even 
the American companies owned by for- 
eign interests are barred from member- 
ship. 
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Mutual 


LIFE INSURANCE COMPANY 





The assets of the Northwestern Mutual, as reported to state insurance departments, now 
total a billion dollars—a great estate administered for the mutual welfare and protection 
of more than 600,000 policybolders. 






































STOCK INSURANCE IN THE OPEN 


Companies Have Their Cards on the 
Table and Pay Losses Promptly, 
Says John O. Platt 
There was so much propaganda for 
non-agency mutual companies and re- 
ciprocals, too, cropping up at the insur- 
ance buyers’ conference of the American 
Management Association in Atlantic City 
this week that it got the goat of some 
of the stock company men. On Tuesday 
John O. Platt, vice-president, Insurance 
Co. of North America, arose and made 
a stirring defense of stock company in- 

surance. 

“Stock insurance is like a goldfish in 
a bowl,” he said. “Whatever we do is 
known because we put our cards on the 
table. And there is one thing that every- 
body here knows, and that is that we 
carry out our contracts to the letter and 
pay our losses fairly and promptly.” 


Boston Board Makes 15% 
Top Brokerage Payment 


The Boston Board of Fire Underwrit- 
ers on Tuesday adopted the recommen- 
dation of the executive committee to fix 
the maximum brokerage in the ordinary 
territory not over 15%. This action was 
in line with an agreement recently 
reached with the Massachusetts Asso- 
ciation of Insurance Agents and_ the 
Eastern Underwriters’ Association, Tliis 
rule of the Boston Board is in effec 
in sections where local board rules pre 
scribe a maximum brokerage of 15%. 

G. B. SENFF CHIEF DEPUTY 

G. B. Senfi. formerly Insurances Com- 
missioner of Kentucky, will remain with 
the Insurance Department of that state 
as Chief Deputy. 














The Tokio Marine & Fire 


Insurance Company, Ltd. 
United States Fire Branch: 80 John Street, New York 


J. A. Ketsey, General Agent 


U. S.—Statement December 31st, 1934 


PREMIUM RESERVE 

OTHER LIABILITIES ; 
SURPLUS TO POLICYHOLDERS 
TOTAL ASSETS. : , 


Bonds & Stocks valued on New York 
at $623,574.46 in the above are 


Insurance Department Basis. 





GerorGe Z. Day, Ass’t. General Agent 


$ 1,663,391.29 
655,916.16 
10,450,430.63 
$12,769,738.08 


Securities carried 














in various States as required by law. 














Three Made Secretarie 
By the Great America 


EVANS, RYMAN AND NIEDERLIT 






Evans Formerly With the Home; Rynma 
With Company Since 1923; Nieder. 
litz an Accountant 





The Great American last week elect 
three new secretaries. They are Jo 
C. Evans, Herbert Ryman and J 
Niederlitz. Mr. Evans, a native of lk 
las, gained his field experience in Ted 
special agent for the Firema 
lund and later for the Home. He ca 
to New York in 1924 as assistant secr 
tary of the Home and in 1930 was elec 
secretary of the company. He resign 
in December, 1933, and joined the st 
of the Great American on Januar 
1934. 

Mr. Ryman, who was born in Milfor 
Pa., joined the Great American in 1% 
He was formerly with the Reinsuran 
Bureau and has occupied various 0 
tions in the office and field. He was 
pointed assistant secretary of the (rd 
American in April, 1934. 

Mr. Niederlitz has been assistant 
retary of the Great American compat 
since October, 1933. 
been chief accountant of the compa 
He has been with the Great America 


as a 








Prior to that he hi 





seven and one-half years. All his bw 
life has been spent in  insurant 
accountancy. He first did part-ti 
work in the home office 
chants Fire Insurance Co. in Deni’ 
while a student at the University of De 
ver. Following his graduation in 4 
he entered the accounting department 
the Merchants Fire and remained the 
four years, being assistant secretary 
the company when he resigned. 


ness 





Agents’ Committee On 


Pro Rata Cancelatiot 


Edwin J. Cole, president of the ny 
tional Association of Insurance Aget! 
has appointed a committee to handle 
problems of pro rata cancelations. !} 
members are Archibald J. Smith, ™ 
York City, chairman; Pinchback Tay! 
Pine Bluff, Ark., and Charles C. Hew 


Zoston. 


E. U..A. HOLDS ROUTINE MEET!" 

The regular meeting of the East 
Underwriters Association in New 
City on Tuesday was wholly a rotl# 
affair, with no action being taken on® 
matter of interest at the moment. 
ports were received from the exectl! 
standing and territorial committees. 
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Insurance and Business Fight ‘To 
Amend Illinois Code at Hearing 


sional Board, Bar Association and Commerce Chamber 
Oppose Many Provisions in Proposed Code; Palmer 
Accepts Some Amendments and Rejects Others 


[llinois’ proposed new insurance code, 
legislature for enact- 
ment, Was a at hearings 
Wednesday at Springfield, Ill, in both 
the House and Senate. After a hearing 
before the Senate Insurance Committee 
the code was considered by the House 
sitting as a committee of the whole. 

A large number of opponents repre- 
senting various organizations and com- 
panies spoke at the two meetings. Head- 
ing the list was J. H. Doyle, general 
counsel of the National Board of Fire 
He opposed a number of 
provisions in the code which he said 
were “bad.” James S. Baldwin of De- 
catur, president of the Illinois Bar Asso- 
ciation representing the Illinois Chamber 
of Commerce, objected to some sections 
of the code, especially the section con- 
cerning local taxation which he said had 
no place in the code and should have 
been placed in the state revenue plan. 

Harry C. Hausman, representing the 
[llinois Bankers’ Association, asked that 
the provision prohibiting the issuance of 
licenses to banks or trust companies or 
to their subsidiaries or employes be 
stricken out entirely. He declared that 
the section was discriminatory and un- 
constitutional. 


Palmer Defends Code 


Director of Insurance Ernest Palmer, 
who took a prominent part at the hear- 
ing in defending the code, replied that 
the section Mr. Hausman referred to was 
placed in the code with the intention of 
preventing banks from “wanting to do 
indirectly what the law prohibits them 
doing directly.” 

George W. Kinney of Springfield, rep- 
resenting policyholders of fraternal or- 
ganizations, declared the code would wipe 
out the basic companies. That difference, 
he said, is that the old line legal reserve 
companies make up their reserve by sct- 
ting aside a part of the total premium. 

A common objection made by oppon- 
ents of the code was that it invested 
too much power in the director of the 
State Insurance Department. Director 
Palmer and the insurance code commis- 
sion have agreed to remedy this objec- 
tion in one of the sixty-nine amendments 
to the code which he and members of 
the commission are recommending. 

Members of the senate insurance com- 
mittee will hold an executive session at 
2 o'clock next Wednesday afternoon to 
consider the code. The House will con- 
sider the bill again on the same day, 
probably sitting as a committee of the 
whole House. 

Director of Insurance Ernest Palmer 
last Saturday issued a lengthy statement 
regarding objections which had _ been 
raised by the National Board. He cited 
these objections and then went on to ex- 
plain why he either accepted or rejected 
the recommendations for changes in the 
code. The fire companies are opposed 
Principally to the sections dealing with 
investments. They feel that the proposed 
regulations are too severe and would 
injure not only Tilinois companies but 
those domiciled in other states of the 
country; also the foreign admitted com- 
panies. The Illinois Insurance Depart- 
ment has inserted in the code several 
Investment restrictions similar to those 
Proposed to the New York Insurance 
epartment by Insurance Superintendent 
George S. Van Schaick and which the 


now before the 


storm center 


Underwriters. 


fire companies have successfully opposed 
here. : 
Amendment on Investments 

One objection is that the Illinois code 
would compel the companies of other 
states to submit to its investment re- 
quirements which many of them could 
not meet because of the restrictions on 
the investment in common stocks and 
in the stocks of other insurance compa- 
nies. 

The present bill requires that the as- 
sets of foreign companies, except their 
minimum deposits, “shall be invested in 
securities of the same general character 
that domestic companies are permitted 
to hold.” Mr. Palmer’s amendment would 
substitute provision that they shall be 
invested “in accordance with the laws of 
its domicile, provided such investments 
are substantially of the same general 
character permitted domestic companies 
and afford a degree of solvency equal 
to that imposed upon domestic compa- 
nies.” 

In his statement answering objections 
raised by the National Board Director 
Palmer recommends the rejection of an 
amendment charging the definition of 
admitted assets. Mr. Palmer holds that 
the Illinois definition “will enable the de- 
partment to ascertain accurately at any 
time the solvency of any company and 
avoid the confusion that has prevailed.” 

The National Board believes that it is 
extra territorial legislation on the part 
of Illinois to prescribe the investments 
of companies of other states: No other 
states have investment laws containing 
the percentage features and many stock 
fire companies could not comply with this 
provision it is held. In reply Director 
Palmer says “the percentage limitations 
imposed upon domestic companies in re- 
gard to the amount of any particular 
investment which may be held does not 
apply to foreign companies.” 

Policyholders’ Funds 

Objection is taken by fire companies to 
proposed limitations of investment in 
Canadian bonds. Director Palmer holds 
that diversification of investments is de- 
sirable for the surplus of assets that be- 
long to an insurance company but the 
funds that belong to the policyholders 
must be invested in accordance with the 
sections that provide for regulation as 
well as for diversification so the policy- 
holders’ funds will be adequately pro- 
tected. 

Among other features of the proposed 
code which do not meet with the ap- 
proval of the fire companies are those 
dealing with reinsurance forms, filing of 
riders, forms, causes, permits, etc., licens- 
ing of company employes and others who 
contact assureds outside of the offices of 
a company, resident agents’ provisions, 
mandatory examinations of applicants for 
agents’ licenses, prohibition of appoint- 
ment as agent or broker of any officer or 
employe of a bank except in cities of 
5,000 population or less, and substitution 
of the New York standard fire policy for 
what is known as the old New York 
form in use in New York State prior to 
1916. 

Standard Policy Forms 


The National Board favors the old 
New York form because it feels that the 
bulk of court decisions have been ren- 
dered in accordance with the terms of 
that policy and that use of the present 
day New York standard form in Illinois 
would lead to considerable legal confu- 
sion. On the other hand*Director Palmer 
believes that the old New York form 
“contains many obsolete revisions and is 
not in any measure as easily understood 


or as reasonable from the policyholders’ 
viewpoint as the so-called new New York 
form.” 

Director Palmer, who served as assist- 
ant general counsel for the National 
Board in Chicago for some years prior to 
becoming counsel for the Chicago Board 
of Fire Underwriters, said in his state- 
ment “that the code provisions affecting 
stock fire companies are reasonable and 
should be enacted in the law in the public 
interest.” 

Following are sections from Director 
Palmer’s statement dealing with invest- 
ments and the resident agent’s law: 

Investment of Assets 

National Board proposal: 

“Amend Senate Bill No. 231 by striking from 
Section 68 all of lines 165 to 169 both inclusive, 
on page 52 of the printed bill and inserting in 
lieu thereof the following: 

“(1) If the company be a fire and marine or 
a casualty company, it shall not be subject to the 
percentage requirements of this section and may 
invest its assets in the following additional in- 
vestments. 

“The percentage limitations found in this sec- 
tion, while possibly applicable to life insurance 
companies, are not calculated to conform to the 
fire or casualty business. For instance, in this 
section, companies may invest up to 40% of 
admitted assets in mortgages. The fire insurance 
business is one of short term contracts and the 
company assets must be of a liquid character. 
Surplus in the fire insurance business is con- 
stantly changing and there is not enough elasiic- 

(Turn back to Page 16) 





St. Louis Board to Enforce 
Rule on Non-Member Agents 


The executive committee of the Fire 
Underwriters’ Association of St. Louis 
has voted to enforce strictly the require- 
ments of Article 4 of its constitution 
against any member representing a com- 
pany that either directly or indirectly 
through a controlled affiliated company 
has appointed agents who are not mem- 
bers of the association. It is understood 
that a preliminary investigation into the 
situation has indicated that around eleven 
companies are affected and that thirty 
to forty members of the association are 
said to represent these companies while 
the number of non-member agents in- 
volved is about twenty-five or thirty. 

When complete data is assembled each 
member suspected of representing a com- 
pany that is violating the rule against 
non-member agents will be informed of 
the status of his individual case and will 
be given thirty days in which to resign 
from such company connections unless 
the company in the meantime drops the 
non-member agent. 


C.F.U.A. WINS MAP SUIT 





Exchequer Court of Canada Holds That 
Only Underwriters’ Survey Bureau 
Can Publish Maps 
The litigation which has been in pros- 
ress in the Exchequer court of Canada 
with. respect to the use of special maps, 
printed by the Underwriters’ Survey Bu- 
reau Ltd., of Montreal, and used by fire 
insurance c companies which are members 
of the Canadian Fire Underwriters As- 
sociation, has been concluded in favor of 

the Underwrite rs’ Bureau. 

The case is of prime importance to fire 
insurance companies and it is now estab- 
lished by the Exchequer court that the 
Underwriters’ Survey Bureau, Ltd., owns 
these particular maps and possesses the 
exclusive right to print and circulate 
them. The defendant in the case was the 
Commercial Reproducing Company, Ltd., 
of Windsor, a subsidiary of a Detroit 
company. This company has printed and 
sold these maps without authority from 
the underwriters and was hailed into 
court on an injunction to restrain them 
from so doing. 





AUTO ASS’N MEETING HERE 

Arnold Hodgkinson, Pacific Coast 
branch secretary for the National Auto- 
mobile Underwriters Asociation, has re- 
covered fully from his recent illness and 
is in New York this week to attend the 
staff committee meeting of the associa- 
tion. The board of directors also met 
this week here. This is Mr. Hodgkin- 
son’s thirty-fourth round trip East in 
the interest of the association since 1930. 


Robert H. Williams 
Of Travelers Fire Dies 


VICE-PRESIDENT SINCE 1925 
Well-Known Executive of Over 30 Years’ 
Experience in Fire Insurance; IIl 


Several Months 


Robert H. Williams, vice-president and 
secretary of the Travelers Fire, died on 
Thursday night of last week at the Uni- 
versity Hospital, Coral Gables, Fla., after 
an illness of several months. He was 49 
years of age. An executive of broad ex- 
perience, having been in insurance for 
thirty years, he ranked high in the busi- 





ROBERT H. 


WILLIAMS 


ness and he is deeply missed by his many 
friends and associates in Hartford, New 
York City and other parts of the country. 

Mr. Williams joined the Travelers Fire 
as vice-president ten years ago when the 
company was being formed by the Trav- 
elers. He organized the home office staff 
and over the years developed the com- 
pany throughout the country until today 
it is one of the large premium writing 
units in the business. Born February 
12, 1886, in Nashville, Tenn., he entered 
insurance in that city at the age of 18 
in the local agency of Gale & Frizzell. 
After rising to a post of importance he 
resigned to become special agent in Ten- 
nessee and Kentucky for the Insurance 
Co. of North America. 

Two years later Mr. Williams became 
state agent in Tennessee for the Liver- 
pool & London & Globe and from there 
was transferred to the western New 
York field; then to the home office of 
the United States in New York City in 
an executive capacity. He was later pro- 
moted to United States deputy manager 
of the L. & L. & G. and also an officer 
of other companies in the same group. 

Mr. Williams was a member of the 
executive committee of the National 
Board of Fire Underwriters and until 
his heaith became such that he had to 
retire from active committee work was 
a member of important committees of 
the Eastern Underwriters’ Association 
and other organizations. He was also 
a member of the board of directors of 
the Hartford Chamber of Commerce 
Surviving him are his widow, Mrs. Har- 
riet B. Williams; a daughter, Ruth O. 
Williams, two brothers and three sisters 

Funeral Services Monday 

The funeral was held on Monday after- 
noon at 2:30 o’clock at the Asylum Hill 
Congregational Church in Hartford, with 
burial in Cedar Hill Cemetery, Hartford. 
Honorary pallbearers were: H. H. Arm- 
strong, Gladden W. Baker, J. Watson 
Beach, R. M. Bissell, William BroSmith, 
Robert R. Clark, James H. Coburn, Wal- 
ter G. Cowles, Dr. Thomas H. Denne, 
Esmond Ewing, Benedict D. Flynn, 
Frank J. Flynn, Howard A. Giddings 
Dr. F. L. Grosvenor, Charles A. Hannah 

(Continued on Page 29) 
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in national periodicals. 






























F. VAUX WILSON, versatile 
limner, who has illustrated many 
Saturday Evening Post serials and 
is now featured in The Travelers 
Protection. 















SHERM VOLZ, promising young 
caricaturist “discovered” by The 
Travelers and is fulfilling predic- 
tions made concerning his progress. 
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ALBERT DORNE, one of America’s foremost commercial 


artists, whose work in colors brightens Travelers advertisements 
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DON HEROLD, 
whose ludicrous draw- 
ings and witty writings 
are well known to 
readers of Life, College 
Humor and similar pub- 
lications. 





FRANK OWEN 
(right), whose “Little 
Philbert” cartoons 
created a minor national 
sensation when they 
began appearing in 
Collier's Magazine. 
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BILL HOLMAN (left), 

erhaps the foremost 
on uer-in-line of the 
day, whose work is fea- 
tured by The Saturday 
Evening Post, Collier's, 
Liberty, etc. 













HYPHEN SMITH 
(right), whose hu- 
man interest insur- 
ance stories are 
supplemented by 
his own cartoons in 
Protection and also 
The Spectator. 


RAY F. ALLEN, 
whose varied tal- 


ents are known to 





Protection r $ 
and agents who use 
Travelers direct 
mail material. 
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zines and newspapers. 


MARGE (below), whose 
cartoon delineations of 
madcap youth have en- 
livened the pages of prac- 
tically all the leading maga- 





into the pages of 


Esquire, etc. 
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FRANK LEFEVRE 
(left), many years a 
contributor to Trav- 
elers publications, 
whose versatility has 
been exhibited in 
many types of adver- 
tising work. 


SAM BERMAN (left), 
ace caricaturist, who, 
after considerable work 
forThe Travelers, stepped 


mopolitan, Red Book, 





JULIAN I. MILLIMAN, Travelers staff artist, 
whose posters, direct mail designs and illustrations 
for national advertisements manifest his color mas- 


tery. 


E. V. JOHNSON 
(left), prominent com- 
mercial artist, whose 
bold style has become 
familiar through its 
frequent appearance in 
national advertising. 




















OTTO PEICHERT, 
another versatile com- 
mercial artist, whose 
work is familiar to 
agents using Travelers 
advertising material. 


RALPH STEIN (left), 
whose creations appear 
in leading periodicals, 
also The Travelers 
lavish automobile safe- 
ty book, ‘Thou Shalt 
Not Kill." 
























GEORGE GIGUERE, painter of magazine 


covers and story-illustrator, whose ‘‘Safety 


Pays” posters have won him and The Trav- 
elers much commendation. 



























HOWARD SCOTT (below), whose uncon- 
ventional and striking use of water color has 
been recognized by the World Peaceways 
movement as well as by The Travelers. 
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NATIONAL UNION 
FIRE INSURANCE 
COMPANY 


Pittsburgh, Pa. 


“The success of any endeavor in 
business life is dependent upon the 
complete cooperation of everyone 
with his associates * * *” 

—W. J. O’Mally 


A 
Good 
Agency 
Company 























American Management Ass’n 


(Continued 


Bois on “Utilized Possibilities of Inland 
Marine Insurance,” which will be dis- 
cussed later in this story. 
Opportunities for Cooperation 

The American Management Associa- 
tion’s “insurance conference” was a splen- 
did convention because the A.M.A. knows 
what makes a good convention. If it 
did not know how to mix the ingredients 
which constitute a real convention it 
might be compelled to adopt some differ- 
ent name bec: ause the first requirement 
of “management” is to know how to 
manage. The A.M.A. will not have to 


; ‘Reports of Meeting 

| Additional stories on the meeting 
of the American Management Asso- 

| ciation at Atlantic C ~ 4 week will 

| be found on Pages 2( 33, 34 and 
| 36 of this issue. 





change its name. It is to be congratu- 
lated in having such able executives. 

The conference started off with a sane 
introductory speech by Col. M. C. Rorty 
of Maryland, president of the A.M.A.; 
and he was followed by two good talks, 
one from a representative of stock in- 
surance companies, the other by a rep- 
resentative of mutual insurance compa- 
nies. Their subject was “Opportunities 
for Cooperation Between Buyer and 
Seller.” 

Mr. Haid’s talk, which appears in part 
elsewhere, concluded with the offer to 
the buyers of opportunity to consult with 
the Insurance Executives’ Association on 
concrete, definite problems which coop- 
eration can clarify and probably solve. 


Liberty Mutual Suggestion 

S. Bruce Black, president Liberty Mu- 
tual, scheduled for a talk, could not come 
to Atlantic City and Clark E. Woodward, 
vice-president of the Liberty Mutual, 
pinch- hit for him. His definite sugges- 
tion was. this: 

“Why not have insurance companies 
get together with insurance buyers in 
a trade or industry and develop—first, a 
policy contract which gives to that trade 
or industry the insurance protection it 
needs; and, second, a method of assess- 
ing the necessary premiums so that each 
policyholders will pay his fair portion 
of the insurance cost.” 

Along this line he also said: 

“Tt would be a simple matter to write 
an insurance contract that would com- 
pletely protect business concerns against 
all possible liability hazards. Why not 
approach the coverage problem from an- 
other angle? Let the company in co- 
operation with the insurance buyers in 
an industry work out a policy contract 
that gives the broadest form of coverage 
needed to meet the requirements of that 
particular industry. Let us give this cov- 
erage to everyone in the industry, but 
have a rating plan which, based on a 
complete inspection of the hazards that 
exist in each risk, will adjust our rates 
to fit the hazards. A special broad form 
of public liability coverage could be de- 
veloped for store risks, for instance, that 
would include all the public liability haz- 
ards a store may have. Likewise, spe- 
cial forms could be developed for con- 
tractors, for manufacturers, for hotels, 
and so on. 

“Having developed a special form of 
liability policy broad enough to meet all 
requirements of an industry we only 
need a rating schedule which will adjust 
rates to the varying hazards of different 
risks, but without changing the coverage 
in the policy. Public liability rates would 
thus be definitely fixed for each risk, 
much as fire rates are made for each 
building based on physical inspection.” 

Stir Caused by Du Bois 

The next speaker was + * R. Du 
Bois of Frank & Du Bois, New York, 
and his talk was in the nature a a dyna- 
mite bomb. It was announced on the 


from Page 1) 


program that his paper would attempt to 
show that Inland Marine is still in its 
infancy and is today the branch of insur- 
ance most flexible and most in step with 
changing industrial and social conditions. 
“Its possibilities are largely unutilized 
because they are unrealized,” said, the 
program. “It will be pointed out to in- 
surance buyers how this market may be 
used and how it might be and should not 
be abused. Many recent developments 
tend to swaddle this infant and stop its 
proper growth, and the insurance buyers 
have an obligation to take an active part, 
for their own good; in preserving the 
freedom of their last open market for 
unusual insurances.” 

It is doubtful if any speaker has ever 
presented a more comprehensive sketch 
of the importance of Inland Marine in- 
surance. The speaker knows his stuff. 
He had so many facts about coverage 
that much of what he said was a text- 
book on his subject, but as he started 
to prove that Inland Marine coverage in 
some of its ramification is blocked fre- 
quently in the business itself by rules, 
regulations and Insurance Department 
regulations mountain high, and that much 
of this handicap is competitive, arising 
from the other branches of the business, 
the stock company men present began 


to be irritated and the longer Mr. Du 
Bois talked the more angry they got. 
They felt that he was talking in the 


that he was exposing the 
business to the 


wrong church; 
inner mechanism of the 
wrong congregation. 


Sharp Comment by C. F. Rupprecht 
When Mr. Du Bois 


meeting was turned over 
with John R. Rogers, Jr., Federal Insur- 
ance Co., in chair. Quiries were an- 
swered. Then J. Albert Robinson, Mc- 
Kesson & Robbins, Inc., and vice-presi- 
dent in charge of insurance division, 
\. M. A., who had been presiding during 
the morning session, asked naively: 
“Possibly there are some insurance 
men present who would like to comment 


concluded the 
to discussion, 


upon Mr. Du Bois’ remarks relative to 
‘swaddline the proper growth of Inland 
Marine.’” 

No one got on his feet. Mr. Robinson 


shook his head good-naturedly and com- 
mented: “I never knew before of an 
insurance man being backward in pre- 
senting his case.” 

Finally C. F. Rupprecht, assistant U. S. 
manager, Commercial Union, arose and 
said he did not think this particular 
meeting was the proper place to thresh 
out the criticisms of the fire and cas- 
ualty companies made by Mr. Du Bois. 

During the course of the morning one 
of the insurance buyers said he desired 
to discuss Lloyd’s. He paid them a trib- 
ute. Vincent L. Gallagher, secretary 
America Fore, asked the speaker how 
the latter would feel if he had competi- 
tion from some organization which did 
business in his community without regu- 
lation and which paid no taxes. 


The Attendance 


Among the representatives of fire, ma- 


rine or casualty or life present were 
these: 

John Ashmead, Phoenix, Hartford 

Ralph H. Blanchard, Columbia University; | 
John Barclay, Fire Association; A. W. Sarthel 
mes, America Fore; A. W. Benz, Liberty Mu 
tual; Henry D. Booth, Jr.. Henry W. Brown 
& Co.; Dana Butler, J. S. Kemper . Co.; Charle 
fg Butler, Insurance Co. of N. A.; Logan J. 
Borland, Great American; W. B. Burchell, Com 


mercial Union. 

R. W. Crowther, Springfield F. & M.; T. F. 
Cunneen, Chamber of Commerce of U. S.; James 
H. Coburn, Travelers Indemnity; Harold Con- 
nick, Royal; H. F. Cornwall, Cornwall & Stev 


ens, New York; R. G. Clarke, General Cover 
Und. Assn., N. Y.. 

John R. Dumont, Interstate Underwriters 
Board; Douglas H. Davies, Phoenix; John E. 
Downey, Aetna Fire; F. S. Dauwalter, Royal 
Indemnity. 

Warren W. Ellis, editor, The Broker-Aze. 

Vincent L. Gallagher, America Fore; Charles 
F Glueck, John Hancack; Harold R. Gordon, 
Health and Accident Underwriters Conference; 


M. Garnet, Ins. Co. of N. A.; Arnok : 

Home; C. J. Goodman, R. C. Nemes ame: 
J. G. Gibson, Stokes, Packard, Smith, Philadel. 
phia; W. E. Goodridge, New York ; Fred § 
Garrison, sree 

Clarence T. Hubbard, Automobile Ins. Co, 

G. Powell. Hamilton, Equitable Society; A, R 
Hanness, Commercial Union; Earl W., Harrin 
ton, Manufacturers Mutual Fire; Marguerit. 
Hicks, Equitable Society; C. G. Hollowell, kan 
Cas. & Surety. 

William F. 

Herbert L. 
C.. We. Johnson, Ins. 
Jones, Casualty 

93 F. Kane, 


Ittmer, Brooklyn broker. 
Jamison, Richard L. Roberts, Ine,- 
! Co. of N. A.; F. Robertson 
Executives Assn.. 

American Mutual Liability, 

» Leach, Ins. Co. of N. A; 3. hk me 
- an, Toronto Agent; Gerald Lowe, Jr., B. K 
Look, Johnson & Higgins; C. J. Langley, Aetna 
ate. 

W. A. McConnell, U. 
Benton Miller, National 
Agents; John H. Mears, 
Wesley L. Muckenfuss, 
W. P. McPherson, 
er, Royal ; W. J. Montgomery, E. 
Inc.; Walter J. Mosenthal, N. Y. broker; F, P. 
Montgomery, O’Gorman & Young, New ark; Jar- 
vis W. Mason, London Assurance. 

_ Everett C. Neill, Metropolitan Life; 

. Neely, Mutual Fire, Marine & Inland. 

“William D. O’Gorman, O’Gorman & Young, 


S. manager Century; J. 
Assn. of Insurance 
Brown, Crosby & Co,: 
Benedict & Benedict: 
Worcester agent; J. P. May. 


Walter 


Newark. 
John O. Platt, Ins. Co. of N. A.; E. J. Perrin, 
Jr., Automobile Insurance Co.; Samuel Potter, 


Henry W. Brown & Co. 

E. M. Quinn, Commercial Union. 

C. F. Rupprecht, Commercial Union; W. H, 
Rankin, Owens & Phillips; Richard L. Riker, 
Prudential; O. E. Ringquist, United Mutual-Fire, 


Boston; W. P. Robertson, Ins. Co. of N. A.; 
John W. Robinson, Benedict & Benedict, New 
York; F. Albert Roloson, Baltimore; Lee D, 
Ross, Phoenix, Conn.; F. Ross, Factory In- 
surance Association; D. F. Reese, Hartford 
~*~ am Boiler; C. O. Ransom, Cleveland. 

. Ww. Sawyer, Liberty Mutual; S. H. Schoch, 
an Co. of N. A.; Louis Senn, Ernest W. Brown, 
Inc.; Harold S. Smith, Benedict & Benedict; 
L. de F. Smith, American Casualty, 


Harold S. 
John W. 


New York: 
New 


David Tully, 
York; E. Van Pelt, 


Tie rney, 
Thomas, Inc., 


Commercial Union: A. R. T. Thommasson, North 
Pritish & Mercantile. 
R. F. Van Vranken, Home; William E. Whit- 


ney, Benedict & Benedict; W. P. 
Co. of N. A.; John Waldron, 
& Co., New York. 


Woodroffe, Ins. 
Fred S. James 


Insurance Buyers 


Some of the insurance buyers present 


follow : 
W. H. Allen, International Harvester Co. 
Arthur Batts, Carborundum Co., Niagara Falls. 


L. G. Beezer, Lit Bros., Philadelphia. 
Ralph H. Bell, United Parcel Service. 
P. D. Betterley, Graton-Knight Co., Worcester. 
Thomas N. Bradford, Valley Camp Coal Co., 
Wheeling. 
A. R. Buckman, Public Service 


Corp. of N. J. 


John Burgess, Western Electric Co. 

: Raymond Cassel, Rochester & Pittsburgh Coal 
0. 

W. W. Crawford, American Optical Co. 
James E. Dickey, Retail Credit Co. 

Fred K. Dower, Timken Roller Bearing Co., 
Canton. 

R. C. Dunn, C. R., I. & P. R. R. 

A. P. Fornoff, Tie water Oil Co. 


Corliss & Co., N.Y. 
Henry L. Doherty & Co. 
Westinghouse Air Brake 


a Foster, L amont, 
Harold Goodwin, Jr., 
George M. Graham, 

Co. 

George W. Guth, Socony-Vacuum Oil Co. 
Miss Betty C. Hunecke, Long Island Lighting 


Co. 

J. H. Kaufmann, Great Northern Railroad. 

S. E. Kerwin, National Sugar Refining Co., 
m. Fs 
_ Milton S. Kimball, New England Public Serv- 
ice Co. 

Carl O. Klaren, Irving Trust Co. 
PB J. Kleinhaus, National Retail Dry Goods 
Assn. 

George A. Lilly, American Dental Trade Assn. 

William F. Lund, United States Rubber Co. 

John G. Lynch, Hartford Electric Light Co. 

Walter ns Magnus, Congoleum-Nairn, Inc., 
Kearney, N. J. 

i Moitoy, Seaboard Air Line. 

J. L. McIntosh, Dictaphone Corp. 

J. W. Myers, Standard Oil of N, J. 

Herbert F. Nottelmann, Chicago Mail Order 
Co 

Clinton W. Parker, Dime Savings Bank, 
Brooklyn. 

William Pepper, Jr., Merck & Co., Rahway, 
N. J. 

J. R. Peters, Pennsylvania Railroad. 

J. J. Potts, Jr., American Radiator Co. 

Joseph A. Powers, Bigelow, Sanford Carpet 
Co eS 

B. R. Putnam, McGraw, Hill & Co. 

J. P. Rappaport, Interstate Department Stores, 
Ine 

J. G. Reese, Consolidated Gas Electric Light & 
Power Co. 

H. B. Root, R. C. A. Manufacturing Co., 


Camden, N. J. 
A. M. Schmidt, Johns-Manville Co. 
Walter E. Scholes, Rochester & 

Coal Co. - 
C. W. Schade, American Home Products Corp. 
1. G. Sharp, New York actuary. 
Paul Shuman, Atlantic Refining Co., Phila- 

del phia. 

Alfred A. Smith, 


Pittsburgh 


Black, Starr & Frost-Gorham, 


Inc. . 
Herbert L. Stone, National City Realty Corp. 
N 


Charles A. S. S. White 
sera 
Wainright, 
Frank E. West, 


Thomas, 


S. K. F. Industries, Inc. 
Standard Brands, Inc. 


Dental Co., 
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The Comprehensive 
and Combined Auto- 
mobile Policies written 
by the America Fore 
companies provide 
modern insurance 
protection for modern 
cars. 


The AMERICA FORE GROUP 


THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGLE FIRE INSURANCE COMPANY © 
FIDELITY-PHENIX FiRE INSURANCE COMPANY 
First AMERICAN FirE INSURANCE COMPANY. 


Eighty Maiden Lane, 


of Insurance Companies 


NIAGARA FIRE INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 


THe FipELITY AND CASUALTY COMPANY 


ERNEST STURM, Cheirtnen of the Boards 
BERNARD M. CULVER, President 


New York,N.Y. 


INSURANCE 
COMPANIES 





















Company Executives 
And Agents Meet Here 


FURTHER CONFERENCES LIKELY 





Real Progress Reported by Haid and 

Bennett in Discussion of Problems 

of Common Interest 

Following the joint conference last 
Thursday in New York of special com- 
mittees of the Insurance Executives’ As- 
sociation and the National Association of 
Insurance Agents a statement was issued 
signed by Paul L. Haid, president of 
the I.E.A., and Walter H. Bennett, sec- 
retary-counsel of the agents’ association, 
stating that a meeting had been held “for 
consideration of a wide field of subjects 
of common interest to companies and 
agents. Both the agents’ and companies’ 
representatives expressed a sincere de- 
sire for closer cooperation in the joint 
handling of subjects affecting their re- 
spective interests. The meeting developed 
an encouraging unanimity of opinion 
which prompted the members of the two 
committees to decide that further con- 
ferences are warranted at an early date.” 

Serving on the two committees are 
outstanding leaders in the underwriting 
and production fields. The I.E.A. com- 
mittee is composed of the following: 
Bernard M. Culver, president, America 
Fore Companies; O. E. Lane, president, 
Fire Association of Philadelphia; Georg: 
C. Long, Jr., vice-president, Phoenix of 
Hartford; W. Ross McCain, president 
Aetna (Fire), and C. F. Shallcross, 
United States manager, North British & 
Mercantile. On the agents’ committee, 
appointment of which was announced at 
the Miami convention recently, are the 
following: Kenneth H. Bair, Greensburg, 
Pa., chairman; Edwin J. Cole, Fall River, 
Mass., president of the National Asso- 
ciation: Albert Dodge, Buffalo, N. Y.; 
Allan I. Wolff, Chicago, and Owen Wil- 
son, Richmond, Va. 


P. A. Murray Nominated 
To Head Westchester Ass’n 


The annual meeting and election of 
officers of the Westchester County As- 
sociation of Local Agents, Inc., will be 
held next Tuesday, April 16, at 6:30 p. m. 
at Murray’s on the Bronx River Park- 
way, Tuckahoe, N. Y. The nominating 
committee will offer the following as 
candidates for office during the next 
twelve months: for president, Philip A. 
Murray, Mount Vernon; vice-president, 
William T. Preston, Yonkers, and sec- 
retary-treasurer, Franz Sigel, Scarsdale. 

For members of the board of directors 
the nominees are as follows: Joseph K. 
Crawford, Mount Vernon; Arthur J 
Dealy, New Rochelle; Robert W. Mac- 
kenzie, Yonkers; Philip W. Parker, 
White Plains; Benjamin B. Riley, Tuck- 
ahoe; Israel Streger, New Rochelle, and 
Robert J. Toedt, New Rochelle. Mr 
Riley is now president of the association 

Fieldmen covering Westchester County 
for the fire and casualty companies are 
invited to be present. 


W. J. Beverly Now Special 
Agent of Royal Exchange 


William J. Beverly, who has been con- 
nected with the New England Insurance 
Exchange as an inspector and engineer 
for over eleven years in the analytical 
rating department, has resigned to be- 
come special agent for the Royal Ex- 
change Assurance as of April 15, suc- 
ceeding Harold R. Hatch who has joined 
the Globe & Rutgers. Mr. Beverly will 
cover Massachusetts and Rhode Island, 
while John McCormick, who has repre- 
sented the company at Hartford for Con- 
necticut and western Massachusetts, will 


cover Connecticut, Vermont and New 
Hampshire. 

Mr. Beverly joined the Missouri In- 
spection Bureau in 1920 and remained 
there four years He went Boston 
to aid in the application of the Dean 
Analytical Rating System in New Eng- 


land. 
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AGENTS 


value the dependability 
and nationwide prestige 


of the 
NORWICH UNION 
based on a long and 
honorable record of 
service 





NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


° of New York 


Incorporated 1806 
HART DARLINGTON, President 


75 Maiden Lane, New York 
The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


HART DARLINGTON, Chairman of the Boatd 
H. L. CALLANAN, President and General Manager 


In NORWICH UNION there is strength 


COMPANIES 




















Canadian Auto Rates 
Revised as of April | 


FIVE PROVINCES ARE COVERED 
Complete Protection Cost Less; Coll. 
sion, Fire and Theft Rates Down: 

Casualty Rates Higher ; 

Details are now available of changes in 
rates made by 
the Canadian Automobile Underwrit. 
ers’ Association, effective April 1. This 
association covers the central provinces 
of Ontario and Quebec, and the three 
maritime provinces—New Brunswick 
Nova Scotia and Prince Edward Island, 

_There is a general reduction in collj- 
sion, fire and theft rates; public liability 
and property damage rates are adjusted 
upward in some cases and downward in 
others. The net result is to lower the 
cost of complete coverage, however, 

There is an important change in re- 
spect to the passenger hazard. Three 
years ago the law was changed in 4qll 
Canadian provinces excepting Quebec, to 
exclude from the standard policy cover- 
age against claims of gratuitous passen- 
gers or guests, and to require such cover- 
age to be given only by a special clause 
for which an additional premium of 50 
cents was set at that time. In 1933 this 
premium was raised to $2. Now it is 
raised to $3 for rural sections and $4 for 
cities. The provinces of New Brunswick 
and Alberta, however, have legislated to 
exclude this liability entirely, within their 
respective jurisdictions, thus leaving only 
the extra-territorial hazard to be insured, 
and in these provinces the rate is reduced 
from $2 to $1. In Quebec Province (which 
operates under a different civil law from 
other provinces) an increase of $5 in pub- 
lic liability and property damage rates is 
now being made, but it will be cancelled 
where the insurer agrees to an endorse- 
ment freeing the company from passen- 
ger liability. 

Another important change is the 
grouping of cars into fifteen classes, in 
place of having separate rates for each 
kind of car. To illustrate the present 
rates and the changes, the following 
rates for five point coverage, excluding 
passenger hazard, are quoted: standard 
Chevrolet, old rate $51.10, new rate 
$44.15; Ford V8, old rate $51.60, new 
rate $47.10; Chrysler 8, old rate $62.25, 
new rate $54.70; Buick 8-46, old rate 
$81.90, new rate $72.75; Packard 1201-8, 
old rate $113, new rate $107.70. These 


are for Toronto territory. 


F. G. Farquhar President 


Boston Protective Dep’t 


F. G. Farquhar of Boit, Dalton, Church 
& Hamilton was elected president of the 
Boston Protective Department at the an- 
nual meeting last week in Boston. F. M. 
Johnson becomes vice-president and E. 
R. Howard was elected a director to 
succeed W. E. Burrage. Other directors 
are H. A. Kneeland, A. J. Anderson, R 
A. Benting, E. F. Woods and I. L. 
Greene. The retiring officers, headed by 
President Willard C. Hill, recommend 
an appropriation not to exceed $175,000 
for the coming year. 

Last year the department responded 
to 10,014 alarms, of which 7,440 or 74.29% 
were without loss. The insured loss on 
buildings was $1,610,289; on contents, 
$728,124; rents and use and occupancy, 
$13,480; sprinkler leakage, $89,151, and 
vessels and cargoes $317,960. 


JONATHAN H. KELSEY DEAD 

Funeral services were held at Pember- 
ton, N. J., last Wednesday for Jonathan 
H. Kelsev, prosecutor of Burlington 
County from 1915 to 1925 and also a local 
insurance agent, operating at Pemberton 
and Mt. Holly with the agency of Kelsey 
& Kille. He was 61 years of age. Mr. 
Kelsey was the son of J. B. Kelsey, man- 
ager of the Newark Fire Insurance Ex- 
change of the Middle Department Un- 
derwriters Association. 


automobile insurance 
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LOYALTY GROUP 











ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


80 YEARS IN BUSINESS 


Surplus to Policyholders, Dec. 31, 1934, $16,006,502.99 


(Securities at Market Value) 








THE GIRARD 
FIRE & MARINE INSURANCE CO. 


Organized 1853 
Surplus to Policyholders Dec. 31, 1934 


$2,087 ,058.35 


Securities at Market Value 
82 YEARS IN BUSINESS 





THE MECHANICS 
INSURANCE COMPANY OF 
PHILADELPHIA 
Organized 1854 
Surplus to Policyholders Dec. 31, 1934 
$935,329.77 


Securities at Market Value 
81 YEARS IN BUSINESS 





NATIONAL-BEN FRANKLIN 
FIRE INSURANCE CO. OF 
PITTSBURGH, PA. 
Organized 1866 
Surplus to Policyholders Dec. 31, 1934 
$1,932,062.99 


Securilies at Market Value 
69 YEARS IN BUSINESS 





THE METROPOLITAN 
CASUALTY INSURANCE CO. 
OF NEW YORK 
Organized 1874 
Surplus to Policyholders Dec. 31, 1934 
$1,796,718.88 


Securities at Market Value 
61 YEARS IN BUSINESS 








HAZARDS INSURED 


Fire and Lightning 

Sprinkler Leakage 
Tornado— Windstorm 
Ocean and Inland Marine 
Tourist Baggage 

Riot and Civil Commotion 
Explosion 

Parcel Post 

Loss of Use 

Earthquake 

Aircraft 

Automobile—All lines 
Personal Accident 

Health 

Group Disability 

Plate Glass 

Burglary, Theft and Larceny 
Hold-up—Robbery 

Blanket Residence 

Public Liability—All Lines 
Contingent Liability 
Elevator Liability 

Elevator Property Damage 
Golf and All Sports Liability 
Products Liability 
Professional Liability 
Malpractice 

Check Alteration and Forgery 
Fidelity Bonds 

Surety Bonds 





GROUP LOSSES PAID 
Over 
Four Hundred Million 


$429,842,318.00 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


Organized 1852 
Surplus to Policyholders Dec. 31, 1934 
$5,005,480.77 


Securities at Market Value 
83 YEARS IN BUSINESS 











SUPERIOR 
FIRE INSURANCE COMPANY 
Surplus to Policyholders Dec. 31, 1934 


Organized 1871 
$2,081,259.40 
Securities al Market Value 


64 YEARS IN BUSINESS 





THE CONCORDIA 
FIRE INSURANCE COMPANY 
OF MILWAUKEE 
Organized 1870 
Surplus to Policyholders Dec. 31, 1934 
$2,243,727.39 


Securities at Market Value 
65 YEARS IN BUSINESS 





COMMERCIAL 
CASUALTY INSURANCE CO. 


Organized 1909 
Surplus to Policyholders Dec. 31, 1934 
$2,022,134.99 


Securities at Market Value 
26 YEARS IN BUSINESS 








WESTERN DEPARTMENT 
844 Rush Street 
Chicago, Illinois 





CANADIAN DEPARTMENT 


461 Bay Street 
Toronto, Canada 


EASTERN DEPARTMENT 
10 Park Place 
NEWARK, NEW JERSEY 


PACIFIC DEPARTMENT 
220 Bush Street 
San Francisco, Cal. 





SOUTH-WESTERN DEPT. 
912 Commerce Street 
Dallas, Texas 














AGE—EXPERIENCE—GOOD FAITH—PERFORMANCE—SOUND INSURANCE PRINCIPLES 
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Agents 


News 














New York Fire Exchange Adopts 
Several Important Rule Changes 


The New York Fire Insurance Ex- 
change at its April meeting on Wednes- 
day adopted changes in rules affecting 
automatic covers, improvement and bet- 
terments, breweries and sprinklered stor- 
age stores. Likewise the Exchange 
adopted a report of the arbitration or 
grievance committee recommending that 
the $10,000 fines imposed months ago on 
the Automobile and Travelers insurance 
companies, for violations of the rule with 
respect to rent, telephone and clerical 
service allowance to brokers, be rescind- 
ed. This action was contingent upon 
proper compliance by these companies 
with the present rule of the Exchange. 
Both companies have steadfastly refuse d 
to pay the fines, stating various reasons 
why they considered them to be unjusti- 
fied. 
Following are the changes in 
adopted at the Exchange meeting: 
Automatic cover: rules amended to 
permit automatic cover on acquired in- 
terest in buildings and/or rents in con- 
nection with open policies or schedules. 
Improvements and betterments: rules 
amended to strike out requirement that 
cover must be limited to the insured’s 
insurable interest, and to permit the use 
of the following clause: “This company 
agrees to accept and consider the assured 
in the event of loss or damage in the 
position of sole and unconditional owner 


rules 


of such improvements and betterments, 
any contract or lease the assured may 
have made to the contrary notwithstand- 
ing.” 

Breweries: adopted change in rule to 
permit the writing of machinery of brew- 
eries with building under one item at 
the building rate. 

Sprinklered storage stores: modified 
the rules for rating sprinklered storage 
stores, both listed and unlisted, so as to 
do away with the use of the alphabetical 
list at the counters of members and re- 
quire the publication of three rates on 
merchandise as follows: 

Mdse. not excluded under Mdse. Form 
B, insured under Mdse. Specific Form or 
under Mdse. Form B............. (rate). 

Mdse. not excluded under Mdse. Form 
A, insured under Mdse. Specific Form or 
under Mdse. Form A............. (rate). 

Mdse. excluded under Form A, insured 
under Mds. Specific Form or under Mdse. 
Spemeral Porith..6c.0<6scsse (rate). 

Various committees reported that they 
had organized for the year with the 
election of the following officers: execu- 
tive, J. Smith, chairman; A. R. Han- 
ners, vice-chairman; arbitration, W. E. 
Gildersleeve, Jr., chairman; G. F. Neiley, 
vice-chairman, and rates, rules and forms, 
J. W. Nichols, chairman; W. A. Riordan, 
vice-chairman. McDaniel, Maeser & Co. 
and Ejifert, French & Co., Inc., were 
elected to Class 3 membership. 





FEATURING JANITORS’ COMP. 





Times Square Agency Also Writing 
Plate Glass as St. Paul-Mercury 
Ind. General Agent 
The Times Square Agency, now located 
at 31 Union Square West, recently ap- 
pointed general agent for the St. Paul- 
Mercury Indemnity, is confining its writ- 
ings for this company to janitors’ com- 
pensation and plate glass. The agency 
will make a specialty of these lines, as 
far as its casualty operations are con- 
cerned. Walter Sammis, who has had 
long experience in the local field, is in 

charge of underwriting. 

The Times Square Agency also repre- 
sents the Birmingham Fire, being the 
New York City fire agent for this sub- 
sidiary of the National Union of Pitts- 
burgh. 


FRANK J. SHINE DIES 

After an illness of two weeks Frank 
J. Shine of Pendleton & Pendleton, Inc., 
died Monday at the age of thirty-five. 
Well liked throughout the local insur- 
ance community, Mr. Shine had charge 
of the casualty department at the East- 
ern district office of Pendleton & Pen- 
dleton, Inc., and had been with this 
Brooklyn agency fourteen years. His 
widow and one child survive 


MRS. HOOPER DEAD 
Mrs. Florence I. Hooper, widow of 
William de Mattos Hooper, who founded 
the Hooper-Holmes Bureau, died recent- 
ly at her home in Brooklyn. A daughter 
survives. 


ELI B. LEVY VICE-PRESIDENT 





Becomes Officer of Nathan Greenbaum 
& Co., Inc.; Hugo, Levy & Roe, 
Inc., to Be Subsidiary 

President Nathan Greenbaum has an- 
nounced the election of Eli B. Levy as 
vice-president of Nathan Greenbaum & 
Co., Inc., 116 John Street. 

Mr. Levy, who has already assumed 
his new duties, has been engaged in in- 
surance brokerage in New York for up- 
wards of twenty years. Much of his 
earlier experience was gained with Schiff, 
Terhune & Co., from which organization 
he resigned about fifteen years ago to 
form the brokerage firm of Wallach, 
Levy & Co., later succeeded by Hugo, 
Levy & Roe, Inc., in the formation of 
which he participated and of which he 
has been the active head for several years 
past. The latter corporation will be con- 
tinued as a subsidiary of Nathan Green- 
baum & Co., Inc. 


NATHANSON | ADDS COMPANY 
M. L. Nathanson & Co., 44 Court 


Street, have been appointed Brooklyn 
agents for the First American Fire In- 
surance Co. Providing the facilities of 
the America Fore group, the addition of 
this company will materially increase the 
writing capacity of the agency. 
BLOOMFIELD, NL J.. BROKER DIES 

Emil E. Schumacher. an insurance 
broker of Bloomfield, N. J., died of heart 
disease on Monday night at his home. 
He was 74 years of age and had formerly 
lived in Newark. Surviving are two 
daughters and a sister. 


W. J. PEDRICK APPOINTMENT 





New Fifth Avenue Firm Selected by 
Standard Accident as Uptown 
N. Y. General Agents 
In announcing the appointment of Wil- 
liam J. Pedrick & Co., Inc., 350 Fifth 
Avenue, as uptown general agent in New 


York City, the Standard Accident gives 
some interesting facts about Captain 
William J. Pedrick, president of this 


newly established general insurance firm. 
For sixteen years as president and gen- 
eral manager of the Fifth Avenue Asso- 
ciation Captain Pedrick has been a prom- 
inent figure in the civic and realty affairs 
of the city. Associated with Mr. Pedrick 
are John T. Balfe, formerly with the 
Luther-Keffer agency, Aetna Life, and 
James F. Hayes, who has been closely 
associated with Mr. Pedrick in the Fifth 
Avenue Association. 

Among his activities Captain Pedrick 
has served on the zoning committee of 
the City of New York for many years; 
was a member of the mayor’s committee 
on city planning, and Mayor Walker’s 
committee for the selection of airport 
sites; is a member of the board of gov- 
ernors of the New York Athletic Club, 
and of the membership and finance, in- 
vestment and budget committees, and 
vice-president of the Empire State Club, 
Inc. 


Broker’s Advertisement 


Bill Signed by Lehman 


Governor Lehman of New York has 
signed the Duncan T. O’Brien bill as 
chapter 334, laws of 1935, amending sec- 
tion 49 of the insurance law by requir- 
ing every broker in an advertisement re- 
ferring to an insurer to publish the true 
name and location of the insurer to which 
the advertisement refers. 





Fewer Copies of Sup’t’s 
Report To Be Published 


Governor Lehman of New York has 
approved the bill amending the insur- 
ance law and the state printing law by 
reducing from 2,000 to 1,500 the number 
of copies of the annual report of the Su- 
perintendent of Insurance which shall be 
printed. 


IRVING B. WEISBLUM FORMS 
NEW BROKERAGE FIRM HERE 
Irving B. Weisblum has severed his 
association with the insurance brokerage 
firm of Nathan Greenbaum & Co., Inc., 
to establish his own office and is now 
operating under the name of Irving B. 
Weisblum & Co., Inc., at 111 John Street. 


Mr. Weisblum started his insurance 
career twenty-two years ago with Wach- 
eiheim & Huff, later joined I. Tanen- 


baum, Son & Co. He then served in 
the army in France and upon his return 
joined Bachrach, Froehlich & Bachrach, 


later went with Lippman & Lowry, Inc., 
in Newark, and from there to M. C. 
Feldman & Co. In January, 1932, he 


became associated with Nathan Green- 
baum & Co., Inc., at the same time han- 
dling his own brokerage accounts. 


APPOINT TALBOT, BIRD 

_ Talbot, Bird & Co. Inc. 111 John 
Street, are newly appointed borouvh 
agents of the American Surety for all 
casualty lines. For the past twenty-five 
years this office has been building up 
prestige in the ocean and inland marine 
field and with this move increases its 
facilities for meeting needs of brokers. 


BROKERS TO HEAR B. C. FORBES 

The Insurance Brokers Association of 
New York will hold its annual dinner on 
April 23 and the speaker will be B. C. 
Forbes. The title of his talk will be 
“The Final Upn-Shot.” 





Cc. A. LIGIBEL ON HONEYMOON 
Charles A. Ligibel, city underwriter for 
the Liell-Fuss Agency, Inc.; 116 John 
Street, bound himself as a lifetime risk 
last Saturday. He is expected back from 
his honeymoon on Monday. 


—=— 





H. L. JAMISON 


With the merging of two well-known 
New York City brokerage houses, Frank 
& Du Bois, and Richard L. Roberts, Inc, 
Herbert L. Jamison, president of the lat- 
ter concern, becomes a full partner in 
Frank & Du He has been in in- 
surance since 1911 and with Richard L, 


Bois. 


Roberts, Inc., since 1916. 
* * * 
Charles A. Fowler, president of the lo- 


cal agency - Fowler & Kavanagh, Inc, 
= Maiden Lane, has returned from a 
Caribbean cruise aboard the Reliance. 
While walking the deck he was agree- 
ably surprised to find as fellow passenger 
Bernard M. Culver, president of the 
America Fore companies. They are serv- 
ing together on the New York Fire Pa- 


trol. Later Mr. Fowler had another 
pleasant surprise when he _ found also 
among the passengers John E. Gossett, 


assistant casualty manager of the New 
York office of the Travelers, which com- 
pany Mr. Fowler represents as borough 
agent. The deep blue of the Gulf Stream, 
warm sun tempered by the fresh Carib- 
bean trades and fascinating, picturesque 
ports of call, left no time for settling 
insurance problems. 


* * * 


A young man connected with a fire 
company branch office on Maiden Lane, 
which is noted for the fine spirit of 
camaraderie existing among the em- 
ployes, noticed a bronze statue in the 
display window of a prominent jewelry 
store in the neighborhood, priced at $275. 
When the cashier left for lunch, he de- 
scribed the statue to her and asked her 
to purchase if for him, stating the price 
was two-seventy-five. The obliging young 
woman found the store and picked out 
the statue and tendered a ten dollar bill. 
“The price is $275,” was the cool response 
of the salesman. Retiring in confusion, 
she hurried back to the office, realizing 
she had been made the butt of just an- 
other joke, and was greeted with laughs 
and jibes for the balance of the day by 
her associates, who had been let in on 
the joke. 

* * * 

Maxwell H. Mayer, borough agent of 
the Ocean Accident at 123 William Street, 
was recently given additional civic re- 
sponsibility in Lawrence Harbor, 
his home town, by being elected fire 
commissioner. For some years past Mr. 
Mayer has been police recorder of the 
town, and the consensus is that he is 
one of the best they have had. 

* * * 


Leonard L. Harris, insurance broker 
of 191 Joralemon Street, Brooklyn, 18 
not the least bit disturbed over the fact 
that the stork selected April 1 as the 
day to make a visit to his home with a 
baby boy. Mr. Harris also has a young 
daughter. 
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NEW JERSEY FARM FIRES than $300,000 annually. “It is an undis- : : 
(pposes New Insurance . puted fact that complete protection and Breen A Vice-President 
} i State Agricultural Experiment Station economical protection from lightning can 
Taxes in Pennsylvania Stresses Value of Reliable Light- be obtained when lightning rods of the : Of Standard Of Trenton 
ning Rod Equipment right size and material are correctly in- Frank J. Breen, assistant secretary of 


HEARING HELD IN HARRISBURG In urging New Jersey farmers to in- stalled,” he declared. ‘Poor installation the Standard of New Jersey, with head- 
of Other States ‘tall, reliable lightning rod equipment ay actually increase the danger from  qyarters in Chicago, has been elected a 





| Retaliatory Laws 





bearing the master label of the National ¢amage by lightning. Much criticism re- 7) : aN 

Would Mean Heavy Burden on soard of Fire Underwriters, W.C. Kreu- garding lightning rods is a result of the vice ‘president of the company and wil 
Pennsylvania Companies ger, extension agricultural engineer of Use of materials unsuited for the work continue to supervise the Western states 
the State Agricultural Experiment Sta- and their erection in an improper man- from Chicago. He has been connected 


‘creases agai insurance com- ; - a : . : 
Tax See eee rarie administra- tion at New Brunswick, N. J., recently €r. with the company since 1922 and has 
panes os anita eee po ~-anpeeseentr pointed out that lightning still ranks first . Mr. Kreuger commended the work of been in insurance more than thirty years. 
james onsy van * ‘es four times the 1 the cause of farm barn fires and sec- !nspectors of the National Board of Fire 
a insurance Companic ond in the causes of fires in homes. This Underwriters who inspect about 30% of 
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anount the state arse ke egg wa situation exists, he states, despite the fact II installations, selected at random with- CHANGE IN CUBAN OFFICE 
levies. Figures to su — afta - ~ that methods for protection against light- Out the manufacturer or installer know- Enrique Godoy y Sayan has acquired 
tention, nies ond Pia Hii: saeggmyal ning have been demonstrated for .180 ing which installation will be inspected. from Alberto V. Malaret his interest in 
— before the Finance Committee a. : > fi The New » Seitel i oA the eg | ny A a yg In- 
aa ‘Ivania Senate in Harris- New Jersey averages one $2,000 fire _The New Jersey Special Agents’ Asso- surance ce of Cuba. Mr. Malaret is 
of the Pennsylvi loss from lightning each day during the ciation will hold its May meeting at the retiring. Mr. Godoy continues these of- 
burg last week. —- 2 Socee Sa months’ storm period, Mr. Kreuger Suburban Country Club, near Elizabeth, fices with the general agency of the 
Retaliatory clauses = bg er stated, and the total damage to farm N. J., it was decided at the monthly American Equitable of New York in 
of other states will compel 1 ennsyivania buildings from this source totals more meeting in Newark last week. Cuba. 


companies to pay levies to those states 
‘acreased by the same rate that foreign 
companies’ taxes in Pennsylvania are in- 
creased. The result, speakers said, will 
he that Pennsylvania companies will pay 
$3 to other states for every $1 of added 
tax paid to Pennsylvania. Because Penn- 
sylvania companies will pay state taxes 
I-known Ff $13,780,000 to Pennsylvania in the next 
s, Frank | iwo vears under present laws, they asked 
to be excluded from the new tax bills. 
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. also (Continued from Page 21) FIREMAN’S FUND 
rossett, § of Boston ass. ; ooker, James 
oo en ees 2. Tae Insurance Company . . . *$33,337,095 $14,977,271 $18,359,824 


re New ||. Howard, Gilbert Kingan, Wilfred 

~ Kurth of New York City; Otho E. Lane H F M 
of Philadelphia; F. D. Layton, W. Ross 

Stream, | McCain, John McGinley of New York OME FIRE & ARINE 


Carib- | City; Edward Milligan, Bertrand A. Insurance Company RO *5,521,795 2,545,071 2,976,724 


settling rae, Jesse W. Randall, C. D. Rarey, 
se F Daniel A. Read, Robert D. Safford, H. 
f Peins Smith of Nashville, J.-H. Vrec- OCCIDENTAL 
| land, L. Edmund Zacher and Percy V. ; 
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a re § deRosset, G. F. Elliott, Dudley Gray, F. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








_ Omar A. Hine of Watertown, N. Y., 
is now 96 years old, in good health and 
still active. May he live a good many 
years more. It is always a treat to me 
to call on him. I did business with him 
from 1894 until about 1910 while with 
the Germania. 
* x 

Common Sense Loss Adjustments 

During the twenty-five years that I ad- 
justed fire loss claims I, like the rest of 
the men, had many interesting experi- 
ences. Looking back, I marvel about the 
good common sense that was used in in- 
terpreting the contract when a legal 
point was involved, not by raising tech- 
nical points and discussing them, but by 
using every-day common sense when the 
claims were fundamentally honest. 

A loss at Troy was caused by damage 
from the smoke of a steam fire engine 
that was placed several doors away from 
the burning building under a viaduct or 
passageway and remained there all day. 
Considerable smoke from this fire engine 
damaged the hardware stock and build- 
ing of J. W. Warren & Co. on River 
Street, though the fire that the engine 
was trying to extinguish was several 
doors away, and the fire in that building 
did not damage the Warren plant. The 
fire engine was placed in the alleyway 
between the front building and the ware- 
house, separated by this alleyway, the 


warehouse being at the edge of the 
Hudson River. It was an advantageous 
position both as to fighting fire from 


the rear and as to the inexhaustible river 
supply. 

The point was, were we liable for the 
smoke damage from the fire engine— 
which, by the way, had prevented the fire 
two doors away from making headway 
and eventually, perhaps, reaching the 
Warren plant? After a conference we 
decided that we were liable. This might 
shock some of the legal minded loss de- 
partments nowadays, but nevertheless it 
was approved by all companies at that 
time. 

* * * 
Mounting Costs of Living 

Although not mentioned in schedules 
or index cards, many field men nowadays 
to save expenses combine two meals, 
breakfast and a light lunch, in one, es- 
pecially on holidays and Sundays. On 
working days they eat a breakfast at 
about nine, then work through until five, 
with perhaps a sandwich at one and a 
substantial meal after six. This pre- 
serves the best part of the day, from 
nine to four, for their work. Some su- 
pervisors at home offices would get a 
fit if they knew that many field men are 
doing this on their own initiative with- 
out receiving any bulletin or circulars or 
“consulting” or having “conferences.” It 
is the only way they can reduce expenses 
with mounting living costs and preserve 
time, and they do it without being told, 
which would upset the concepts of bu- 
reaucrats and card index and schedule 
fiends, because they want to do the best 
they can for their companies on their 
own initiative and without being told. 

* * * 
Innocence and Embarrassment 


At the Pan-American Exposition in 
Buffalo in 1901 the field men of New 
York State traveling in that section nat- 
urally spent many evenings at the fair 
grounds, especially in the “Midway” sec- 


tion. It chanced one day that T visited 
the African village with some of my 
friends and while watching the African 


savages (?) playing a gamne somewhat 
like checkers we also admired the handi- 
work of the young native girls. These 
young female children of the jungle, es- 
pecially about the age of 14, when they 
are fully matured women, have a grace 
and beauty of form that is thrilling. One 
of them approached me and laid her two 
hands on my chest, whereupon some of 
the Africans laughed. I learned that this 
gesture meant much in their homes—a 
kind of admission of esteem or admira- 
tion or trustfulness. But it embarrassed 
me and it seemed about time to get 
away, and I did so hurriedly. 

Happily my friends were our local 
agents, not special agents, as it would 
have been “pie” for them to spin a yarn 
about it. I thought the gesture on the 
part of this innocent young savage a 
beautiful one, as I believe it unpremedi- 
tated and uncalculated—just a friendly 
sign on her part. 

* * * 
Field Men’s Fun 


On a memorable summer trip of 
Messrs. Leonard, Underwood, Dacy and 
Breed in northern New York over twen- 
ty years ago, reference to which has 
been made in these columns before, it 
happened that they approached a bridge 
which was blocked by planking. So ina 
loud voice one of the party addressed 
the other as “Mr. Commissioner” (of 
Roads) and he answered by saying “Mr. 
Senator,” so that conversation could be 
heard by the foreman in charge of the 
job. T am told this conversation proved 
successful and that the road was cleared 
for them by the foreman. 

I wasn’t there. The story was told to 
me recently by “Lute” Leonard. An- 
other stunt that they often “pulled” for 
their own amusement and a _ steadily 
growing accumulation of automobiles on 
the highway was to get out of their car 
in the open country and without moving 
a muscle or taking notice of gaping au- 
tomobilists, they would parade around 
their car playing their improvised “ba- 
zoo” instruments and their miniature 
drum. Then they would quietly get into 
their car and move on, as if nothing had 
happened. T can well imagine Ray Un- 
derwood with his New England poker 
face deriving a lot of fun out of this 
truly innocently humorous stunt. 


Hearing on Insurance Tax 
Bill in Connecticut 


Insurance men generally approved at 
a hearing last week in Hartford before 
the finance committee of the Connecti- 
cut General Assembly provisions of a bill 
to change the methods of taxing insur- 
ance companies in that state. Objec- 
tions were offered to some of the pro- 
posed tax rates. Under the present law 
all Connecticut stock companies pay the 
state a four mill stock tax on the mar- 
ket vaiue of their outstanding shares, 
less real property taxes paid to towns. 
They also pay a two mill franchise tax 
on the value of their outstanding shares. 
Mutual companies pay a 3% tax to the 
state on investment income in addition to 
pronerty taxes paid to towns. 

The new bill proposes that all taxes on 
stock be dropped and that insurance 
companies pay a 2% tax on their Con- 
necticut premiums and also a tax on in- 
vestment income, 634% in the case of 


fire and casualty companies. 
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RICHARD MONAHAN DEAD 





Was General Superintendent of the 

New Jersey Schedule Rating Office; 

Ill Several Months 

Richard Monahan, general superin- 
tendent of the Schedule Rating Office of 
New Jersey, died at his home in West 
Orange last Friday night after an illness 
of several months. Funeral services were 
held Tuesday morning at St. John’s 
Roman Catholic Church in Orange. Sur- 
viving the deceased are his widow, two 
sons and a daughter. He was custodian 
of the goslings of the New York City 
Pond of the Blue Goose and fitting trib- 
ute to his memory was paid at the meet- 
ing of the Pond last evening in Newark. 

Mr. Monahan started his insurance 
career as a clerk in the office of the 
Newark Fire Exchange. When the 
Schedule Rating Office was formed in 
July, 1913, he was appointed a rater. He 
was later advanced to assistant superin- 
tendent of the rating and inspection de- 
partment and subsequently became gen- 
eral superintendent of the office. 

It is estimated that more than 400 per- 
sons attended the funeral services Tues- 
day morning and of these over fifty were 
members of the New York City Pond of 
the Blue Goose. Mr. Monahan had a 
host of friends in the business and his 
passing is deeply mourned in Newark. 

Honorary pallbearers included well- 
known personalities in the fire insurance 
field in Newark. They were John M. 
Hughes, Hartford Fire; Samuel A. Me- 
horter, Home; W. E. Cooper, New 
Hampshire Fire; Paul Thompson, Fidel- 
ity-Phenix; Ralph Parson, T. C. Moffatt 
Co.; Robert O’Gorman, O’Gorman & 
Young; S. P. Ratchford, J. M. Byrne 
& Co.; Frank B. Heller, Schlesinger-Hel- 
ler; Leon A. Watson, Schedule Rating 
Office, and Edward J. Fox, Schedule Rat- 
ing Office. 


LONDON BROKERS MERGE 


The London firm of Robert Gardner, 
Mountain & Co., Ltd., insurance brok- 
ers, has entered into arrangements for 
the amalgamation of its business with 
that of Barber & D’Ambrumenil, Ltd., 
under the title of Gardner, Mountain & 
D’Ambrumenil, Ltd., Philip and Lewis 
D’Ambrumenil have joined the board and 
A. G. Dain has also been elected a di- 
rector. 


SWEDISH FIRE LOSSES 
The Swedish insurance weekly “Gjal- 
larhornet” reports a total of 20,122,500 
Kroners in fire losses for 1934 which is 
about 1,500,000 more than in 1933, but 
they do not reach the figure for 1932 
by about 2,000,000 Kroners. 
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Atlanta Convention, May 13-16, Wil 
Hear Reports of Many Committees 
and Also Several Addresses 


The National Fire Protection Associa- 
tion has completed its program for the 
annual convention to be held at the At 
lanta Biltmore Hotel in Atlanta, Ga., on 
Monday to Thursday inclusive, May 1} 
16. Addresses will be made by P. S. Ark 
wright, president of the Georgia Power 
Co., on “The Utilities’ Interest in Fin 
Prevention”; A. L. Brown, Factory Mt- 
tual Laboratories, on “Use of Water ti 
Extinguish Oil Fires,” and E. W. Fowier, 
National Board of Fire Underwriters, on 
“Air Conditioning Systems.” 

The convention will open with a meet- 
ing of the fire marshals’ section on Mon- 
day. The first general session of the 
N. F. P. A. gathering is scheduled for 
Monday evening and from then on 
through Thursday afternoon there wil 
be sessions morning and afternoon and 
also on Tuesday evening. Most of the 
time will be taken up with committee re 
ports and discussions. The work of the 
N. F. P. A. is delegated largely to com 
mittees which prepare lengthy reports 
on the year’s work. Harold L. Miner o! 
Wilmington, Del., is president of the as- 
sociation and he has been nominated for 
re-election at the annual meeting. 

Two special N. F. P. A. parties are be: 
ing organized to travel together to At 
lanta. William B. White, New York 
Board of Fire Underwriters, is leading 
the Eastern party and Victor H. Tous 
ley, N. F. P. A. electrical engineer 4 
Chicago, is heading the Western dele 
gation. 


AD CONFERENCE MEETS MAY 2 

The Insurance Advertising Conference 
will hold a one-day meeting in New York 
City on Wednesday, May 29, probably a 
the Hotel New Yorker, although the 
meeting place has not been fixed def 
nitely. The executive committee of the § 
Conference will meet later this month 10 
make final arrangements for the May 
gathering. 
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TERCENTENARY CELEBRATIONS 


April 26th, to 


Con NECTICUT is observing its 300th birthday 

by keeping open house to the nation this spring, 
summer and fall. In every city, town and village a 
cordial welcome awaits you. An elaborate program 
cf receptions, pageants, parades, musie festivals, 
sports, exhibits and histerical exercises will make 
your visit a memerable event. 


Ceme and ‘let us show vou our relies of early days, 


October 10th, 1935 


our fine old celonial homes and churches, museums, 
galleries, gardens, libraries, universities, celleges and 
private scheols, great manufacturing plants, mercan- 
tile establishments and insurance companies. 

As one of Conneéticut’s oldest, largest and best 
known institutions may we also remind you that the 
latchstring is always out at our home office, No. 


670 Main Street, Hartford. 


A TNA INSURANCE CO. 


HARTFORD - C 


1819 Ca 


116 years of Fire Infurance ew 


ONNECTICUT 
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Insurance Practices Is Sought 


American Management Association Hears J. A. Robinson Say 
That Buyers Want Elimination of Certain 
“Unnecessary” Restrictions 








Presenting the insurance buyer's 
thoughts on numerous insurance prob- 
lems, J. Albert Robinson of the insurance 
lepartment of McKesson & Robbins, 
Inc., and vice-president of the American 
Management Association in charge of 
he insurance division, offered what he 
termed constructive criticism of certain 

rance practices when speaking Tues- 





lay before the conference of the A.M.A 


insurance division at the Chalfonte- 
Haddon Hall Hotel in Atlantic City. His 
paper, entitled “An Objective Scrutiny of 
Insurance,” covered over sixty typewrit- 
ten pages and touched upon many lead- 
ing topics 

Mr. Robinson in his address gave what 
he presumes to be the large insurance 


buyer’s attitude on such subjects as the 


following: direct selling by stock com- 
panies, wholesale purchase and special 
underwriting facilities; insurance legisla- 


tion; taxation of premiums; insurance 
supervision; company organizations; 
multiplicity of rating bureaus; simplifica- 
tion of policy contracts; commission fac- 
tor in acquisition costs; resident agency 
payment of brokers; qualification 
and brokers; comprehensive 
policies. Mr. Robinson at the outset said 
that business believes that the national 
insurance bill is too high, despite a gen- 
eral decline in the rate level over a period 
of years. He urged greater simplification 
and standardization along certain lines, a 
more general recognition of the needs of 
the assured and less emphasis on matters 
affecting only those in insurance. 

“Now I am not suggesting that man- 
agement believes that the profits of the 
insurance companies, by and large, are 
too great,” said the speaker “but that the 
expense factor is too burdensome, not 
due to wilful mismanagement or flaunt- 
ing waste, but due to the duplications 
and complications of regulatory control, 
and methods, both imposed by outworn 
machinery from above or complacently 
tolerated from within, which conditions 
have seemed to produce an unsatisfac- 
tory situation in the insurance business.” 


laws; 


of agents 


Direct Selling by Companies 


A subject of vital interest to agents is 
that of direct selling by stock fire com- 
panies, On this Mr. Robinson said: 

“It seems to me that the buying public 
should give careful consideration to such 
a tendency, and here, as in so many 
other situations in this complex business 
world a selfish interest for our own good 
as purchasers is not devoid of common 
sense or an altruistic desire to determine 
the right answer for all concerned. 

“After all this whole subject is primar- 
ily one for the insurance companies to 
solve and they may not thank us for any 
gratuitous suggestions which have been 
made. However, their business is to serve 
the buying public and, if there is any 
crystallized opinion in that quarter, the 
insurance companies should be willing to 
listen for sometimes, to those whose ears 
are attuned, the thinking public seem to 
say some pregnant things. 


Wholesale Purchase and Special 
Underwriting Facilities 


“At insurance conferences by this body 
and others the thought has been ex- 
pressed both by buyers as well as by 
sellers, but especially by the latter, that 
the small purchaser must be protected 
against discriminatory rates or, in other 
words, that the large purchaser is not 
entitled to purchase on the basis of a 
wholesaler rather than as a retailer. 

“Does this thought not contravene one 
of the very fundamentals of business 
which has enabled the large corporation 


to become large or which justifies its 
warrant for existence ? The average busi- 
ness executive of such a corporation can 
He witnesses the 


see it no other way. 

economies brought about by centralized 
purchasing, selling and operating. His 
insurance buyer shows how he has great- 
ly simplified the insurance program, 
vastly reduced the number of separate 
policies, concentrated analogous forms of 
coverages with a single carrier, pur- 
chased through a single source, and he 


expects that the net cost will reflect sav- 
ings for these reasons. 

“In view of the fact that the insurance 
needs of the large corporations are vastly 
those of the small opera- 
tor, the insurance buyer for large inter- 


different from 





ests views with apprehension any attack 
made by short sighted agents either in- 
dividually or with the backing of their 


national organization upon such special 
underwriting facilities as the three Fac- 
Insurance Associations, the Inter- 
state Underwriters Board, and the Cot- 
ton, Grain, Oil and Railroad Associations. 

‘There are still any number of large 
corporations which, for one reason or an- 
other, sincerely wish to purchase their 
coverage from stock companies but if 
wholesale prices cannot be secured they 
know that other means to supply their 
needs are open even through self insur- 
ance as a last resort. I am merely re- 
cording the fact that large buyers are 


tory 


observing the situation. It is decidedly 
not within the province of buyers to 
‘settle this problem as the method of 


compensation due the agent is the prin- 
cipal bone of contention. 
Purchasing Direct from Companies 

“A corporation establishes an insurance 
department and employs a technically 
trained personnel of one or more persons 
whom the management expects to be as 
well qualified as the agents or brokers 
who have formerly been held responsible, 
with regard to the insurance purchased. 
The management also has had experi- 
ence with direct purchasing from mutuals 
and has appreciated the facility and ease 
with which such purchases are brought 
about. 

“For perfectly sound reasons, however, 
the management wish to have stock com- 
pany insurance protection but sees no 
reason why its insurance department 
should not deal direct with the carriers 
more advantageously in working out 
forms and rates. While it may be recog- 
nized that, due to the present method of 
conducting the business, it must be 
cleared in some manner through an ap- 
pointed agent or broker, there is the 
feeling that money is being diverted by 
the insurance company to some one who 
has not earned it and which should in 
some acceptable and legal way be shared 
with the purchaser. From this point of 
view, the suggestions previously made, 
for the division of commissions in the 
discussion on acquisition cost, would ap- 
peal to this class of management.” 

Acquisition Costs 

With respect to commission rates, Mr. 
Robinson had this to say: 

“It is, of course, perfectly well known 
that rates must carry a commission load- 
ing, and compiled statistics would show 
that the aggregate commissions paid 
agents and brokers represents approxi- 
mately one-fourth of the cost of insur- 
ance. As the business is now conducted 
this compensation is actually the reward 
for services rendered by the producers to 
the insurance companies but the com- 
panies would have us believe that the 
payment of commissions is for the pur- 
pose of reimbursing the agents or brokers 





for the services which they render the 


policyholders. It is here that many 
buyers part company with the accepted 
theory. 


“As many view the situation, the use- 
fulness of the local agent to a consider- 
able extent, especially with regard to the 
larger buyers, has been materially less- 
ened by the increasing use of inspection 
bureaus and loss adjustment bureaus, by 
the inspections and loss adjustments of 
company field men, and by the special- 
ized service, engineering and otherwise, 
offered by the special underwriting 
groups. 4s 

“Large buyers look askance at an item 
of 20 or 25% in their insurance costs 
unless they can be convinced that the 
service of agents is really worth this ex- 
pense to them. 

“The stock companies, and especially 
the fire insurance companies, are com- 
mitted to the American agency system, 
and it is not likely that any revolutionary 
change in the fundamental basis of con- 
ducting the business will be brought 
about. The local agent is undoubtedly 
needed to a large extent and for several 
purposes, and he is entitled to be ade- 
quately recompensed.” 

Mr. Robinson feels that resident 
agency laws “impose an additional and 
unnecessary expense on the insurance 
companies fo be passed on to the pur- 
chaser.” Drastic reduction of the num- 
ber of agents is suggested by raising the 
business to a professional status. Mr. 
Robinson also favors the elimination of 
the part-time agent if the business com- 
binations are incongruous; this would not 


include real estate and insurance com- 
binations. 
A Suggested Method of Commission 


Payment 

“With regard to commissions, it has 
been suggested that they should not be 
paid unless earned,” said Mr. Robinson, 
“which appeals to the buyer as being the 
only rational basis for such compensa- 
tion, and that the total commission 
should be divided into three parts as 
follows: 

“1. A commission for service to the 
insurance company, other than selling. 

“2. A commission for service to the 
assured, other than selling. 

“3. A salesman’s commission. 

“Then, where any of these services are 
missing, full commission should not be 
paid as at present, but, only such com- 
mission as is earned. And where an agent 
renders no service at all to his companies 
in any particular transaction sent to him, 
but merely countersigns policies sent him, 
he should receive only a countersigning 
fee. 

“It has also been suggested that there 
should be a differential between new and 
renewal sales commissions. 

“At a previous conference a suggestion 
was made, which one hears more about 
from time to time, that the producer of 
insurance should receive his compensa- 
tion in the form of a fee charged his 
client for services rendered and not 
charged indirectly for his account by the 
insurance company. We employ other 
trained talent and pay them for services 
rendered, such as legal advice, auditing 
and appraising, and this proposition of 
employing insurance brokers in like man- 
ner is something for buyers to think 
about.” 

State Laws and Regulation 

Touching upon legislation Mr. Robin- 
son said to remove many difficulties aris- 
ing from the present multiplicity of insur- 
ance laws in conflict with one another a 
uniform insurance act should be approved 
in all the states. He declared that no 
single factor has retarded the develop- 
ment of insurance as much as the divers- 
ity of the laws enacted to control its 
operations. 

“Until the day arrives when it is no 
longer necessary to regulate insurance 
institutions, if it ever comes, policyhold- 
ers should be relentless in their demands 
that such regulation be efficient,” said 
Mr. Robinson. “A composite appraisal of 
state supervision of insurance reveals lit- 
tle that is encouraging. In general, with 
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J. ALBERT ROBINSON 


a few notable exceptions, such work js jy 
the hands of political appointees, up. 
trained in the affairs of insurance, henc 
totally incapable of advising the govern, 
or legislature in regard to the type o 
laws needed to protect policyholders, ani 
incompetent to interpret and administe 
existing laws. 

“The insuring public has much to gan 
by insisting upon the selection of qual.) 
fied insurance department officials, * *! 
Furthermore, capable and consciention 


SCI rate man 
state insurance department officials axB attitude t 
frequently hog-tied by reason of thi going to: 
meagre funds allocated to them out “Many, 


the surplus money usurped from the pub- 
lic as previously discussed.” 

Through their company bureaus ani 
boards the insurance companies hay 
made such a multiplicity of restricting 
rules, not only regarding rates and form) 
but including limitation of agents ani| 
commissions, that too many violation: 
follow, said Mr. Robinson. To the insur. 
ance buyer these many organizations ad 
to expenses, he said, and therefore mak 
higher rates necessary. State laws conf 
tribute he admitted to a multiplicity off 
rating organzations. Nevertheless it wah 
Mr. Robinson’s view that the insuranc 
companies have it within their power! 
eliminate, consolidate and unify to a ccf 
tain extent rating bureaus, rules of pr-§ 
cedure dissimilar clauses and condition) 
etc. He asks for further simplification 
and standardization of policy contract 
particularly the waiving of unnecessanf 
restrictions in policy forms. Simplifica 
tion of rating schedules is needed, kf 
stated, for the sake of economy and als 
to promote uniformity. 


and ruling 
ments an 
made wit 
and I am 


The Public Concept of Insurance 


“In defense of the insurance cot: 
panies it must certainly be said in 
fairness that their reluctance to simpli! 
and broaden their policies may be attrib 
uted directly to the attitude of the publi 
toward insurance,” Mr. Robinson sail 
“As long as policyholders regard insu 
ance asa gambling device, and as a sub 
stitute for ordinary care and prudence, ! 
will not be possible to remove some 
the restrictions by which most coverage 
are now surrounded. Moreover, unles 
the public ceases to treat the funds \'f 
insurance companies as an inexhaustibl 
pool into which they are privileged \§ 
dip at will, always eager to get a litt® 
bit more than they are entitled to, it mq 
not be safe to remove all of the limits} 
tions in policies. Policyholders must leat 
that loss funds are their funds, and thi 
they are only robbing themselves wht 
they abuse the privileges they enjoy *™ 
members of the system.” 


at 





Paes ye 


Competition and Propaganda 


Mr. Robinson stated rather plainly the 
insurance buyers are not impressed bi 
the continual scrapping between stod 
insurers and other types of carriers; thi 
the propaganda associated with compet” 
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tion is not altovether welcome. He said 
i want to hear less inuendo and 
aud-slinging by one school of insurance 
ractice against another. They welcome 
fair statements from each group with re- 
gard to the fundamental principles under- 
lying each but they reserve the privilege 
and claim the intelligence to make their 
own decisions with regard to the means 
which best fit their needs. — 

“After all, from the point of view of 
economic theory the difference between 
stock companies and cooperatives is of 
no significance. 7 he essential thing is the 
security which is back of the contract. 
In other words, what the buyer is pri- 
marily concerned with is to determine 
whether or not the security and services 
are worth the claimed difference in cost 


) in choosing between the two propositions. 


In closing this phase of my subject, may 


) I state that insurance buyers greatly re- 


sent having the finger of scorn pointed 


© at them, with subtle aspersions cast upon 


their judgment, when they happen to 


| make an insurance purchase outside the 
' fold of the majority of insurance sellers. 


Closer Cooperation with Buyers 

“In the past there seems to have been 
a chronic tendency among insurance 
company representatives, and even brok- 
ers, to hide behind the wall of regulations 
as developed and prescribed by State In- 
surance Departments as well as in many 
instances certain dogmatic rulings of rate 
making bodies. All too frequently the 
broker or company representative gets to 
acertain point and then simply says that 
the situation is impossible because of 
some ruling or regulations of the insur- 
ance department or some clause in the 
rate manual and more or less takes the 
attitude that that’s that and what are we 
going to do about it. 

“Many, if not all, of the regulations 
and rulings of the state insurance depart- 
ments and the various rating boards are 
made without even consulting the buyer 
and I am frank to admit that they seem 


to be made in many cases without any 
consideration having been given to the 
interests or problems of the buyers and 
the buyers have felt that it was presum- 
ably beyond them to attempt to do any- 
thing about it. 

“We are, however, noticing a growing 
recognition of the desirability, and even 
the need, to obtain the opinion of organ- 
ized groups of buyers, and to give them 
an opportunity to have something to say 
with regard to certain proposals before 
going ahead, and asking them how they 
like it after the matter is closed.” 


Future Coverage and Loss Adjustments 


As to the future Mr. Robinson is in- 
clined to favor a more extensive use of 
combination policies by grouping under 
one cover a number of hazards. A wider 
cevelopment of the genuine all-risk con- 
tract is needed, he said, if insurers are to 
fulfill their real functions and “I believe 
it would be in the interest of everybody 
if insurers other than life were per- 
mitted to write all lines of insurance 
which were not definitely contrary to 
public policy. 

“It follows then that those companies 
which will best meet the needs of the 
insuring public will be the companies 
which will keep the point of view of the 
insured before their minds at all times. 
There has been little analysis of the basic 
needs for insurance protection from the 
point of view of the insured. A greater 
flexibility in meeting such needs is re- 
quired. It seems advisable therefore to 
get down to these essentials by forgetting 
all thoughts of insurance as it is con- 
ducted today; analyzing the entire field 
of accidental monetary loss; then deter- 
mining just which of these possibilities 
are proper subjects for insurance. 

“We should think in terms of what 
kind of a loss can happen and not in 
terms of what can cause the loss. At 
present insurance is written to too great 
an extent against causes of losses in- 
stead of against losses. This is, of course, 


partially due to our state laws which, 
however, are susceptible of amendment. 
The responsibility of analyzing hazard 
and seeing that every possible loss is cov- 
ered now rests on the insured. If a minor 
omission results in a serious loss, it is the 
insured who ‘holds the bag,’ instead of 
the insurer. It will be necessary to ignore 
momentarily the present terminology of 
the insurance industry. Certain words 
and phrases are used that are so wrapped 
up in special and limited definitions for 
insurance purposes that the lay-public 
and even many professional insurance 
men do not have an exact idea as to their 
meaning.” 


R. A. OSBORNE RESIGNS 


Announcement is made of the resigna- 
tion of Special Agent R. A. Osborne who 
has supervised northern New Jersey for 
the Rhode Island group. Vice-President 
Clifford E. Pieper has been in New York 
arranging for the appointment of a suc- 
cessor, the announcement of which will 
be made in the near future. In the in- 
terim northern New Jersey will be super- 
vised by Special Agent Walter W. 
Savage who has heretofore supervised 
southern New Jersey as well as part of 
Pennsylvania. 


FIRE PREVENTION RADIO TALKS 

President Harold L. Miner of the Na- 
tional Fire Protection Association has 
arranged with the National Broadcasting 
Company for a series of three radio talks 
by Managing Director Franklin H. 
Wentworth over the Red network from 
the key station, WEAF, New York, on 
successive Wednesdays in April at 5 p.m. 
Eastern Standard time. The dates are 
April 10, 17 and 24. 


M. A. JURIST’S NEW POST 
M. A. Jurist has been appointed man- 
ager of the fire department of Walter 
S. Haff & Co., Inc. For the last three 
vears he has been in charge of the fire 
department of Nubel Underwriters, Inc. 











PAVONIA CONTROLS SEABOARD 





F. L. Bloodgood, Treasurer of Pavonia, 
Made President of Atlantic 
City Company 

Controlling interest in the Seaboard 
Fire of Atlantic City was bought last 
week by the Pavonia Fire of Jersey City. 
Fred L. Bloodgood, clerk of the New 
Jersey Supreme Court and treasurer of 
the Pavonia, was elected president of the 
Seaboard. Other officers elected were: 
Vice-presidents, James A. Mets, presi- 
dent, and George W. Bloodgood, vice- 
president, of the Pavonia; treasurer, 
Robert L. Stevens. 

At the time of taking over the con- 
trolling interest of the Seaboard the Ab- 


secon agency was also absorbed in the 
deal. Fred L. Bloodgood is now presi- 
dent of the corporation. George W. 


Bloodgood, president of the Mets-Blood- 
good agency of Jersey City, became the 
treasurer, and Mr. Mets and Mr. Stev- 
ens directors. Commissioner Henry N. 
Hopcke of Dunellen, William Beale and 
Judge George Van Huskirk of Hacken- 
sack were named directors of the Sea- 
board. 

30th the Pavonia and the Seaboard 
are small companies and operate in New 
Jersey only. Each has assets somewhat 
in excess of $300,000. 





J. K. Hooker 25 Years 
With The Standard Fire 


Joseph K. Hooker, vice-president of 
the Standard Fire of Hartford, on Aprii 
1 completed a quarter century of service 
with the company. He joined the Stand- 
ard when it was formed in 1910 and 
became assistant secretary in.1915. He 
was made secretary in 1921 and advanced 
to vice-president in 1924. He was elected 
a vice-president of the Automobile of 
Hartford in 1929 and today holds the 
position of vice-president of both compa- 
nies. 
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1934 market quotations by the amount of $34,903.84. « Securities carried at 
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PE I hanes dic ors an ella ihaigianwisioaeaaa aden 139,200.00 
CN IN ak 6 400566500442 bakesasencksuamibsecs 1,377,720.00 
PS os x ates 0:5 deaiitase'n Wann bate niod Aaa aie 48,500.00 
—ane Son een es 
Balances due from Ceding Companies (not over 90 days due)..........+++ 107,344.87 
DARE IS te SEE Lae By, Dae INIA Ra Lh GN a 13,260.31 
SUNT SE EN Socio, Si eg tee se ee ch Med bl 11,334.90 
cenrees $3,299,091.18 
Liabilities 
Reserve for Claims and Claim Expenses. ...........scececececcesscecesess $ 264,897.22 
Recdeve Gor Uimcarmed PRONG. 5 og oo 6.0.8 cs0cseccccvcdcdocsecccncescee 873,474.27 
Reserve for Commissions, Taxes and Other Liabilities. .............0000e 44,300.00 
ee ee er rer 
I a cama beannmbsnn see betinieskcatexdsweo use anewa 1,516,419.69 
a Ok PS 6 5 6 ooh. 6 cde tenon cednddade kabaese de uke 2,116,419.69 
$3,299,091.18 


Bonds are valued on amortized basis; stocks at December 31, 1934 market = The amortized value of bonds exceeds the value at December 31, 
31,169.68 in the above statement are deposited for purposes required by law. 
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Advantage of Inland Marine Forms 


New York Broker Calls This Branch of Business Last Open 
Market to Fit Particular Needs of Policyholders; 


Speaks Before American Management Ass’n 


Floyd R. DuBois, partner of Frank & 
DuBois, one of the leading insurance 
brokerage firms in New York City, and 
a keen student of the business and its 
problems, is a strong advocate of inland 
marine forms, favoring them to fire poli- 
cies whenever there is a choice. Address- 
ing a large audience of buyers of insur- 
ance at the meeting of the American 
Management Association at Atlantic City 
on Monday of this week he pointed out 
the unutilized possibilities of inland ma- 
rine insurance and stated frankly that 
from the buyer’s viewpoint inland ma- 
rine forms are in many ways preferable 
to fire policies. 

Mr. DuBois, who as a broker handles 
the insurance needs of many large pol- 
icyholders, was outspoken in his criti- 
cism of fire insurance as regulated to- 
day. While not at all in favor of wide 
open competition, which he feels would 
bring chaos, he does believe that the fire 
companies in the matter of regulation 
and standardization “have gone far be- 
yond the middle ground of sanity, and 
that the inland marine market is in a 
state of flux.” practices of in- 
land marine underwriters are now over- 
regulated, he said, and stated that the 
activities of the Inland Marine Under- 
writers’ Association and the use of the 
nation-wide agreement on inland marine 
underwriting powers may be carried to 
the point where assureds’ interest will 
suffer. He said he hopes that “regula- 
tion takes the form of agreement on 
basic fundamentals and a code of fair 
practices.” 

Inland Marine Field a Buyers’ Market 

The inland marine field is still a buy- 
er’s market in the opinion of Mr. Du- 
Bois; it offers lower insurance costs and 
broader forms of coverage than the fire 
field. Buyers of coverage may draw their 
own forms, may secure valued forms and 
with loss adjustments Mr. DuBois said 
that the good-will factor still counts. 

Voicing his criticism of the fire in- 
surance field, Mr. DuBois said that most 
underwriters are today merely automa- 
tons and there is little initiative, courage 
and freedom of action in straight fire in- 
surance. “With a minoritv of able excep- 
tions, the blind are leading the blind,” 
is the way he expressed his thought. 
In the meantime he feels that the inland 
marine market has gone on developing 
and as the difference in general charac- 
ter of the fire market and the inland 
marine market has become more and 
more marked, the natural result has been 
that more and more business has been 
gravitating to the inland marine under- 
writers. Mr. DuBois calls the inland 
marine field the last open market for 
insurance “to fit the particular needs of 
the policyholder.” 

After telling of the adoption of the 
nationwide agreement in over thirty 
states, which Mr. DuBois says tends to 
restrict the market, he continued in part 
as follows: 


Why Inland Field Is Preferable 


There are various reasons why the in- 
land marine insurance market should be 
used more freely, in preference to build- 
ing up a combination cover made up of 
policies issued by fire and casualty com- 
panies, and in relative importance I 
should rate these advantages as: 

1. Liberal forms both in the matter 
of broader treatment of risks which may 
be covered by other insurance, and the 
inclusion of risks which cannot be other- 
wise insured. 

Better loss adjustment. 

3. Low cost. 

I will take up the third point first. 

I am not a believer in cut-rate insur- 


Some 


ance in the sense that a cut-rate drug 
store might do a “cheap John” business 
with imitations of quality products. But 
I am a believer in taking advantage of 
lower cost of insurance when the lower 
cost policy is issued by a high class in- 
surance company on a satisfactory form 
and with legitimate reasons for the dif- 
ferential in rate, such as the lower cost 
surety bonds issued by two or three com- 
panies whose rates are fixed to cover 
preferred business only and not the com- 
mon run of risks. 


Legitimate Lower Costs 


Now the inland marine market may 
legitimately afford lower cost insurance 
than could be secured by making up a 
combination of five or more policies cov- 
ering the various risks embraced in the 
inland contract. And this lower cost can 
be granted based on the same probabili- 
ties of loss and expenses which would 
bring higher cost for the several policies 
combined. In each of the premiums 
charged for the five separate policies 
there will necessarily be included an al- 
lowance for expenses, those expenses be- 
ing largely made up of commissions, and 
somewhat made up of home office over- 
head, field supervision, taxes and charges 
for the support of rating boards and bu- 
reaus, which would naturally be less for 
one policy in one company than for five. 
And I believe the so-called “acquisition 
cost” for inland marine companies, that 
is, the charges for agents’ and brokers’ 
commissions, and field supervision, is less 
than for other types of insurance, so 
that the inland marine market may legiti- 
mately offer a lower premium than could 
be secured by the sum of several poli- 
cies. 

A more valuable feature, however, than 
lower cost, is found in the broader forms 
issued under inland marine insurance 
practice. Take one item alone. Ordi- 
nary fire insurance is hemmed about by 
the conditions of the standard form of 
fire policies, and recovery is limited to 
actual replacement cost at the time of 
the fire. And if it is desired to insure 
loss of profits by fire an additional policy 
on profits or commissions is required. 
In the inland marine field valued policies 
are available, whereby the company arbi- 
trarily agrees with the assured that, in 
the absence of fraud, a fixed basis shall 
be used in settling claims either on a 
definite amount of so much per barrel, 
per yard, or per pound, or other fixed 
valuation or else invoice cost plus an 
agreed percentage. And this brings 
about two advantages—added ease and 
lack of argument in the settlement of a 
claim, and reimbursement of the assured 
for his loss of profit and of intangibles. 
So that, at even cost, I prefer the inland 
marine policy for that one feature alone, 
and there are other advantages besides. 


Buyer May Draw Own Forms 


The inland marine insurance market 
is a buyer’s market and in most branches 
of the business, particuJarly those that 
apply to business risks rather than to 
personal risks, the assured with his repre- 
sentative, whether he be a broker or an 
agent, may draw his own form and then 
get quotations for that coverage, instead 
of being offered a prescribed form on a 
“take-it-or-leave-it” basis. And I be- 
lieve that no two business risks in the 
same general trade are any more similar 
than individual fingerprints. 

The healthy competition between in- 
land marine insurance companies enables 
the broker to take that form, drawn by 
him in close cooperation with his client, 
and find a market for that form at a 
proper rate, each underwriter knowing 


that if he loads that premium too much 
he has no chance of securing the order. 
So, in general, inland marine rates are 
made intelligently at as low a figure as 
the individual risk will warrant. 

So far the inland marine companies 
have not fallen into the error of the fire 
companies of abandoning loss adjustment 
as a legitimate source of building good 
will. They have not placed their adjust- 
ments in the hands of disinterested bu- 
reaus as the fire companies have largely 
done. They adjust their own claims with 
ful! knowledge that the satisfaction or 
lack of it by the claimant will have a 
definite effect on their reputation and on 
their acquisition of future business. 


Loss Adjustments Smoother 


Therefore, with more liberal forms, 
with agreed bases for loss settlement, 
and with adjusters having the good will 
factor very much at heart, loss adjust- 
ments under inland marine forms are 
definitely smoother and more satisfac- 
tory today than claims under fire and 
burglary policies. 

This audience is almost entirely made 
up of buyers of insurance for large cor- 
porations, and I believe that you men 
should have the inland marine market 
constantly in mind. And if your brok- 
ers or agents are not awake to the pos- 
sibilities of that market you should make 
sure that that field is explored. Never 
take it for granted that some risks that 
you want to insure cannot be covered, 
provided the transit risk may be legiti- 
mately introduced into the coverage, and 
with the further severe limitation that in 
most cases the inland marine policy can- 
not be relied on to cover on your own 
premises. 

You are probably familiar with the or- 
dinary types of inland marine cover. A 
creat many of them apply to personal 
risks, such as fine arts policies and tour- 
ists’ floaters, wedding present policies, 
and other personal insurances, and those 
forms are largely, and, I think. unfor- 
tunately, standardized. But for merchants 
and manufacturers there are a world of 
coverages available, some of them very 
common and some of them most unusual. 
What will interest many of you are poli- 
cies covering goods sold on the install- 
ment plan, in transit from the factory 
through various channels to the premises 
ef the eurchaser, and to cover the seller’s 
interest until completely paid for and 
final title is passed. Some of you will 
be interested in installation risks cover- 
ing articles of machinery or equipment 
during the period of installation and test- 
ing, on a much broader basis than ordi- 
nary fire insurance could provide. 


U. & O. and Inland Marine 


Probably a good many of you do not 
realize how advantageous to you would 
be various forms of inland marine cover- 
age written under use and occupancy or 
loss of income basis rather than to cover 
direct damage. For instance, manufac- 
turers are dependent on a constant sup- 
ply of raw material being shipped in to 
them from outside sources. It is possible 
to secure an inland marine policy cover- 
ing loss to the manufacturer if his ship- 
ments are delayed or totally prevented 
from arriving at the plant by accidents 
in transit. 

And I believe that under certain cir- 
cumstances the fabricating of materials 
for the manufacturer at some other plant 
could be considered a processing risk and 
that an all risk inland marine use and 
occupancy policy should not only cover 
loss of income from failure to deliver 
by accidents in transit, but also cover 
the same interruption of his business by 
fire, earthquake, windstorm, flood, riot 
and other risks which may be included 
in the all risks category of the inland 
marine form, occurring at the plants sup- 
plying the partially manufactured mate- 
rial. For instance, I am ‘thinking of the 
loss due to shut-down of an automobile 
plant if vital parts made elswhere were 
not received. But such a broad applica- 
tion of inland marine coverage would be 
a target at once for attack by the fire 
underwriters. 

Street railways may insure their loss 








of income—that is, the loss of fares ¢ 
to interruption of service by casualt, 
but, to be sure, the only case | the 
heard of in this class of insurance ' 
for a street railway company which = 
tunnels and bridges as integral parts e 
their routes. g 








Utilities and Broadcasting Companie, 


Electric light and power Companie; 
may insure loss of income through {jj 
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mission lines, and oil companies may jp. 

sure the delivery of oil through their pipe Underwrit 

lines. ; Taken 
Radio broadcasting companies may jp. ern: 

sure not only their broadcasting tower 

against all risks, in the inland Marine The No 


insurance market, but may insure the; 
loss of income because of failure t 
transmit radio programs or transatlantic 
messages because of insured casualty | 


liner, may 
Compagnie 
owners or 


ossible 1 


Importers may use an inland marin § in the ordi 
policy to pick up where their ocean m.— have appli 
rine cover ceases, covering the distriby. sistance. 
tion of their merchandise through to th [| Normandi 
ultimate consignee and until paid fo, — (00) at t 


Similarly, manufacturers and merchants} 


and intern 


who are not importers, may cover thei} those in | 
goods from the factory to destination | to take v 
but that is the ordinary transportation |  ($15,000,00 
floater with which I think you are fg. It has 


miliar. It is not generally known th) willingnes 
merchants may cover goods on consign. — ket to ac 
ment not only in transit, but on the) the fact t 


premises of the consignee, usually with 
a thirty-day limit, but not always. 

I do not think sufficient use is being 
made of the opportunity for inland ma- 
rine insurance under the processing clas. 
sification permitted bv the nationwide 
agreement. For instance, publishers may 
insure books to and from the premises 
of bookbinders and while undergoing 
binding in the bookbinders’ hands, or any 
business house with a _ considerable 
amount of printing being done on th 
outside may cover to, through, and back § 
from the printer, with a definite valu- § 
tion set upon the manuscript. 

Where plants are operated by water) 
power, and this I think is very interest 
ing, inland marine policies can be writ- 
ten covering loss by shut-down of th 
plant due to failure of the water supply } 
with specific reference to any casualty 
damaging the penstock. 

Others of you, manufacturing machin- 
ery, oil burners, automatic stokers, ele- 
vator apparatus, etc., can secure inlané 
marine policies against a multitude of 
perils, including the risks of installation 

A hearse was stolen the other day in 
New York with the corpse in it. The 
morticians’ liability policy of the inlan! 
marine market covers the liability of a 
undertaker for loss of or damage to th 
corpse. 





Side-Track Policy 


A side-track policy issued by the in- 
land marine companies is interesting 
most of you, for, although it does not 
cover the risks of personal injury, for 
which you would need casualty company 
protection, the inland marine policy wil 
step in and protect your liability for 
property damage under the very drastit 
side-track agreements which railroads § 
require you to execute. When yol 
consider that the liability which you a 
sume makes you responsible not only for 
the actual railroad cars on your siding 
but for damage to other railroad trains 
and for railroad equipment if those cats 
should get away from your siding dow! 
onto the main line, I should think tha 
every last one of you should carry 4 
side-track policy where the hazard & 
ists. 

Lecture tours may insure against loss 
of income if the lecturers fail to arrive 
to keep their appointments due to trams 
portation casualty or delay, flood, or thal 
sort of thing. That is merely an extensi0 
of inland marine transit insurance ! 
cover the delivery of persons rather that 
commodities. A fantastic possiblity % 
further development along these lines 
would be to insure a manufacturer % 
merchant against loss due to the fai 
ure of star salesmen to arrive and clos 
deals with valued customers, or against 


(Continued on Page 35) 
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Normandie May Have To 
Sail Largely Uninsured 


VALUE IS CLOSE TO $50,000,000 





Underwriters in World Markets Have 
Taken Only About $15,000,000; Gov- 
ernment Tackles Problem 

The Normandie, France’s giant new 
liner, may have to sail uninsured. The 
Compagnie Generale Transatlantique, 
owners of the vessel, have found it im- 
possible iully to insure the Normandie 
in the ordinary market. As a result they 
have applied to the Government for as- 
sistance. The insurance value of the 
Normandie is about £10,000,000 ($50,000,- 
00) at the present rate of exchange, 
and international underwriters, including 
those in London, are unable or unwilling 


to take up more than about £3,000,000 
($15,000,000). 
It has been suggested that the un- 


willingness of the marine insurance mar- 
ket to accept a greater cover is due to 
the fact that it lost so heavily over the 
burning of the French liner L’Atlantique. 
The London market alone lost £1,340,000 
($6,700,000) as a result of that disaster. 
The problem has been brought before 
the finance cammittee of the Chamber 
of Deputies, which is already considering 
an annex to the agreement of the state 
with the Compaignie Generale Transat- 
lantique by which the state is to subsi- 
dize the running costs of the ship. The 
devaluation of the dollar alone is esti- 
mated to have caused a net loss to the 
owners of nearly $5,000,000. 

According to the “Petit Parisien,” the 
Normandie may have to sail largely un- 
insured. 


Shipbuilding Output Was 
Nearly Doubled Last Year 


_ The output of the world shipbuilding 
industry showed a notable increase in 
1934, according to Lioyd’s Register An- 
nual Survey of Mercantile Shipbuilding, 
recently issued in London. The total 
number of vessels launched was nearly 
double the unprecedentedly low figure 
for 1933. Britain and Ireland combined 
were far ahead of any other country. 
The following figures are taken from 
the summary: Excluding vessels of few- 
er than 100 tons gross, there were 
launched in the world 536 vessels of 967,- 
419 tons gross, of which 459,877 tons were 
in Great Britain and Ireland and 507,542 
tons abroad. 
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The output in Great Britain and Ire- 
land represented 47.5% of the total, com- 
pared with 27.2% in 1933, 25.8% in 1932, 
31.1% for 1931 and 51.2% for 1930. 

Other leading countries’ output was as 
follows: 


ee 152,420 tons 
RAE eS: 73,733 tons 
Paneer 61,729 tons 
Ee 49,542 tons 
aE Sapa et 46,905 tons 


compared with 1933, amounted to no less 


than 478,403 tons (97.8%). 





_, IDLE TONNAGE REDUCED 

The idle tonnage in the harbor of 
Hamburg was further reduced as of 
March 1, when it amounted to twenty- 
four vessels against twenty-six. This 
figure applies only to vessels sailing the 
high seas. Of these two were British 
and twenty-two German owned. The 
tonnage amounted to 71,595 BRT against 


- 


91,865 on February 1. 





GREAT LAKES SEASON OPENS 
The Great Lakes season opens offi- 
cially April 15 and marine underwrit- 
rs are busy quoting rates and getting 
Policies signed. Pre-season business has 
een rather active. 























British Lower Hudson 
Bay Insurance Rates 


CUT OF 25% IS 
Dates for Quaninn and Closing Season 
Remain Unchanged While October 


Surcharge Remains 


AUTHORIZED 





The Imperial Shipping Committee of 
Great Britain announces that as a result 
of consultations with representatives of 
marine underwriters, the additional pre- 
miums charged for vessels breaking the 
customary insurance warranty, by pro- 
ceeding to Hudson Bay, will be reduced 
by 25%. 

The Canadian government pressed un- 
derwriters to reduce the rates charged 
for vessels making the voyage to Church- 
ill, the new grain and cattle port in 
Hudson Bay, large sums having. been 
spent by the government in making navi- 
gation to the port practicable. In 1929 
the government invoked the aid of the 
Imperial Shipping Committee as a medi- 
ator in this matter. 

Unfortunately the steamer Bright Fan 
was lost by striking an iceberg the first 
season the new route was open. This 
loss took away all the premiums paid in 
respect of the trade, and left a debit that 
was not made up until the successful 
season of 1934. 

A year ago the underwriters’ repre- 
sentatives promised that if a sufficient 
number of vessels madc the voyage, and 
no serious casualty was incurred, further 
reductions in the insurance rates on the 
voyage would be considered. The cut 
of 25% now announced shows they have 
fulfilled their promise. 

Vessels equipped with a gyro com- 
pass may be allowed 25% off that part 
of the new additional premiums which 
is calculated on the insured value of the 
ship. The dates of opening and closing 
the season will remain unaltered, while 
the surcharge of 25% for leaving Church- 
ill after October 7 but before October 
15, being calculated on the new rates 
of additional premium, will represent a 
corresponding reduction. 

The full report of the Imperial Ship- 
ping Committee will be presented to the 
governments concerned. 


Shipping Committee Worked 
Hard For Rate Cut 


The reduction of 25% in the minimum 
additional premiums for the suspension 
of the warranty in the cases of well- 
found ships employed in the Hudson Bay 
route during the 1935 season reflects 
credit on the work of the Imperial Ship- 
ping Committee, and especially of Sir 
Halford Mackinder, its chairman. 

Twelve months ago the Joint Hull 
Committee, having in mind the experi- 


Imperial 


ence and improvement in the conditions 
for navigation, recommended for the 1934 
season a reduction of 10s. per cent on the 
insured value in the rates of additional 
premium for the Hudson Bay route, and 
the chairman indicated that if a consid- 
erable number of vessels visited Church- 
ill during the 1934 season and there was 
no serious loss the Joint Hull Committee 
would be prepared to consider favorably 
the question of a further reduction. 

In its last report the Imperial Ship- 
ping Committee remarked that the evi- 
dence it had accumulated tended strongly 
in the direction of the view that, during 
the open season of navigation, for a well- 
found ship the risk of casualty was lit- 
tle, if any, greater on the Hudson Bay 
route than on the voyage to Montreal 
by way of the St. Lawrence. The com- 
mittee recognizes, however, that under- 
writers conduct their business on the 
basis of recorded results, and that as 
long as the Hudson Bay route was used 
by comparatively few vessels a total loss 
might more than account for the whole 
of the earnings of the season. 

Reference was made to the loss of the 
steamer Bright Fan in September, 1932, 
the incidence of which precluded any 
greater reduction of premium last year. 
It is therefore of importance for the fu- 
ture course of insurance rates that, with 
the encouragement of all practicable aids, 
the greatest care in navigation should 
continue to be taken, and that while an 
expansion of the volume of the right 
tvne of traffic giving a better spread of 
risks is desirable, as has been empha- 
sized by the Imperial Shipping Commit- 
tee, only vessels efficiently furnished for 
the voyage should be chartered. 





TO INVESTIGATE LOSS 

The British Board of Trade has de- 
cided to inquire into the loss of the 
Blairgowie, the 3,200-ton steamer that 
sank with her crew of twenty-six in a 
mid-Atlantic hurricane on February 27. 
Walter Runciman, president of the Board 
of Trade, announced in the House of 
Commons that this inquiry would decide 
whether a formal investigation should be 
held. The question of the ship’s sea- 


worthiness would, he stated, be exam- 
ined. Replying to a suggestion that the 
Blairgowie was undermanned, President 
Runciman declared that the ship’s crew 
was one in excess of the minimum re- 
quirements. 


DuBois Address 


(Continued from Page 34) 

the failure of chief executives to reach 
the point where vital negotiations were 
to be completed. If the amount of loss 
involved in a definite set of circumstances 
could be foreseen and agreed on in ad- 
vance, such insurance should be available, 
and I believe it could be placed. 

Automobile fire, theft, and transporta- 
tion insurance was a development of the 
inland marine insurance market, and con- 
tinues to be inland marine insurance, 
although it has grown to such propor- 
tions that it is separately classified. That 
same situation is developing now in re- 
gard to aircraft insurance, not only on 
planes, but on shipments by planes, 
against perils that only the inland marine 
market could cover. 

Nationwide Agreement 

You men here exert a very powerful 
influence in the insurance world, and 
your power is greater than you realize 
or than you have so far exerted. The 
nationwide agreement is already under 
attack in various states where it is being 
shown that the limitations of marine in- 
surance powers are definitely hurting 
merchants and manufacturers. When- 
ever and wherever you arrive at the con- 
clusion that your interests are prejudiced 
by that agreement, I think you should 
protest to the Insurance Departments of 
your various states seeking modification 
and liberalization of that agreement. 

IT do not know what you can do, but 
I am giving you the problem to solve 
as to how you can best exert your influ- 
ence to prevent the over-extension of 
restrictive activities of the Inland Ma- 
rine Underwriters’ Association, and th 
growth of other similar boards and bu- 
reaus. 








Court Holds for Underwriters; 


Decides Vessel Was Cast Away 


Giving judgment recently in a case 
which was before him in the King’s 
Bench Division for twenty-one days, 
Justice Talbot held that the loss of the 
steamer Evermore in the Bay of Biscay 
in April, 1933, was not due to a peril 
insured against. His decision was in an 
action in which Mrs. Elsa Graud of Riga 
and her husband, Capt. F. Graud, claimed 
from Edward John Dearsley, Lloyd’s un- 
derwriter, for a total loss under a marine 
policy. 

The policy provided for the payment 
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of £12,000 in the event of a total loss of 
hull and machinery, and Mr. Dearsley 
was one of a number of underwriters 
concerned. 

While on a voyage from Italy with 
iron ore the Evermore foundered, due, 
the plaintiffs alleged, to damage by strik- 
ing a submerged object some days earlier 
and a subsequent explosion. The de- 
fendants alleged that the ship was wil- 
fully cast away with the knowledge and 
consent of the plaintiffs. 

Giving judgment, Justice Talbot re- 
ferred to the evidence that had been 
given regarding the striking of a sub- 
merged object. There were references 
to this blow in the logs and it was re- 
ported by radio to Capt. Graud on April 
2. On the night of April 8, the chief 
engineer went to open the cock and said 
it broke away from the ship’s side. An 
explosion occurred and there was an in- 
rush of water. Because of the steam, it 
was said, it was impossible to enter the 
engine room and do anything to put 
matters right. 

“There can, in my mind,” declared Jus- 
tice Talbot, “be only one explanation if 
he did not discuss it, and that is that 
Capt. Graud expected the ship to be lost, 
for the best of reasons—namely, that it 
had been arranged between him and the 
master that she should be lost.” 

Tustice Talbot also found that Mrs 
Graud could not recover against the un- 
derwriters. She had given her husband 
absolute dominion over the ship—which 
was in her name—and he therefore stood 
in the owner's position. He (the judge) 
therefore gave judgment for the under- 
writers. 
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-CASUALTY AND SURETY 








A.M.A. Insurance Division Gives 


Close Interest to Casualty Problems 


Rising Costs of Auto Accidents and Workmen’s Compensa- 
tion Topics Before Atlantic City Annual Meeting; 
J. Albert Robinson Presides 


Casualty and surety problems came in 
for their share of recognition at this 
weck’s insurance conference of the 


American Management Association, held 
at the Chalfonte-Haddon Hall. Atlantic 
City, N. J.. under the direction of J. 


Albert Robinson, McKesson & Robbins. 


Inc., who is vice-president in charge of 
the A.M.A. insurance division. In addi- 
tion to Mr. Robinson’s own treatment of 


casualty conditions at the Tuesday morn- 
ing his talk being entitled “An 
Objective Scrutiny of Insurance,” a lively 
round table discussion took place at that 
afternoon’s session led by L. H. Wiggers, 
insurance manager, Procter & Gamble 
Co Five suggested topics were pro- 
grammed for practical consideration and 
they were: 


session, 


Rising costs of automobile accidents 
Blanket fidelity bonds—position bonds— 
schedule bonds Reporting forms for 
fluctuating values Recording and ac- 
counting practices for insurance buyer: 
Use and occupancy. 


Most Interest in Auto Accidents 


The subject that provoked the most 
apparent interest was the rising costs of 
automobile Many members of 
the A.M.A. have large fleets and a point 
that was stressed by several speakers was 
the for care in selection and 
preliminary training of drivers to hold 
down automobile liability losses. This be- 
comes of special importance to self in- 
surers of this line. Some of the larger 
companies go so far as to have special 
physical examinations and other tests of 
drivers to detect impairments that might 
handicap them as drivers. 

Mr. Wiggers in introducing the subject 
said that selection of drivers was of 
great importance as in his own company, 


accidents 


necessity 


for instance, 20% of the drivers have 
80% of the accidents. Another point 
brought out was that night accidents 
average much worst than day accidents 


and this involves the whole question of 
night duty which applies particularly to 
sales personnel who are apt in some 
lines especiaily to have considerable night 
driving 


The subject of the use of a deductible 


property damage feature brought out 
some differences in experience of as- 
sureds. It was the experience of one or 
two company assureds that the deduct- 


ible feature improved the loss experience, 
but one speaker was quite emphatic in 
giving his company experience that small 
deductible on big fleets had little or no 
apparent effect on He also gaye 
some figures showing that in one investi- 


gation it was shown that 7% of drivers 


losses 


were responsible for 50% of the acci- 
dents. 

Professor Ralph H. Blanchard of 
Columbia University pointed out that the 
Massachusetts auto act which makes 
compulsory iiability insurance for all 


drivers has had no effect on loss expcri- 
ence, explaining the theory that compul- 
sory liability would improve the automo- 
bile accident situation. 

Considerable discussion took place over 
the validity of two policies in the case of 
change in title of automobile ownership 
where title was passed from one company 
to another as, for instance, in the case of 
subsidiary companies in a large organiza- 
tion. The question was brought up be- 
cause of the clause which declares the 


policy void if there is other insurance, 
this having reference to fire and theft 
coverage. The net result seemed to be 
that it was a legal question involving in- 
surable interest and that where new in- 
surance was issued when title to the 
automobiles passed to new owners the 
old insurance automatically terminated. 


Blanket Bonds Favored 


There was a preponderant opinion in 
favor of blanket fidelity bonds as against 
position bonds or schedule bonds. 
Summed up, the thought was expressed 
by one participant that there is nothing 
like the blanket bond as no one can tell 
where the loss is going to come and 
schedule bonds require an enormous 
amount of work. There are many advan- 
tages to blanket coverage, he said and 
disadvantages to group classification of 
employes making the automatic protcc- 
tion necessary. 


Robinson on Serious Compensation 
Problems 


J. Albert Robinson in his formal ad- 
dress covered a lot of ground casualty- 
wise embracing the complex problem of 
workmen’s compensation, which, he said, 
like the poor, is always with us; state 
insurance funds, and settlement of claims. 
He quoted from articles by John M. 
Francis, New York Journal of Com- 
merce; Richard Spitz, Newark attorney; 
John R. Blades, insurance adviser; Wil- 
lam Leslie, associate general manager, 
National Bureau, and the insurance de- 
partment of the national chamber of 
commerce, all by way of driving home his 
points. 

_Mr. Robinson’s main theme was that 
liberalization of workmen’s compensation 
laws of nearly every state, increased 
benefits and broadening of occupational 
disease coverage, are unquestionably the 
result of a well organized movement 
sponsored by labor unions and supported 
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by social workers. He said the problem 
had become particularly acute during the 
past year “due to the advanced social 
philosophy which has been emanating 
from Washington.” 

Among corrective measures he urged 
the following: 

1. “Concerted, intelligent action — not 
Chamber of Commerce or Manufacturer’s 
Association protests — under qualified 
leadership is therefore essential if the 
prevailing trend is to be checked. 

2. “A sounder actuarial basis for de- 
termining rates than that which exists at 
present. 

3. “A concerted effort made to bring 
about uniform benefits in all states in 
order to eliminate the unfair discrimina- 
tion between states now existing which 
has complicated the competitive situation 
of business and industry.” 

As to state insurance funds Mr. Robin- 
son emphasized that he was unalterably 
opposed to the further encouragement of 
monopolistic state fund insurance al- 
though “I recognize that certain condi- 
tions have developed which give strength 
and reason to some of the arguments 
which the proponents have advanced in 
its favor. Let us not, however, jump from 
the frying pan into the fire in our ardor 
to correct conditions which can be more 
satisfactorily rectified in some _ other 
way.” 

Some Features to Claim Settlements 

The speaker started off on settlement 
of claims from the angle that many hon- 
est claims are frequently contested, usu- 
ally with unfortunate consequences for 

(Continued on Page 37) 
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The assets of the Northwestern Mutual, as reported to state insurance departments, now 
total a billion dollars—a great estate administered for the mutual welfare and protection 
of more than 600,000 policybolders. 






































S. K. Crawford Again 
Heads Automobile Assp 


MAGRATH AT ANNUAL MEETING 
Rating Chief of N. Y. Dep’t Pleads fo 
Humanitarian Work Along Safety 

Educational Lines 

Joseph J. Magrath, head of the rat. 
ing bureau in the New York Insurance 
Department, made a plea for greater 
humanitarian work along safety educa- 
tional lines by insurance men before the 
annual meeting of the Automobile Casu- 
alty Underwriters Association at the 
Downtown Club, New York, on Tuesday 
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He emphasized that if in 
public the producers of the country wil 
preach of the necessity for care by motor- 
ist and pedestrian, “they will perform an 


unquestioned public service and at the | 
serve a further practical use | 


same tim¢ 
to their business.” 


Presiding officer was Samuel K. Craw- } 


ford, Standard Surety & Casualty, who 
was re-elected chairman of the associa- 
tion for another year. Other officers 
elected are E. Kemble, Zurich, vice-chair- 
man; and Clarence Ramsett, Home In- 
demnity, secretary. 


Auto Business Classified 
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Mr. Magrath made a number of sug: § 


gestions in approaching the general prob- 
lem confronting underwriter and pro 
ducer alike. He said: “It would not be 
unreasonable to classify business as: 

1. Private and commercial small risks. 

2. Private and commercial large risks. 
3. Special hazard risks, all sizes. 


“In the first, we find the bulk of the J 


automobile business. It is the average or 
normal class which responds to the influ 
ence affecting the general hazard and 1s 
used as a basis for rate-making. This 1s 
the non-fleet business n 
usual condition. Most of the unrest in 
this class arises from the lack of price 
distinction between those who use theit 
cars infrequently and those who have 
their cars in constant use. Another critic 
ism relates to the failure to surcharge 
accident repeaters. Underwriters must 
continue to devote attention to both. 
“The second class represents risks that 


receive recognition, in a fixed ratio, 0 | 


assumed non-operation and partial credi- 
bility for loss record. The one arbitrar) 
and the other scientific plan do not al 
ways produce equitable resuits satisfac 
tory to insured and insurer. The unre 
lability of audit data led to the adoption 
of the fixed fleet credits. This will prob- 
ably be ultimately revised to reflect vatt 
ations by industry groups. Adjustments 
cost by size of risk due to modification 
of necessary expense loading, may be 
feasible when it can be ‘shown that the 
rights of small risks are not prejudiced 
thereby. Equity rating, where permitted, 
involves unofficial recognition of variable 
expense loadings. 

“The third or special hazard class con- 
(Continued on Page 37) 
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ny Changes Made in 
ia Liability Ins. Manual 


EFFECTIVE APRIL 8 NATIONWIDE 


thod for Rating Theatre Liability 
ates of Chief Changes; Elevator 
j Rates Completely Revised 


Numerous changes in rules, classifica- 
tions and rates in the Manual of Liabil- 
ity Insurance became effective country- 
§ wide on April 8. According to the an- 
nouncement of the National Bureau of 
Casualty & Surety Underwriters, the re- 
yisions for the most part affect elevator, 
theatre, product and residence, estate 
and farm public liability risks, but cer- 

Stain minor changes have been made in 
‘other public liability coverages as well. 
While the revisions in the standard 
‘limits rates are chiefly upward in nature, 
Sa substantial reduction in the charges 











i for excess limits coverages has_ been 
alin made. The National Bureau points out 
‘that this reduction will tend to minimize 

» Ass'n ‘or entirely to offset the effect of in- 
creases aS far as individual policyholders 

re concerned. 

<7 A new method for rating theatre lia- 
Pleads for & bility risks is outstanding among the 
Safety changes. In the past, premium charges 
‘for these risks have been based on seat- 

ing capacity. They will now be rated 

F the rat. | according to the number of admissions. 
Insurance | “The change in the basis for rating thea- 
iT greater | tre risks,” the Bureau explained, “is in 
ty educa. | recognition of the fact that exposure to 
before the | hazard is really influenced by the num- 
bile Casy. | ber of patrons attending performances. 
1 at. the Due to the continued adverse develop- 
Tuesday | ment of theatre public liability experi- 
ivate an pence in certain territories, principally in 
untry wil | are cities, a revision in rates has been 
by motor. § made necessary and a general increase 
srform an | #2 Premium level has resulted. However, 
1d at the | because of the new method upon which 
ctical use | tates, are to be based, the premiums: for 


individual theatres may be changed but 
K. Crm: | slightly or actually be reduced.” 
‘ ' The theatre portion of the Liability 


been published in the owners’, landlords’ 
and tenants’ section. 

Rates for elevator public liability in- 
surance have been completely revised for 
the entire country for the first time since 
1924. The changes represent an effort to 
bring rate schedules into harmony with 
the latest experience country-wide and 
both increases and decreases are in- 
volved. 

A general increase in the cost of in- 
spection and engineering service, partic- 
ularly on important classifications, is 
pointed out by the Bureau as having ia 
direct bearing upon increases in elevator 
premium rates. As in steam boiler and 
machinery risks, inspection service for 
elevators is a more important and fre- 
quently a more costly item than actual 
losses. 

Product P. L. Rates Increased 


For product public liability insurance 
the new rates affect principally risks in- 
volving the sale of food products and 
represent a general increase for a num- 
ber of classifications in this category. In- 

Commenting on the experience in the 
product public liability line, the Bureau 
emphasizes that a continued adverse 
trend has developed. “Casualty under- 
writers are particularly concerned over 
this class of business, are watching its 


(Continued on Page 42) 





FIGHT PA. SURETY FUND 


Pennsylvania surety men were in Har- 
risburg yesterday opposing House Bill 
212, which provides for a state surety 
fund to bond all state officials and em- 
ployes. A public hearing was held. 


N. Y. VISITORS 
Charles Kohne, general agent of the 
Royal Indemnity in Pittsburgh, and 
Jerome P. Bowes of Bowes & Co., Chi- 
cago, were New York City visitors this 
week. Mr. Kohne recently returned from 
a month’s pleasure trip to Florida. 


FAIRCHILD, IVES AT HEARING 

Claude E. Fairchild, assistant general 
manager, and Henry Swift Ives, specia! 
counsel, Association of Casualty & Sure- 








alty, who | ge ; : : 

‘ a Manual has been eliminated, and infor- ty Executives, represented that organiza- 
a mation formerly presented on separate tion at the Illinois code hearing on 
r officers a soggie - ; , . 

ice-chair- Paes with reference to these risks has Wednesday in Springfield, Ill. 
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New York Plans Sales Congress On April 15, 


r of sug- 

‘ral prob- ' 

and pro- f 

d not be 

S as: 

wy ' — Considerable enthusiasm in the forth- 

-s coming National Accident & Health 
Week, April 15-20, was aroused alonyz 

k of the | William Street, New York by the Great- 


erage of i. New York special committee of the 
he inf. |) Ocal Accident & Health Club, headed by 
d and is f James R. _Garrett,. National Casualty. 
‘This is @ Elsewhere in the country the same spirit 
no un | SShown with all classes of companies 
nrest a writing this line cooperating for the first 
of price ES “on in a nation-wide movement to popu- 
ise their i arize disability income insurance. This 
ho have movement has strong support with the 
or critic: Bureau of Personal Accident & Health 
ircharge 3 Underwriters, Health & Accident Under- 
-; wee writers Conference and Industrial In- 
ot p Surers Conference—the three major com- 
sks that i 4 organizations in the field, all behind 
-atio, of P ats addition the governors of California 
al credi- Phe in Kentacky have already issued proc- 
bitrary | amations, and Governor Lehman of 
‘aa al- Bi New York has been invited to do so. 
satisfac- Mayor La Guardia Expected 
€ unre The New York City committee got its 
— p activity under way on Monday morning 
I] prot a with the raising of a large Tecee int 
ct vat § William and John Streets announcing the 







ree a 


sin i eee 

ncaa § special week. Then at a luncheon meet- 
ail be ue on Wednesday the following program 
~ di | speakers was announced for an all- 


edie g day sales congress to be held Monday, 
2 Juc “ © April 15, in the 60 John Street building 
rmutted, BS to which agents and brokers have been 
variable | cordially invited. 

; 10:00 A. M.—Opening address by James R. Gar- 
rett, Chairman of the Greater New York 
Committee. 






Ss con- 











To Start Off National A. & H. Week Drive 


Short talk by W. Franklyn White, president 
of Accident & Health Club of New York. 
Short talk by Louis J. Rice, president of In- 
surance Brokers Association of N. Y. Inc. 

11:00 A. M.—Address by Edson S. Lott, presi- 
dent of United States Casualty. 

11:15 A. M.—Sales talk by Ralph Robbins, 
Agent of Preferred Accident. 

11:45 A. M.—Short talk by Andrew J. Mountrey, 
Standard Surety & Casualty. 

12:30 P. M.—Sales Demonstration by Harry A 
Usher, Aetna Life. 

2:00 P. M.—Address by James C. Heyer, vice- 
president, Commercial Casualty Co, and 
Metropolitan Casualty Co. 

3:00 P. M.—Sales talk by Col. Henry B. Fair- 
banks, Agent of Connecticut General Life. 

4:00 P. M.—Address by Charles’ Bellinger, 
W. L. Perrin & Son. 

As an added feature Mayor La Guardia 
of New York City has accepted an invita- 
tion to talk at the meeting around the 
noon hour. It is further expected that a 
message from Governor Lehman will be 


read. Julius Ullman, Continental Casu- 
alty, who is_ publicity committeeman, 
stresses: 


“Although invitation cards have been 
distributed to the local offices no written 
invitation to brokers and agents is neces- 
sary. All are welcome at the meeting 
throughout the day without an invitation 
card, as well. It is the desire of the 
Greater New York Committee to give 
the benefit of this concentrated effort for 
advancement of the accident and health 
business to the greatest number of the 
producers available.” - 








Brokers and Agents 


are invited to attend the 


Sales Congress 
Monday, April 15, 

10-11 A.M.-12-2-3 and 4 P.M. 
60 JOHN STREET 
Entire 19th Floor 
In connection with 
NATIONAL 
ACCIDENT & HEALTH 
WEEK 





Prominent Speakers—Sales Demonstra- 
tions—Policies and Literature of 
26 Companies on exhibit 


Greater N. Y. National 
Accident & Health Week Committee 








J. J. Magrath Talk 


(Continued from Page 36) 


sists of such risks as buses, taxicabs, long 
haul truckmen and some others. Many 
risks of this type involve problems and 
hazards of such unusual character that 
home office underwriters and field men 
are perplexed by them. An underwriting 
pool, equipped to give intensive study to 
the special problems involved, should re- 
lieve the strain on company underwriters 
and result in a more satisfactory means 
of coping with the demand for depend- 
able coverage.” 


A.M.A. Discussion 


(Continued from Page 36) 





the insurers, while crooked and _ un- 
founded losses are more often compro- 
mised when they should be resisted if for 
no other reason than to discourage dis- 
honest claimants and attorneys. Then he 
swung into his theme: “I shall not dwell 
on the dire results of ‘arson rings,’ or 
discuss the indisputable existence of ‘lia- 
bility rackets’ aided by the baneful activi- 
ties of ambulance chasing lawyers and 
unprofessional doctors possessed of more 
greed than conscience. Neither shall I 
discuss the proper qualifications of ad- 
justers, or cite examples of the ill will 
which has been needlessly engendered 
many times in the settlement of losses. 

“The insurance companies most cer- 
tainly must bear a full share of the re- 
sponsibility for the situation which exists. 
Especially in the liability field the philos- 
ophy that they have applied to the set- 
tlement of claims has been both unsound, 
and at times even demoralizing, and we 
find the cost of most every form of public 
liability insurance increasing at an alarm- 
ing pace. Not tht least reprehensible 
practice is that of capitalizing large ver- 
dicts as sales arguments, which is having 
a boomerang effect by stimulating an in- 
creasing claim consciousness on the part 
of the public, and more particularly that 
portion of the public of questionable 
moral fibre. 

“On the other hand, candor compels me 
to say that the purchasing public cannoi 
boast that its skirts are clean. The insur- 
ance buyers, or more particularly the 
management which he serves, is often ob- 
sessed with the good will bogey, and the 
insurance company is urged to make 
quick cash settlements for so-called ‘nui- 
sance cases’ which in the long run is 
simply lending aid and encouragement to 
the culpable practice of easy settlements 
and the laying up of future trouble and 
cost.” 
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The Question Box— 


| 


ments, New York 


Conducted Semi-Monthly on Boiler and Machinery 
Insurance by E. B. Thistle, Eagle Indemnity, and J. F. 
O'Loughlin, Royal Indemnity, Metropolitan Depart- 


Machinery Direct Damage Insurance 


Q. On a_ turbine-generator unit on 
which Explosion coverage is written, is 
there any coverage on the generator? 

A. Yes; the generator is covered as 
respects a sudden and accidental disrupt- 
ing of its rotating members. 

O. Is a flywheel mounted on an engine, 
pump or compressor insured as a part of 
such, without an additional premium? 

A. Yes; all wheels mounted directly 
on the shaft of such engines, pumps or 
compressors are insured as a part theicof. 

O. If a piece of rotating electrical ma- 
chinery is insured for breakdown cover- 
age, would the disruption of its rotating 
field or armature constitute a loss undet 
the policy? 

A. Yes; such coverage affords protec- 
tion against the sudden and accidental 
breaking, deforming, burning out or rup- 
turing of the object or any part thereof, 
which manifests itself at the time of its 
occurrence by immediately preventing con- 
tinued operation or by immediately im- 
pairing the functions of the object, and 
which necessitates repair or replacement 
before its operation can be resumed or its 
functions restored. 

QO. If insurance is carried on a switch- 
board, are the bus bars and oil switches 
used in connection therewith covered as a 
part of the switchboard? 

4. Only when such bus bars and oil 
switches are mounted on the switch- 
board or mechanically connected thereto. 


QO. If a refrigerating system is covered 
under a machinery (or beiler) policy is 
the brine piping considered a fart of the 
system ? 

A. No; an additional premium must 
be charged if the brine piping is to be 
insured, 

O. How is a_ refrigerating system 

A. It is rated on the total horse power 
of all compressors connected to the sys- 
tem. 

O. Why should engines and turbines 
be provided with an independent overspeed 
stop when it already has an operating 
governor? 

A. Because the most dependable gov- 
ernors may become defective in operation 
and without an independent stop might 
easily leave the machine with a wide open 
throttle and thus permit it to overspeed 
to the point of destruction. 

O. How much damage can a flywheel 
explosion do? 

A. That depends on many factors. The 
explosion of a 62” wheel in a paper mill 
cost an insurance company $17,642 in di- 
rect damage, and a loss of production to 
the insured in excess of $35,000. In an- 
other plant a harmless looking 54” wheel 
exploded and caused $10,080 damage. As 
late as Columbus Day a flywheel loss in 
Chicago resulted in the death and injury 
of several persons and an estimated prop- 
erty damage of $300,000. 





General Brokers’ to Probe 


Personal Injury Claims 


Aroused by the recent rate increases in 
O. & T. liability rates on account of con- 
stantly increasing personal injury claims, 
often grossly exaggerated or fraudulent, 
the General Brokers’ Association of Met- 
ropolitan District, Inc., at a meeting held 
at 60 John Street, New York, Paul Si- 
mon, president, has sent out a resolution 
in which it is emphasized that the asso- 
ciation, through its recently formed com- 
mittee on fraudulent claims (Nathan 
Greenbaum, chairman) has invited all 
organizations and agencies “interested in 
this vital matter to cooperate with it in 
making a thorough investigation of all 
the factors responsible for this deplorable 
condition and to bring their findings to 
the attention of the proper governmental 
authorities for such action as mav be 
deemed necessary to eliminate these 
evils.” 


NAT’L SURETY PLAN OPERATIVE 
The approved plan of reorganization 
for the real estate securities guaranteed 
by National Surety Co. has been declared 
operative with respect to practically all 
series of securities of nineteen of the 
companies affected by the plan. The new 
company, National Bondholders Corp.. 
has approved the first cash distribution 
to be made under the plan, states Harvey 
D. Gibson, C. Prevost Boyce and John 
W. Hannon, reorganization managers. 
Payments will range from 3% to 850%, of 
principal amount of certain bonds. 

Cash distributions will be made to 
holders of bonds of four companies 
where the collateral has been taken over 
or is in the process of being taken over 
by the new company. 








MAY DROP PASSENGER HAZARD 

The Ontario Government, following 
the lead of Alberta and New Brunswick, 
plans to eliminate the liability of a mo- 
torist for injurv to a guest passenger by 
legislation this session. 


NEW PENNSYLVANIA BILLS 





How These Bills Affect Casualty Com- 
panies, Especially in Auto 
Accident Cases 
A series of bills affecting casualty com- 
panies, especially in automobile accident 
cases, have been introduced in the Penn- 

sylvania Legislature. 

One, sponsored by Representative 
Samuel Weiss, Pittsburgh, directs that 
all releases of damages for personal in- 
juries or death executed within thirty 
days of the injury, are voidable if action 
for damage is begun within sixty days. 
A similar bill, by Representative Morris 
Root, Philadelphia, makes voidable such 
releases executed within fifteen days of 
the injury. 

Representative Greenstein, Philadel- 
phia, has introduced a bill which pro- 
hibits imprisonment of any person in an 
action for recovery of damages arising 
out of injury to person or property, un- 
less the injury was wilful or malicious. 

The insurer of the defendant in an ac- 
tion involving operation of a motor ve- 
hicle is made a party defendant, in a 
bill introduced by Representative Omin- 
sky, Philadelphia. It permits the court 
first to conduct a trial to determine lia- 
bility of the insurer. 





PA. HEALTH INSURANCE BILL 

Health insurance, including maternity 
benefits, has been pronosed in the Penn- 
sylvania legislature. The bill, introduced 
by Representative Al Tronzo, Pittsburgh, 
was drafted by the Pennsylvania Secur- 
ity League, and is believed to foreshad- 
ow the provisions of a health insurance 
measure which Governor Earle’s admin- 
istration is considering. 

Briefly, the bill provides that, effective 
January 1, 1936. contributions would be 
paid in by the employer, emplove and 
the state. Benefits can be paid after 
Tuly 1, 1936, for disability, sickness or in- 
jury, provided the disability does not 
come under the workmen’s compensation 
law. 


Opposition to Changes in 
Pa. Compensation Act 


Drastic upward revision of compen- 
sation rates in Pennsylvania, as proposed 
by the Earle administration’s legislation, 
will defeat its purpose by decreasing em- 
ployment in industries unable to compete 
with other states. This declaration was 
made before the house labor committee 
at a hearing for opponents of the mea- 
sure. 

The administration’s bill is a general 
revision of the 1915 compensation law, 
making many sweeping changes. It pro- 
poses to increase weekly compensation 
payments from $7 to $12 as a minimum, 
and from $15 to $25 as a maximum. 

“This can’t be done,” the committec 
was told by former Representative Hen- 
ry I. Wilson, Indiana, who aided in draft- 
ing the 1915 law. “You can’t tax industry 
as you propose in the $203,000,000 new 
tax program and _ still leave enough 
money to bear the cost of this compen- 
sation bill.” Mr. Wilson also said it 
would increase the compensation costs 
of bituminous coal companies fourteen 
cents a ton, preventing competition with 
West Virginia coal companies. 

The labor committee indicated some 
amendments may be made in the bill be- 
fore it is reported to the house for final 
action. 


Ind. Liquor Bond Standards 
Set Up by Beverage Board 


Surety companies that wish to bond 
persons engaged in the liquor business 
in Indiana will have to meet the same 
standards that the Federal government 
sets up for such bonding houses, it has 
been announced. 

The new state alcohol beverage com- 
mission, in a meeting with Harry E. 
McClain, state insurance commissioner, 
decided on this move after it was point- 
ed out that the state could not afford 
to take chances on “fly-by-night” bond- 
ing companies. The commission also 
pointed out that strong surety bonding 
companies would not try to bond irre- 
sponsible persons. 





CALLED “TRICK BILL” 

A simple little trick bill was introduced 
in the New York State Assembly 
recently by Aaron F. Goldstein, Demo- 
crat of Brooklyn, which if enacted into 
law, might at least double the rates on 
all motor vehicle insurance policies. 

The bill amends the Civil Practice Act 
by providing that causes of action for 
personal injuries, resulting from negli- 
gence, now limited to three years from 
date thereof in which to commence such 
action, shall not be deemed to have ac- 
crued until the discovery by the plaintiff, 
or the person under whom he claims, of 
the facts constituting the cause of ac- 
tion. The bill was referred to codes 
committee. 


PA. AUTO TAX BILL 

A bill in the Pennsylvania legislature 
proposes a 2% tax on gross premiums 
on automobile policies written in the 
state by foreign companies. Proceeds of 
the tax would be diverted to police pen- 
sion funds of the municipalities in wh®h 
the insured vehicle is owned. This tax 
is similar to the 2% tax the state now 
levies upon foreign fire companies and 
distributes to firemen’s relief associa- 
tions. 


WIS. COMPULSORY BILL 

A compulsory automobile liability bill, 
based on the results of a two-year study 
by a legislative interim committee, has 
been introduced in the Wisconsin Legis- 
lature and a brisk fight is expected to 
ensue when it comes up for consideration. 
_A_ bill to give the Board of Public 
Utilities power to reject insurance poli- 
cies offered for buses if there is any 
doubt of the insurance company’s finan- 
cial responsibility has been passed by the 
New Jersey Senate. 





St. Louis Ruling On 
Occupational Diseasg) 


FIVE YEARS TO FILE CLAINy 


On 


A recent ruling by Circuit Judge Joke By 
W. Joynt that persons suffering from af Regard 
occupational disease who seek damage | 
from their employer must file suit Withi : 
five years after the condition of thy, 
health is first ascertainable is expecte! 





Considered First Time Limit Has Bex 
Set; To Have Bearing on Litiga. 
tion Throughout Missouri} 











to have great bearing on such litigatig If a vot 
throughout Missouri. There are hundpip as to whe 
of such cases now pending in the coyn§ of the loc 
So far as is known, this is the first tin the chan 
that such a limit has been set. ‘ Conklin, { 
The total amount demanded of emplo.§ Inc. wou! 
ers in the pending cases has been es.) Conklin h 
mated at approximately $15,000,000, ,— of a cent 
the majority of the cases the plainti— New Jer 
claim that they contracted silicosis — friends al 
breathing silica sand or dust. One of 
Judge Joynt’s ruling was in the qyp his energ 
brought by John Mikolatski. 2429 Sow ualty Uni 
Second Street, who alleged he had cof Jersey ©! 
tracted a lung complaint while employ:if of the ct 
by the National Pigments and Chemic— tary. H 
Co., First and Sidney streets, St. Loui® twenty 9 
He asked for $35,000 damages. At th) bringing 
trial of the case Mikolatski testified thy managers 
he had worked for the company fropf at a mec 
1919 until 1933, becoming aware of t=! and atten 
lung ailment in 1927, and that he haf in this f 
been in the hospital for several weeks ix} zation cz 
1928. He did not file his suit for dan.) serving v 
ages until June 4 last. tion com 
When Mikolatski finished his tesi-{ son, Tre 
mony Judge Joynt instructed the jury») United S 
return a verdict for the defense, holdin§ members 
that the plaintiff was not entitled te R 
damages because the statute of limit: De 
tions applied and that he should hav§ acsociatic 
brought his suit within five years from workmen 
the time he first became aware of th® gtiminati 
lung:trouble. This ruling is said to hav jury fixit 
direct bearing on hundreds of the pent-F iy eg 
me Sse Conklin 
ing sever 

Display Burglars’ Tools And = 
Rifled Safe at Lecturf mvs « 

The concluding lecture in a series oM fynd. V 
three on burglary and robbery cover ¢iations’ 
ages conducted under the joint auspice— which h 
of the metropolitan offices of the Eagk the Ass 
Indemnity and Royal Indemnity comp-F Executiy 


nies, which was held recently, had sf sure pro 











its speaker J. A. Magovern, superinten’) ity fund 
ent, burglary department, who talked mf [t passe 
“Interior, Exterior and Paymaster Rob signed | 
bery and Safe Deposit Box Insurant§) ord time 
Coverages.” the com 
A feature of this meeting was an & Acciden 
hibit of various equipment pertaining ) Jersey / 
the subject of the talk, including a fire U.S, F. 
proof safe, a burglar-resisting ches} gave in 
time locks, flat iron bars, protectit®) tion mc 
screening, bar locks, sheet iron coveritZ hours p 
etc. Prominent in the exhibit was a stf The 1 
of burglars’ tools and a damaged sat the Mc! 
taken from a theatre in Newark, N./% gated tt 
The burglars were able to get into th} sey wor 
safe but they could not open the ches} of a m 
although they used nitro-glycerine "B® out the 
their efforts. The building was practi flected 
ally destroyed by the ensuing fire. ratio, | 
As in previous meetings, there was’) a usefy 
brief question and answer period, distt- early d: 
bution of copies of Mr. Magovérn’s 2-9) commit 
dress. forms and circulars. Although th) ing on 
meeting closed officially at 6:30 pd. ™ of labo 
several burglary underwriters and te where 
resentatives of the York Safe & Lott ' As the 
Co. and the Superior Lock Co. remain avoided 
to give information and answer qué commis 
tions. arouse 
matical 
SIGNS DEFICIENCY BILL improv 
Goyernor Lehman of New York hi F 
approved the W. Schwartz bill amending Speal 
Section 1083-a Civil Practice Act, rele Schaef 
tive to limitation on deficiency judgment! }§ tion, j 
so as to include in the provision any #9 Started 
tion to foreclose mortgage which h# an exc 
been or shall be commenced during th] mittee, 
emergency period. he prac 
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Byron Conklin of Newark, N. J. 


| Regarded as One of Most Useful Members of N. J. Casualty 


Fraternity; Pioneered in Forming Underwriters’ 
Association; With O’Gorman & Young 


If a vote were taken in Newark, N. J, 
as to who was the most useful member 
of the local casualty insurance fraternity 
the chances are excellent that Byron 
Conklin, partner in O’Gorman & Young, 
Inc, would get many ballots. For Mr. 
Conklin has devoted more than a quarter 
of a century to constructive activity in 
New Jersey casualty circles, making 
friends all along the way. 

One of the best examples of how wisely 
his energy has been directed is the Cas- 
ualty Underwriters’ Association of New 
Jersey of which Mr. Conklin was one 
of the chief organizers and first secre- 


tary. He saw in its formation nearly 
twenty years ago an opportunity for 
bringing together competing casualty 


managers on a more friendly basis. So 
at a meeting called by the Aetna Life 
and attended by other leading companies 
in this field this now powerful organi- 
zation came into being. Among those 
serving with Mr. Conklin on the forma- 
tion committee were William B. Clark- 
son, Travelers, and Walter Schryver, 
United States F. & G., still on the active 
membership list. 
Recent Legislative Activity 

Two of the major interests of the 
association in recent years have been 
workmen’s compensation reform and 
elimination of ambulance chasing and 
jury fixing in connection with public lia- 
bility cases. In both of these Byron 
Conklin has played a leading role, head- 
ing several committees having these mat- 
ters under his wing. He has perhaps 
given his closest attention lately to work- 
men’s compensation because of agitation 
in the state for a monopolistic state 
fund. Working under pressure the asso- 
ciations’ compensation’ committee of 
which he is chairman cooperated with 
the Association of Casualty & Surety 
Executives in preparing a substitute mea- 
sure providing for a compensation secur- 
ity fund to replace the monopolistic bill. 
It passed through legislature and was 
signed by the Governor in almost rec- 
ord time. Serving with Mr. Conklin on 
the committee are E. C. Graff, General 
Accident, who is president of the New 
Jersey Association, and Walter Schryver, 
U.S. F.&G. The fact that their work 
gave increasing prestige to the associa- 
tion more than compensated for long 
hours put in. 

The recently published final report of 
the McBride Commission, which investi- 
gated the administration of the New Jer- 
sey workmen’s compensation bureau, told 
of a much improved situation through- 
out the state which has already been re- 
flected in a better compensation loss 
ratio. Here again Byron Conklin took 
a useful role as he was selected in the 
early days of the probe to head a special 
committee of the association in report- 
Ing on abuses to the then commissioner 
of labor. It was a difficult assignment 
where tact and tolerance were needed. 
As the spokesman Mr. Conklin not only 
avoided a definite break with the labor 
commissioner but was careful not to 
arouse legislative antagonism. Diplo- 
matically he convinced them that drastic 
mprovement in conditions was needed. 

Praise From W. A. Schaefer 


gabeaking of this probe Walter A. 
~~. aefer, past president of the associa- 
1on, in whose administration it was 
started, said: “Byron Conklin acted as 
an excellent balance wheel in our com- 
mittee, for through his tact and tolerance 
€ practically offset the excessive energy 





Photograph by William O’Gorman 
BYRON CONKLIN 


that some of the rest of us might have 


displayed. The final result, as you know, 
was certainly successful, and I doubt if 
any state in the Union during the last 
few years, has shown a much better com- 
pensation loss ratio than New Jersey.” 


Helped Start N. J. Claims Investigation 


The bad claim situation a few years 
ago in New Jersey in automobile and 
other public liability lines has been given 
considerable constructive attention at the 
hands of the Casualty Underwriters’ As- 
sociation. It was important at the start 
that the support of the National Bureau 
of Casualty & Surety Underwriters be 
obtained. Byron Conklin’s sense of hos- 
pitality and graciousness helped greatly. 
He arranged several conferences at his 
club, the Essex of Newark, with Major 
William P. Cavanaugh, at which data 
was submitted as evidence of ambulance 
chasing, perjuring of witnesses, bribing 
of juries, etc. 

“With his unfailing diplomacy,” writes 
Mr. Schaefer, “Mr. Conklin was not long 
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in getting the National Bureau to agree 
that if we could line up the mutuals and 
non-conference companies in the state, 
we might have a New Jersey Claims In- 
vestigation comparable in efficiency and 
scope to the Massachusetts Claims Inves- 
tigation. Unquestionably the 1934 lia- 
bility results in the state have demon- 
strated the wisdom of this major under- 
taking initiated by our association sev- 
eral years ago.” 
Nearly 20 Years With O’Gorman 
& Young 

Friends of Mr. Conklin say that his 
success in Newark is due to two quali- 
ties—his knowledge of the business, Iccal 
conditions and his analytical ability as 
a result of which his judgment may be 
accepted with confidence. The growth 
of O’Gorman & Young’s casualty busi- 
ness since Mr. Conklin took in 1916 is 
outstanding. Premiums that year casu- 
alty-wise were $30,000; in 1934 they were 
up to $600,000. The firm has represent- 
ed only one casualty company, the Hart- 
ford Accident & Indemnity, as general 
agents for the past twenty years; in 
fact, since that company’s inception. 

Asked recently by The Eastern Un- 
derwriter to tell about his background, 
Mr. Conklin said that the only time he 
ever asked for a job was when he joined 
O’Gorman & Young. “I saw such possi- 
bilities for expansion in their casualty 
department that I put pride in my pocket, 
applied for and got the job.” All told, 
he has been thirty-eight years in the 
business having started with the Com- 
mercial Union when seventeen years old 
as a $3 a week office boy. His first boss 
was Robert Neuboult, then chief clerk 
in the company’s United States branch 
in New York, and now retired. Young 
Conklin did all kinds of odd jobs, his 
daily routine usually being to clean the 
manager’s desk, fill the ink wells and de- 
liver policies, which took up a large part 
of the day. Years ago, he says, it was 
considered “big business” for a fire in- 
surance company to carry a $2,500 line 
on unimproved property, as contrasted to 
the large lines companies carry today 
and think nothing of it. 

After twelve years of head office work 
during which he familiarized himself with 
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the maps and with special agents’ duties, 
Mr. Conklin was ready for another step 
ahead. He was selected in 1909 for the 
Newark agency of Joseph M. Byrne Co., 
which represented the Palatine. And 
when the workmen’s compensation law 
took effect in New Jersey a few years 
later he was made manager of that agen- 
cy’s casualty department. 

His O’Gorman & Young connection 
started in 1916. 

What Friendly Competitors Say 

As pioneer secretary of the Casualty 
Underwriters’ Association Byron Conk- 
lin easily became acquainted with other 
casualty managers in the city. Some 
warm friendships were formed, too, and 
among them, “Billy” Clarkson, Travel- 
ers, and Ed Graff, General Accident, are 
of nearly twenty-five years’ duration. 
Mr. Clarkson’s warm regard for him is 
expressed in the following: 

“T do not know of any person who has 
worked more for the good of casualty 
insurance in New Jersey or has given 
more liberally of his time and with bet- 
ter results, than my friend, Byron. I 
have known him socially and intimately 
as a warm friend for almost twenty-five 
years, and I do not believe any person 
could have a more devoted and sincere 
friend, or one with a greater feeling of 
warmth and friendship than Byron. His 
first thought always is what he can do 
for his friends.” 

In the same complimentary fashion Mr. 
Graff refers to Byron Conklin as “one 
swell fellow” who “easily ranks as one 
of the outstanding casualty men in this 
territory.” As a result of Mr. Conklin’s 
committee work on workmen’s compen- 
sation problems, he writes “there has 
been established between the labor de- 
partment and the carriers an impartial 
and saner administration of the com- 
pensation law in New Jersey.” 

Although Byron Conklin is an inten- 
sive worker he occasionally takes time 


off for recreational pursuits such as 
trout fishing and golf. He was also an 
agreeable boating companion; witness 


the Bermuda convention trip of the cas- 
ualty fraternity last fall which he attend- 
ed and enjoyed so much because it gave 
him the opportunity for making more 
friends. 





40-YEAR-OLD MUNCIE AGENCY 


The fortieth anniversary of the P. K. 
Morrison & Co., Inc., general fire and 
casualty agency at Muncie, Ind., was ob- 
served recently, its founder P. K. Mor- 
rison, being honored at a dinner. Mr. 
Morrison founded the business on April 
1, 1895, and is still the president of the 
company. 





AGENCY’S 40TH ANNIVERSARY 
The Costello insurance agency in 
Bradford, Pa., is observing its fortieth 


anniversary this month. It was founded 
by T. E. Costello in 1895. A son, Nor- 


man F. Costello, joined the agency short- 
ly thereafter and has since continued as 
one of its executives. 














ces SNUG Ae SIAN ASO 

ANS aruattro 
WS ee rt pe ray 
————— 














April 12, 19% 











A. W. Whitney Tells of 
Conservation Activity 


OUTLINES FUTURE PLANS 





Nat’! Bureau Introducing Car Driving 
Courses in High Schools; Exams and 
Road Tests Included 





Some of the newer features of the con- 
servational program of the National Bu- 
reau of Casualty & Surety Underwriters 
were presented recently by Albert W. 
Whitney, associate general manager, to a 
group of child education experts during 
the Greater New York Safety Confer- 
ence. Mr. Whitney con- 
cerned with the traffic accident situation 
and he told how safety education among 
school children had produced a surpris- 
ing decrease in child fatalities. He said 
that what is needed most in the future is 
to give the safety subject greater depth 
and strength, more interpretation, more 


was chiefly 


treatment of safety “as an attitude of 
mind instead of merely the learning of 
habits.” 

As to more recent developments Mr. 
Whitney said: “Our work up to the 
present time has been almost entirely in 
the elementary schools. So far as the 
children themselves are concerned there 
has been no difficulty whatsoever in these 
grades. The keen, unspoiled sensibilities 
of young children recognize the funda- 
mental importance and quality of the 
safety problem. The opportunity to or- 
ganize in junior safety councils and to 
serve on school boy patrols is something 
that is entirely in harmony with their 
psychology at those ages. 

Adolescents A Problem 


“The problem in the secondary schools 
has, however, been quite different. There 
we have a group of adolescents whose in- 
terests are expanding and whose lives 
are in ferment. They want adventure, 
something to release them and give them 
broader horizons. Safety seems to them 
negative and contracting. If we are to 
appeal to them safety must be presented 
on its most positive and constructive side. 
I presume that can be done in general 
and I am glad to say that we now have 
the interest of some of the most influ- 
ential and progressive people in the sec- 
ondary school field in solving this prob- 
lem. The automobile, however, has 
furnished what is unquestionably far the 
most important approach.” 


High Schools To Teach Car Driving 


In Mr. Whitney’s opinion driving an 
automobile should not only be taught as 
an expert science and art, but anyone 
who is to drive an automobile should be 
given a background of mechanical, eco- 
nomic, social and legal fact and thinking 
“that will make him appreciate the na- 
ture of the responsibility that he has as- 
sumed.” 

Therefore, the National Bureau is pro- 
posing to put up to the high schools of 
the country the responsibility for serving 
as training schools for young drivers, 
not so much in actually learning to drive, 
although that is important, as in getting 
the background for driving. Said Mr. 
Whitney: “Several pamphlets have been 
prepared dealing with the subject and 
substantial progress has already been 
made. The state of New Hampshire has 
issued a course of study in good driving 
and forty of the fifty-one high schools of 
the state have within the last few months 
put such a course into the curriculum. 
The states of Pennsylvania, New Yok, 
Massachusetts and others are working on 
courses of study that are to be published 
soon. In Bergen County, New Jersey, 
about 20 high schools now have such a 
course of study. 

“When the course is completed an ex- 
aminer from the motor vehicle depart- 
ment gives the examination and road- 
tests if the pupil is ready for them, and 
in lieu of a diploma for successful com- 


pletion of the course a driver’s license is 
given if the pupil is of age and his par- 
ents are willing or a special certificate 
that will entitle him to the driver’s license 
on a subsequent passing of the road-test. 

“In New York City where they make 
a point of being sure that their teachers 
are thoroughly prepared 165 high school 
teachers are in training for such work 
in a course lasting several months and 
when this is completed such good driving 
courses will be started throughout the 
high schools of the city. 

“It does not seem too much to believe 
that within a very few years the high 
schools of the country will have defin- 
itely accepted the task of training young 
drivers as their responsibility and with 
this should unquestionably come some 
general organization of secondary school 
work along safety lines. 

In closing Mr. Whitney said in part: 
“Another field that has received some de- 
velopment but where work should be 
carried much further is the vocational 
school. It is not only important that the 
best methods should be used in guarding 
machinery and in giving instruction for 
its direct effect but because these young 
people will be going out into industry 
where they will have a chance to carry 
what they have learned still further.” 


EXCESS MAKES GAINS 





Both Assets and Surplus Greater Than 
Year Ago; Reserve Setup 
Stronger 

Increases in both assets and surplus 
featured the 1934 financial showing of the 
Excess Insurance Co. of America, casual- 
ty and surety reinsurance carrier of 


which James Gibbs is president. Assets 
of $5,281,474 were shown at the close of 
1934 as compared with $5,062,213 the pre- 
vious year-end. Net surplus stood at $1,- 
018,257 as compared with $919,828 in 1933. 
Together with paid-up capital of $750,020 
the surplus to reassured as of December 
31, 1934, was $1,768,277. 

Among its assets the Excess has 
amortized bonds amounting to $3,000,629 
and stocks at market values totaling 
$740,529. Actual market quotations as of 
December 31, 1934, were $12,890 in excess 
of these valuations. Cash in banks and 
office amounted to $361,277. 

Various loss reserves set up by the 
company aggregate $1,950,000 and the un- 
earned premium reserve of $1,063,882 is 
an increase of $22,000, reflecting the in- 
creased volume of business done last 
year. A special reserve of $50,000 is 
shown for depreciation and other contin- 


S. L. Carpenter, California 
Official, Is Casualty Ma, 


_ Samuel L. Carpenter, newly ApPpointes 
insurance commissioner of Califor, 
succeeding E. Forrest Mitchell, is q 
ualty insurance man of long experieny 
His most recent post has been as ‘ies 
president of Cosgrove & Co. of Los a 
geles, which purchased the Rule & Sen 
insurance agency last January, Mt 
Carpenter had previously been Vice-pres. 
ident and sales manager of the Rul 
agency. 

Starting with the Fidelity & Depo 
in 1911 in its San Francisco office as x 
office boy Mr. Carpenter later became » 
insurance broker in Los Angeles, and j 
1914 was made manager of the insurance 
department of Thomas D. Campbell (; 





in which position he remained until 194 


when he returned to the company sid: 
of the business. He operated the south. 
ern California office of the London Guz. 
antee & Accident_until 1920, when fy 
joined the Rule & Sons insurance agency 





gencies. There are also additional r. 
serves for losses and claims and . 
earned premiums on non-admitted reip. 
surance. 
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| For more than fifty years we have rendered an un- 
| excelled and highly specialized type of service on 
Fidelity and Surety Bonds and are now rendering the 


same character of service on Casualty Insurance. 


AMERICAN SURETY COMPANY 


of New York 


Home Office: 100 Broadway, New York, N. Y. 


Fidelity and Surety Bonds 


Casualty Insurance 


The Company maintains Branch Offices in all important cities 


throughout the country for the convenience 


of agents and brokers. 
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PATENT INSURANCE: 


Need for Central Research Bureau to Investigate 
and Develop Facts On This Little Known Form 
of Protection 


The repertoire of a local agent, to be 
absolutely complete, should include Pat- 
ent Protective contracts, commonly re- 
ferred to as “Patent Insurance,” although 
this is not exactly accurate. 

Using the term in its general sense, 
however, it must be truthfully said that 
this is not an everday form of protection. 
It supplies a limited market, and_ its 
source of underwriting is even more limi- 
ted. The purchasing market could un- 


| doubtedly be developed by local agents, 


and has, but a market in which to place 
such protection is extremely narrow. The 
established insurance companies have not 


’ undertaken the writing of Patent Insur- 


ance Protection. Little is known about 
the subject, and it is lamentable that we 
have no central research bureau in the 
insurance business, to investigate and de- 
velop facts on which to judge or consider 
new forms of insurance. 


Number of Contracts in Existence 


There are quite a number of Patent 
Protective policies or contracts in exist- 
ence in the United States. There could 


| be a great many more if there was some 


well-financed company, which could ac- 
cept the business. Many of the larger 
prospective assureds, represented in our 
are interested. in 


| procuring good sized policies, but they 
' want them protected, with a substantia! 


financial background, and this has been 


}aproblem. Even reinsurance seems dif- 


ficult to obtain. 
Notwithstanding all of these obstacles, 


| the student-agent, who is endeavoring to 


service his client’s needs in the modern 
survey manner, should have a knowledge 


| of what this form of protection does in 







the event he should be called upon. 
Two Forms of Protection Available 


_There have been two forms of protec- 
tion available under two different con- 
tracts—a protective form, and a defen- 
sive contract, either of which are for the 
purpose of protecting patents and trade 
marks. Blanket protective contracts have 
also been obtained to protect a group of 
patents from claims for infringement in 
one contract, and likewise blanket defen- 
sive forms have been written, especially 
to insure manufacturers. Defensive con- 
tracts are designed mainly for depart- 
ment stores in connection with claims 
of infringement on products which they 
distribute, and defensive contracts have 
even been written for municipalities, 
States and cities, to protect the claims 
for infringement on products which they 


© have purchased. 


The protective patent contract is de- 
signed to protect the assured against in- 
fringement by those who “help them- 
selves” to various patents and the patent 
Msuring company assumes all litigation 
expense up to the face amount of the 
contract. The litigation can be directed 
by the assured’s own attorneys but only 
with a full knowledge of all proceedings 
approved by the insuring company. 

The defensive contract against claims 
entered for alleged infringement on the 
Patents of others and offers protection 
oes processes and patents. This 
ae assumes all litigation expense as 
Well as judgment granted up to the limit 


By Clarence T. Hubbard 





CLARENCE T. HUBBARD 


of the policy, and protects process 
claims as well as patent claims. The de- 
fensive contract has been written on 
stores mainly. 


A Further Service 


A further protective service, which has 
been offered by the corporations in ac- 
cepting patent protection contracts, has 
been the provision of an insignia repre- 
senting the protective purpose of the 
company, which can be printed on letter- 
heads, stationery, and advertisements of 
the assured, to indicate that the assured 
is protected by the patent insurance or 
guarantee company. It has been the ex- 
perience of the patent insuring corpora- 
tions that some applicants have been 
willing to pay for the privilege of using 
such an insignia in the interpretation 
that its appearance succeeds in staving 
off patent and trade mark pirates who 
are constantly threatening the financial 
structure of concerns, especially during 
these days when many individuals are 
resorting to desperate means. 

An application is required to obtain 
a patent contract in which the amount 
of protection desired must be designated 
as well as the customary details as to the 
name of applicant, and whether the pro- 
tection is desired for the applicant only— 
or his customers and others as well. 
There must be attached to the applica- 
tion a written description, including 
drawings, pertaining to the particular 
patent, process, or trade mark to be in- 
sured. 

There is a warranty in the application 
which gives the patent protective cor- 
poration the right to conduct a search 
into the patent records of the United 
States, and no contracts are issued until 
the patent protective companies, through 
their attorneys, complete a very careful 
search of such patent records. 

The assured also agrees in the appli- 
cation that he has the right to use the 
patent or process or, trade: mark, which 
he is endeavoring to insure and that no 


claim or warning has been made as to 
such right. 


Most Articles Are Patented 


It is estimated that between 70% and 
80% of all articles sold and distributed 
in this country are protected by patents 
or trade marks. When the patent depart- 
ment in Washington, D. C., issues a pat- 
ent it does not guarantee the validity of 
the patent granted. It is determination 
of this which brings about much court 
litigation and the organizations which 
undertake patent protection are not, in 
every instance, insurance companies, but 
rather soliciting and underwriting agen- 
cies who actually issue the contract and 
carry on the investigation in the patent 
office; proceeds with litigation which de- 
velops, and serves as counsels when 
claims arise if desired. 

The protective contract, which is de- 
signed to the owner of a patent and 
which protects him against all losses due 
to infringement on his patents or trade 
marks is issued in the form of an insur- 
ance policy and contains ten clauses. The 
contract stipulates that the patent insur- 
ing company has caused a search to be 
made in the United States patent office, 
and that on the issuance of their con- 
tract agree upon the receipt of notice 
from the beneficiary of an infringement, 
on the beneficiary’s rights to take steps 
prior to the commencement of a suit, as 
it may seem advisable, for the purpose of 
stopping such infringement. The contract 
continues to state that should they fail 
to stop such infringement within a rea- 
sonable time and the beneficiary elects 
to appeal to the courts, the assured may 
retain legal counsel approved by the 
patent insuring company and to com- 
mence a prosecution, and that the patent 
insurance company will bear the cost and 
expense of any attempted adjustment 
with the infringer, and pay the counsel 
fees and other costs of the prosecution 
The liability is limited to the amount 
stated in the contract. The patent insur- 
ing corporation is only liable unless the 
assured, in writing, notifies the company 
within thirty (30) days of the knowledge 
of any alleged infringement, and not 
later than thirty (30) days after the 
expiration of the contract. If the bene- 
ficiary should settle any claims without 
the written approval of the patent pro- 
tective corporation, then the corporation 
has the right to demand a refund of all 
expense and disbursements made by the 
corporation in connection with the suit. 


Defensive Contract 


The defensive contract which is issued 
to merchants, manufacturers and others, 
defending them against charges of in- 
fringement on others, contains the same 
conditions outlined above with the ex- 
ception that the corporation agrees to 
defend any suits commenced against the 
beneficiary during the term of the con- 
tract issued for any claimed infringement 
in connection with any granted or un- 
expired United States patent. The as- 
sured agrees to notify the company by 
registered mail upon any receipt of 
notice or warning that the assured has 
infringed on any patent. 

Then there is a third form for insuring 

(Continued on Page 42) 





Henry Evans’ Namesake 
Denver General Agent 


MEMBER OF CASHMAN & EVANS 





Former President of Mountain Field 
Club and Now Chairman of Moun- 
tain States Casualty & Surety Ass’n 


One of the most famous names in the 
insurance business is that of Henry 
Evans. The late Henry Evans was chair- 
man of all the companies in the America 
Fore fleet. The living Henry Evans is 
a Denver insurance agent. His firm is 
Cashman & Evans. 

Mr. Evans was born 





near Baltimore. 





HENRY 


EVANS 


His early education was mostly on the 
plains of Kansas among the cowboys and 
homesteaders. After some experience in 
a local agency in Denver he organized 
his own agency in 1898, writing only fire 
insurance. In 1909 his present partner, 
Charles Cashman, became associated with 
him and the name of the agency was 
changed to Cashman & Evans. In 1915 
casualty and surety lines were added and 
the territory of the general agency cov- 
ered Colorado, New Mexico and Wyo- 
ming. 

Mr. Evans is a former president of 
the Mountain Field Club. He is one of 
the organizers of the Mountain States 
Casualty & Surety Association and is 
now serving as its chairman. 

Enjoys A Battle 


Asked by The Eastern Underwriter 
for some comments, personal and other- 
wise, he said: 


“Apparently, our companies have been 
satisfied with our representation as we 
have produced a consistent profit. Some 
of our fire connections have labored with 
us for over thirty vears. This may have 
been merely good luck, and not due to 
any management! In any event, they 
keep hands off and say: ‘Just make us 
money—that’s all we ask.’ 

“When the split between the old West- 
ern Insurance Bureau and the Western 
Union took place we elected to go with 
the new Western Underwriters’ Associ- 
ation which precipiated a fight and re- 
sulted in our retaining the business with 
the loss of but three small agencies. I 
never hunt for a scrap, but, like my dis- 
tinguished namesake, I rather enjoy one 


after it has been forced on me. 

“In insurance matters I am an advo- 
cate of hard work and constructive think- 
ing. Ten hours a day is none too long 
for an insurance man to give to his 
business. The world is suffering today 


because of too much play and not enough 
I have written and spoken a good 
(Continued on Page 42) 


work. 
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Both Commercial Casualty and Cont’l 
Casualty Have Auto Accident Forms; 
Ohio State Life’s All-in-One Contract 
As if in special preparation for the 

forthcoming National Accident & Health 
Insurance Week, April 15 to 20, two com- 
panies, the Commercial Casualty and 
Continental Casualty, have put on the 
market automobile accident insurance 
contracts. Both carry an appeal to the 
middle classes, both male and female 
risks. And the Ohio State Life has re- 
cently announced a new all-in-one pol- 
icy, to be sold in conjunction with any 
of the company’s life policies of more 
than $1,000. 

The Commercial Casualty’s new policy 
carries a $10 annual premium; pays $2,500 
for loss of life, both hands, both feet, 
both eyes, hand and foot, hand and one 
eye, foot and one eye; $1,250 for one 
hand or one foot, $750 for loss of sight 
of one eye. 

Twenty-five dollars weekly is paid for 
twenty-six weeks for total disability, with 
$12.50 partial for four weeks; $15 a week 
additional hospital indemnity for four 
weeks, or $15 nurse’s fees for four weeks, 
if no hospital confinement. It can be 
sold to male risks, 18-59, but not to hired 
automobile operators, auto mechanics, 
automobile demonstrators, filling station 
attendants, policemen or farmers. It will 
not be issued in addition to any other 
form of accident policy carried in that 
company. 


Medical Reimbursement Featured 


The Continental Casualty describes its 
new contract as the Triple-Five Auto- 
mobile Accident policy form with med- 
ical reimbursement feature, premium $5 
annually. It is available for males from 
ages 14 to 65, and to females from ages 
14 to 60, with or without earned income. 
This policy cannot be sold to any risk 
now carrying any other automobile ac- 
cident policy with the company. Hos- 
pital nurse, X-ray and medical expenses 
up to $500 are paid, and dismemberment 
losses and accidental death benefits as 


follows: 
The new policy of the Ohio State Life 
covers accident and _ sickness, benefits 


starting with the fifth day of disability. 
The policy is to be issued to men and 
to women who are self-supporting, age 
limits being 18 to 54 years for men and 
18 to 50 for women, renewable to ages 
59 and 54, respectively. The limit of risks 
for males is $200 a month and for women 
$100 a month. Confining illness will pay 
full benefits for one month and partial 
disability from accidents will pay 40% 
for three months. 





R. E. CITROEN MARRIED 

Marian H. Baker, daughter of Mrs. 
Francis Baker of Jersey City, was mar- 
ried on March 30 to Robert E. Citroen 
of Brooklyn, who is assistant manager 
of the burglary department of the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters. The ceremony took place at 
the Chelsea Presbyterian Church in Man- 
hattan. Mr. and Mrs. Citroen will make 
their home in Jersey City. 


TRANSFERRED TO BALTIMORE 
Paul J. Povenz has been transferred 
from the Portland, Me., branch office of 
the National Bureau of Casualty & Sure- 
ty Underwriters to the Baltimore office, 
succeeding J. K. Williams, who has re- 
signed. J. H. Pendergast will succeed 
Mr. Povenz in Portland. Mr. Povenz 
joined the Bureau in 1929 at the Mary- 
land office and was transferred to Maine 
in 1932. 
WINNIPEG APPOINTMENT 

_ The Canadian Surety has appointed T. 
G. Cox as manager of its Winnipeg 
branch, succeeding the former manager, 


A. L. Ham, who is now associated with 
the Dominion Board of Fire Underwrit- 
ers. Mr. Cox was formerly assistant 


manager of the Winnipeg branch and 
has been with the company for the past 
six years. He will have charge of the 
province of Manitoba and Saskatchewan. 
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New Liability Rates 


(Continued from Page 37) 


progress with interest, and are exercising 
considerable caution in accepting risks. 
Claim and loss costs have risen continu- 
ously and in all probability the present 
upward revisions in rate level will still 
prove inadequate to carry the business.” 

Upward revisions in rates for one and 
two family dwelling risks in residence, 
estate and farm public liability insurance 
have been made in the following terri- 
tories: Greater New York; Cleveland, 
Ohio; Newark, Paterson, Passaic and 
Hudson County, N. J., and the states of 
Missouri and Massachusetts. Changes in 
Massachusetts affect also the rates for 


three and four family dwellings. Rates 
for the remaining territories of the 
United States remain the same. A num- 


ber of the definitions and underwriting 
rules for this class of liability insurance 
have been amended to indicate more 
clearly their application. 

An outstanding change in the New 
York area which affects all branches of 
public liability insurance other than au- 
tomobile is the change in territorial 
status made for the Borough of Rich- 
mond, Staten Island, New York. This 
borough has previously been included in 
the Greater New York territory, but with 
the current revision will be included in 
the New York State territory outside of 
Greater New York. The change will re- 
sult in substantial reductions in rate level 
for elevator, manufacturers’ and contrac- 
tors’, owners’, landlords’ and tenants’ and 
theatre public liability insurance. 


Other Changes 


Some of the additional changes in 
classifications and underwriting rules or 
procedure in the liability manual to which 
the bureau calls attention are as follows: 

Aggregate policy limits have been adopted 
for owners’ and contractors’ protective property 


damage liability, and also for contractual prop- 
erty damage liability insurance when the as- 
sumed liability is in connection with operations 
of the assured for which an aggregate limit 
applies for direct liability coverage. 

2. New classifications have been set up for 
fumigating operations with premium charge based 
the cubical contents of the space fumi- 
gated, and for exterminating operations for 
which the basis of premium has been 
changed from payroll to receipts. Rates for these 
operations will be determined on the basis of con- 
ditions in the individual risk. 


upon 


charge 


3. The basis of rating liability coverage for 
building wrecking operations in New York State 
has been changed from payroll to cubical con- 
tents similar to the basis of exposure used for 
compensation insurance. 

4. A new classification has been erected for 
convents or monasteries—dwelling portion only. 
Portions of such buildings used for schools, pub- 
lic chapels or churches are separately rated. 

5. A new rule provides for the rating of prod- 
uct public liability insurance of manufacturing 
risks that have their own retail stores or sell 
to their subsidiaries. For complete coverage the 
appropriate manufacturing rates must be applied 
to the total manufacturing sales and in addition 
appropriate store rates must be applied to the 
retail sales, 

6. In the product liability section of the man- 
ual the classifications which exclude coverage 
for products manufactured, sold, handled or dis- 
tributed prior to the effective date of the policy 
are indicated by a special symbol. For each 
classification so marked a definite rate or pre- 
mium charge must be made for products sold in 
previous years, if complete coverage is to be 
furnished. 

7. The former manual rule providing that a 
private residence or two family dwelling with 
an office for a physician or surgeon shall be 
rated as a private residence or two family dwell- 
ing has been eliminated. Two new classifications 
have been set up providing for private resi- 
dences or two family dwellings, as the case may 
be, with incidental professional, private school 
or studio occupancy. 








SEABOARD SURETY CO. 








FIDELITY AND SURETY BONDS 
Capital $1,000,000 


Cc. W. FRENCH, PRESIDENT 











E. W. Briggs, 
V.-P. and Treas. 


L. C. Amos, V.-Pres. 


80 JOHN STREET, N. Y. 


BEekman 3-7345 


H. W. Rudolph, 
: Secretary 


R. M. Smith, V.-Pres. 











=E_ Oe, 


—_—_—_—_—_—_—_—_ 
United States Fidelity & Guaranty q 

with which is affiliated ' 

Fidelity & Guaranty Fire Corp, 


Home Offices: Baltimore, Md, 














Patent Insurance 
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contracts through a so called patent rp. 
serve fund. This is used in connectio, 
with delayed applications at the patey; 
office which, in some cases, has involye 
two years or more. Therefore, no cop. 
tract of patent of guarantee can be ob. 
tained from the government inasmyc, 
as an official approval from the patep: 
office has not been issued, and therefor. 
the assured can deposit a certain agree/ 
upon amount each month, or send sen; 
annually, or annually, for a period ¢ 
years, and the patent insurance company 
employs this fund to prosecute or &«. 
fend suits if they should arise. At th 
end of five years the sums are returne( 
with interest, after the deduction of th 
patent organization’s fees. 

The rates vary from $40. per $1,0% 
up to higher charges. Patent insurin; 
organizations have come and gone, no 
due to bad experience, but due to lac; 
of support, and therefore the local agen: 
is urged not to solicit this business with. 
out first making sure of his market 
However, as one of the unusual form 
of protection, it adds to an agent’s pre. 
tige and convinces his clients as to his 
knowledge of all forms of protection. 


ati i 


— 





Three Compensation Bills 
Approved by Gov. Lehman 


Governor Lehman of New York this 
week approved three bills amending th 
workmen’s compensation law. They arf 
as follows: r 

The Pack bill (Assembly Intro. No 
938), as chapter 327, laws of 1935, adds 
new group 20 to section 3, workmen’ 
compensation law, providing teachers in 
trade and industrial shop work in New 
York City may elect to receive benefits 
under workmen’s compensation law if no! 
eligible for retirement under teacher’ 
retirement system. 

The Moffat bill (Assembly Intro. Nof 
398), as chapter 328, laws of 1935, ament- 
ing section 29, relative to subrogation 0! 
remedies, by requiring state fund, cor 
poration or carrier as assignee, to pa 
to injured employe or dependents two- 
thirds of amount recovered by judgment 
settlement or otherwise in excess of cot 
pensation paid to such employe. 

The Cahill bill (Assembly Intro. No 
1941), as chapter 329, laws of 1935, ament: 
ing subdivision 3, section 50, by provit- 
ing a self-insurer’s insurance release po: 
icy must be in form approved by super 
intendent and issued by “the state funt’ 
as well as by an insurance company. 


FRENCH AVIATION POOL 


The recent formation in Great Britai 
of the Aviation & General Insurance ( 
has, according to La Semaine, cause 
a number of French accident underwrt: 
ers to start a pool called “Section Frat: 
caise des Assureurs Aviation.” A sub 
stantial number of large companies Wy 
participate so as to place aviation instr ® 


ance on the broadest possible basis. 











Henry Evans 
(Continued from Page 41) 


deal on insurance subjects, and endeavo 
to keep abreast of its trend.” 

Mr. Evans thinks there is too mut 
red tape and theorizing in the insurant(y 
business. He is a great admirer of th 
late Henry Evans. : 

“My hobby,” he says, “is literature am 
history, and for the fun of it I ha 
edited a local magazine for many yé@ 
and written considerably on various st 
jects. It also furnishes me relaxation ® 
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FINANCIAL STATEMENT 
DECEMBER 31, 1934 


oe 


American & Foreign Insurance Co. 


British & Foreign Marine Ins. Co., Ltd., U. S. Branch 


Capital Fire Ins. Co. of Calif. 

Eagle Indemnity Company 

Federal Union Insurance Company 

Globe Indemnity Company 

The Liverpool & London & Globe Insurance 
Company, Ltd., U. s. Branch 

The Newark Fire Insurance Company 

Queen Insurance Company of America 

Royal Indemnity Company 

Royal Insurance Co., Ltd., U. Ss. Branch 

Star Insurance Company of America 


Thames & Mersey Marine Ins. Co., Ltd., U. s. Branch 200,000* 


*Statutory Deposit—New York Insurance Law, Section 27 


Contingency Reserve—representing difference between total values carrie 


market quotations. 


CAPITAL 


$1,500,000 


600,000 
1,000,000 
1,000,000 
2,500,000 


400,000* 


2,000,000 
5,000,000 
2,500,000 


400,000* 


1,000,000 


400,000* 


Security 


Permanence 


Scope 


Service 


ASSETS 


$5,776,599 
2,738,754 
1,215,955 
7,120,006 
2,702,719 
32,668,069 


18,435,904 
9,093,371 
21,558,389 
24,969,409 
21,646,812 
5,023,000 
1,192,876 


LIABILITIES 
Less 


Contingency Reserve 


$1,336,955 
734,964 
144,226 
5,120,006 
736,769 
24,961,149 


10,360,038 
3,687,943 
8,642,885 

19,969,409 


- 10,559,907 


2,026,406 
333,933 


Loss Paying Record 


CONTINGENCY 













NET SURPLUS 


oO 
RESERVE POLICYHOLDERS 


$56,502 
none required 
none required 


none required 
19,175 
206,920 


31,710 
none required 
7,837 
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